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INTEREST IN MARINE 
INSURANCE GROWING 





Business Now Concentrated in 
Hands of Few Eastern and 


Chicago Brokers 





CHANGE UP TO COMPANIES 


Is Business So Technical That Aver- 
age Local Agent Is Unable to 
Understand It? 


NEW YORK, June 9.—Local agents 
in all parts of the country are becom- 
ing more and more interested in marine 
insurance. They are just beginning to 
see the possibilities in the sale of this 
form of indemnity. Many local agents, 
even those in the small towns, handle 
all the insurance affairs of big manu- 
facturers. They place the fire, tor- 
nado, compensation, public liability 
and other insurance forms. They enjoy 
the confidence of the assured. They 


are in close touch with their customers. 
The manufacturer looks upon the local 
agent as his insurance man. But when 
it comes to marine insurance, the local 
agent is not in the running. He is not 
even considered so far as the handling 
of marine coverage is concerned. The 
manufacturer located in the medium 
sized town in the Middie West has his 
marine insurance taken care of by a 
New York or Chicago brcker. The lo- 
cal agent, the man on the ground who 
handles all of the rest of his insurance 
matters, has nothing to do with the 
marine insurance purchased. 
Why? 


Why is this the case? Why do the 
great majority of local agents write no 
marine insurance at all? Why is the 
marine insurance business of the coun- 
try concentrated in a few brokerage 
offices in New York and Chicago? Why 
cannot local agents who in many cases 
exhibit great intelligence in handling 
all other forms of insurance not write 
marine insurance successfully and to 
the satisfaction of the assured? Why 
should the marine business be so 
shrouded in mystery? Why cannot a 
local agent in a town where a manu- 
facturer doing a large foreign business 
has a plant, take care of his marine in- 
surance as well as any other form of in- 
surance that is purchased? 


Only a Few Know How 


An official of one of the marine com- 
panies said in answer to some of these 
questions, “Local agents generally are 
not writing marine insurance because 
the companies do not want them to. 
For years the companies have been 
dealing with a few insurance firms that 
handle nearly all of the marine insur- 
ance written in this country. These 
concerns are past masters in the art 
of writing marine insurance. They 


know all the ins and outs of the game. 
They are familiar with every phase of 


.pany of Fredericksburg, Va., 


.worsted goods line. 


WOOLEN MILLS CLOSE DOWN 


Underwriters Watching Developments 
in Textile Industry With 
Great Interest 





NEW YORK, June 8.—Fire under- 
writers are particularly interested in 
the following excerpts from a circular 
letter recently sent its customers by 
the Washington Woolen Mills Com- 
regard- 
ing trade conditions in the woolen and 
After noting the 
action of the banks of the country in 
calling in loans upon general merchan- 
dise in order to secure sufficient funds 
for financing the harvesting of crops, 
the letter says: 

As the crops must be provided for, 
there has been no alternative except for 
the banks to demand the payment of 
loans as they mature, and this in turn 
has forced merchants not only to liqui- 
date merchandise, regardless of cost or 
replacement value, but also has forced 
them to sell their Liberty bonds and 
other securities to take up their notes 
at the banks. 

The effect of the action of the bankers 
is that mills are shutting down through- 
out the manufacturing districts and do 
not regret the opportunity to do so, in 
order to correct the excessive demands of 
labor, and it is altogether possible that 
there may develop as great a shortage of 
textiles and clothing this fall as has 
been seen during the entire war period. 








takes. The companies do not have to 
worry about marine insurance as han- 
dled by these firms. They know that 
the coverage will be properly written at 
the correct rate and that there will be 
nothing to worry about. 


Companies Desire No Change 


If the companies were to encourage 
local agents in all the manufacturing 
towns of the country to write marine 
insurance, they would encounter consid- 
erable grief. Probably 95 percent of the 
agents of the country could not success- 
fully and intelligently write marine in- 
surance. It is the most technical form 
of coverage written today. Local agents 
in the inland cities have no knowledge 
of shipping facilities. They can never 
delve very deeply into marine insurance. 
If companies commenced accepting busi- 
ness direct from these agents, there 
would be endless correspondence. Nearly 
every policy written would be incorrect 
in some particular, and much time and 
labor would be wasted. The average 
local agent knows nothing about the 
various types of vessels. about points of 
shipment, cargoes, trade routes, etc. So 
far as the companies are concerned, ma- 
rine insurance is being handled very 
satisfactorily on the present basis. They 
will get the business anyway, whether 
written by local agents or marine brok- 
ers and specialists, and hence cannot see 
the need of making a change when the 
change will not benefit them.” 


Not Lacking in Ability 


Another company official who rather 
favors marine insurance being wfitten 
by local agents said, “As a matter of 
fact, only a comparatively small number 
of local agents are really dealing with 
the big men. In any town of conse- 
quence probably four or five agents are 
handling the big lines. These men write 
the large compensation risks, take care 
of the manufacturer who has plants at 
various locations, and really control the 
big business in their town. The rest of 
the agents write dwelling house and 
small mercantile business. They are not 
getting the big stuff. These same men 
that handle the fire and casualty lines 





insurance and make no mis- 


marine 


SHIPPING GOODS BY TRUCK 





Companies Find Growing Demand for 
Protection of Merchandise Trans- 
ported by Motor Vehicle 





Manufacturers are so pressed for 
shipping facilities at this time that every 
possible means of transportation is 
being used. Freight is moving slowly 
over the ordinary channels, there is 
great congestion and manufacturers 
and shippers cannot be certain when 
goods will be delivered or in what con- 
dition they will be received by the con- 
signee. As a consequence of the strong 
need for a greater outlet for freight, 
motor trucks are being used more gen- 
erally than ever before. In New York 
City goods are being shipped by canal 
from New York to Buffalo, the trip 
taking six days. Water routes are 
being used wherever possible, but the 
more common substitute for the freight 
car is the motor truck. 

Regular trade routes have been estab- 
lished between most of the principal 
cities. To ship by truck has become a 
regular and ordinary procedure with 
many manufacturers. As the use of the 
truck has grown, insurance companies 
have had more frequent requests for 
coverage on goods transported by 


COVERAGE ON WHISKEY 
NOW IN GREAT DEMAND 


Companies Writing Big Volume 
of Business but Exercising 
Much Caution 


MORAL HAZARD IS SMALL 


Indemnity Guaranteed Under Policies 
Too Small to Encourage Destruc- 
tion of Stocks 


The peculiar situation which de- 
veloped among distilleries with the ap- 
proach of prohibition is reflected in the 
experiences of fire companies writing 
fire coverage on whiskey. Practically all 
the distilleries shut down shortly after 
the dry law was passed and months 
before it finally became effective. The 
legislation against their industry was a 
shock to the distillers, but the greatest 





trucks. 

The Automobile of Hartford has es- 
tablished in Chicago a special depart- 
ment in charge of Charles Irvine Clark 
to handle business of this character. A 
transit policy is issued, covering ship- 
ments made from the factory to the 
point of destination, including protec- 
tion against the various perils of trans- 
portation. Thefts are covered on ap- 
proved commodities. One motor truck 
form covers shipments made by trucks 
owned by shippers and the other covers 
all merchandise in the custody of public 
truckmen. These policies cover mer- 
chandise while in sheds and garages. 
The goods are covered from the time 
that they are loaded on the trucks. The 
Automobile has succeeded in working 
up considerable business of this kind 
through its Chicago office and other 
companies are considering appointing 
special men to develop this field. 








take on marine insurance and handle it 
to the satisfaction of the assured and 
company. They are men of superior 
caliber. You cannot make me believe 
that the big and important local agents 
of the country are so limited in intelli- 
gence as to be unable to grasp the 
fundamentals of marine insurance. They 
have solved the problems in other lines 
and could, in a short time, establish serv- 
ice giving marine departments (if this 
is the crux of the whole matter) they 
received any encouragement at all from 
the companies. 


Up to Companies 


Perhaps local agents under the pres- 
ent system of writing could not success- 
fully handle marine insurance, but if the 
companies were willing to make a few 
changes, to lend some assistance to local 
agents, to establish service stations in 
New York city and Chicago similar to 
the brokerage departments for handling 
outside business now operated by many 
of the fire companies, the local agents 
would have a chance to do something so 
far as marine insurance is concerned. So 
long as the companies are unwilling to 
make a move, so long as they make no 
effort to change the present order of 
things and offer some assistance and en- 
couragement tothe local agent who 





certainly could, to my way of thinking, 





(CONTINUED ON PAGE 32) 














shock came when they were informed 
that they would have but a year in 
which to dispose of their stock. 

Fire underwriters who have been 
| closely in touch with the situation de- 
clare that this was a rank injustice to 
the distillers. Large quantities of 
whiskey that had been distilled several 
years back and was being aged in the 
| distillery warehouses could not be 
| marketed because of the sudden sweep 
of the dry law. It left them with sev- 
erat years production: on their hands. 
This had been manufactured in a per- 
fectly legitimate way, but the new law 
made it practically unsaleable. 

Whiskey Stored in Warehouses 





As a result this whiskey has been 
stored in warehouses throughout the 
country, awaiting some legislation that 
will permit it to be marketed. Small 
quantities of it have been sold through 
the medical clause in the dry law, but 
its sale in this manner is subject to 
strict technicalities. The only available 
outlet seems to be through foreign 
trade. This has been carried on to 
some extent but without much success. 
The people of foreign countries do not 
care for the American brand of liquors. 

These apparent “ill winds” blowing 
in the direction of the distillers have 
brought a good increase in business to 
the fire companies. Even the smaller 
companies are coming in for a large 
share of the harvest. So strong is the 
demand for fire coverage that it is be- 
ing written wholly on the companies’ 
terms. Rates have jumped to a high 
figure and the premiums are rounding 
out very interesting totals. 


Written With 





Great Caution 


Because of the fluctuating values of 
whiskey the companies are taking every 
precaution in writing it. The average 
indemnity, guaranteed under the policy 
contract, is $1.25 per gallon. This 
varies according to the methods of the 
company and the brand of the property 
insured. Many companies are incor- 
porating the non-cancelation contract 

(CONTINUED ON PAGE 38) 
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LOUISVILLE BOARD 





AT CRITICAL STAGE 

era | 

Sharp Issue Is Drawn Over Ad- | 
mission of a Bank to | 
Membership 


BOOKER & KINNAIRD OUT 





Companies Are Looking Up the Legal 
Phases of the Controversy, Fear- 
ing Damage. Suits 





Many of the companies involved in 
the Louisville Board controversy over 
the effort to keep the Columbia & 
Fidelity Trust Company out of the in- 
surance business are seeking legal 
advice to ascertain just what will con- 
front them in case legal action 1s 
taken by the trust company. The 
Columbia & Fidelity decided to enter 
the insurance field as a local agent 
and had propositions up with four or 
five companies. It finally | was ap- 
pointed agent of the Firemen’s of New- 
ark. The Kentucky insurance depart- 
ment licensed President Botts of the 
company as an individual. He frankly | 
told the insurance department that he 
would turn his commissions over to | 
the trust company. A license was 1sS- | 
sued and then pressure was brought to 
bear by members of the Louisville 
Joard. resulting in the insurance de- 


partment notifying Mr. Botts that it 
would cancel his license. He then | 
brought injunction proceedings, was | 


sustained in the lower court and the 
injunction was made permanent by the 
appellate court. The appellate court 
even went further and decided that the 
insurance department could license a 
bank as an insurance agent. 


Makes Firemen’s a Non-Boarder 


This puts the Firemen’s outside the 
local board. Booker & Kinnaird, one 
of the large and progressive offices 1n | 
Louisville, resigned from the local 
board, they having the first agency of 
the Firemen’s and would have been 
suspended, no doubt, by the board for 
representing a. non-board company. 
Now that Booker & Kinnaird are out 
of the board, it places the matter 
squarely up to their companies as to 
what course they will take. They rep- 
resent the Phoenix of England, Ameri- 
can Central, Union of Canton, Phila- 
delphia Underwriters, Royal, Camden, 
Firemen’s, Westchester, Exchange 
Underwriters of the Royal Exchange, 
Fireman’s Fund, Minnesota Under- 
writers of the St. Paul, New Jersey | 
Fire, Sun Underwriters and the United 
States. It is said that the Phoenix ot 
England and Royal will retire from 
the agency in order not to involve their 
other agents. 


Complications May Arise 


Assistant Manager Flickinger of the 
Philadelphia Underwriters was in Louis- 
ville for two days last week. That com- 
pany has not given its decision nor have 
the others. If the Philadelphia Under- 
writers remains with Booker & Kinnaird, 
it will involve the North America and 
the Fire Association and probably the 
Alliance of Philadelphia in their board 
agencies. The Louisville Board requires 
an applicant for membership to represent 
two sole agencies before he can qualify 
for membership. Its rules prohibit ad- 
mission of a bank or trust company. It 
is claimed, however, that the Liberty 
Bank agency is a member. Under the 
board rules, no company can have more 
than two agencies. It is stated in this 
connection that some companies have as 
many as five agencies in Louisville. 


Affiliated Company Offices 


Moellman & Hennessey represent the 
Firemen’s Underwriters. The Girard is 


represented by Stone & Gnau and Levi 
Bloom. The Mechanics is represented by 





} by 
clears its skirts, it will be automatically | 
This will further com- | 


CONVENTION PROGRAM READY 


Annual Meeting of West Virginia 
Agents’ Association Will Be Held 
in Wheeling, June 23-24 


WHEELING, W. VA., June 9.—The 
program for the 21st annual meeting of 


| the West Virginia Association of In- 


surance Agents has been shaped up by 
President R. A. Foose of Wheeling and 
Secretary-Treasurer J. N. Hendrix of 
Wheeling. The meeting will be held 
June 23-24. There will be two busi- 
ness sessions the first day and a 
dutch dinner at the country club in 
the evening. There will be a get- 
together meeting of special agents and 
local agents on Thursday morning, and 
in the afternoon there will be a dem- 
onstration of fire-fighting appliances, 
faulty construction of roofs and chim- 
neys ,the danger of accumulative 
rubbish, etc. There will also be on 
display a number of fire-fighting ap- 
pliances of various types. 

The public will be invited to this 
meeting, at which the principal address 
will be made by T. Alfred Fleming, 
supervisor of the Conservation work 
of the National Board. Walter H. 
Bennett, the newly elected secretary- 
treasurer of the National Association, 
will also deliver one of the principal 
addresses. 








Timberlake & Trueheart 
Neumeyer. Just how far 


and Greer & 
the Louisville 


| Board will attempt to push the issue with 


the representatives of affiliated com- 
panies is not known. Stone & Gnau were 


| suspended from membership for violating | 


the rate rules before the Firemen’s mat- 
ter came up. The charge is that they 
anticipated a rate some time before it 
was’ published. Manager George H. 
Batchelder of the Pennsylvania is now in 
Louisville, as his company is represented 
Stone & Gnau. Unless this agency 


expelled June 1. 
plicate the situation. 


Claim as to Agency Limit 


The Firemen’s has not acknowledged 
that it had three agencies, when it ap- 
pointed the Columbia & Fidelity Trust 
Company. It claims that Booker & Kin- 
naird represent the Firemen’s and Moell- 
man & Hennessey the Firemen’s 
Underwriters. The Firemen’s has 
always contended that its underwriters 
was entitled to separate representation. 

The companies anticipate that the Co- 
lumbia & Fidelity Trust Company will 
likely bring action against the board 
members for conspiracy and the question 
arises as to whether the companies them- 
selves can be attacked successfully be- 
cause they are assessed to maintain the 
board expenses. The whole subject opens 
up many dangerous avenues. There is 
much bad blood engendered because of 
this complication. 

See Trouble Ahead 

Booker & Kinnaird are very prominent 
agents, are live people and have worked 
up a big business. The Columbia & Fi- 
delity Trust Company intends to get in 
the business in an active way and feels 
that it is legitimately entitled to con- 
duct an agency without protest from the 
Louisville Board. The Louisville Board 
has put the whole question up to the 
National Association of Insurance 
Agents. A, G. Chapman, one of the lead- 
ing agents of Louisville, is chairman of 
the National association’s grievance com- 
mittee. If many of the companies repre- 
sented by Booker & Kinnaird remain with 
them, this will involve further compli- 
cations in agencies representing the 
same companies in the board. 

Special Committee Named 


The Louisville Board has named an 
emergency committee which was ap- 
pointed at a special meeting held Mon- 
day. It is composed of A. H. Robinson, 
Thomas S. Dugan, A. G. Chapman, H. V. 
Davis, W. T. Sweeney, E. S. Tacheau and 
George A. Burkley. Mr. Burkley is presi- 
dent of the Louisville Board. The officers 
of the board say that two other agencies 
have been quoted as being in sympathy 
with Booker & Kinnaird in the latter’s 
stand on the Firemen’s matter, but so 
far they have not taken any action. Re- 
ports as to possible description of the 
board are denied by the officers, they 
saying that the other members are stick- 
ing closely together and do not intend to 
see the rules violated at random. 


NEW IOWA COMPANY LICENSED 


United States Automobile Starts Busi- 
ness with Alfred G. Ogle as the 
General Manager 





The license to transact an insurance 
business has just been issued by the 
Iowa department to the United States 
Automobile of Des Moines. This is 
a stock company with an authorized 
capital of $500,000. Its home office is 
located in the Iowa Building at Des 
Moines, Iowa. 

Its charter powers include most of 
the casualty lines but for the present 
the company will confine itself to the 
several classes of automobile insurance. 
The company, through connections 
which it has already established, has 
arrangements whereby full coverage fa- 
cilities will be placed with all its 
agents. These arrangements were 
made primarily to increase the facili- 
ties of the agents, and at the same 
time enlarge the business of the com- 
pany. , 

At a meeting of the subscribers they 
unanimously elected a strong board of 
directors, as follows: John F. Griffin, 
Des Moines; C. F. Momyer, Algona; 
E. A. Lewis, Des Moines; Albert 
Myers, Adel; F. J. Kennedy, Dubuque; 
F, B. Brock, Winterset; F. E. Marsh, 
Mason City; A. E. Ruse, Humboldt; 
R. E. Spratt, Rock Rapids; Thos. Nivi- 
son, Estherville; John C. Scott, 
Keokuk; W. A. Groneweg, Council 
Bluffs; A. F. Schrader, Webster City; 
A. G. Ogle, Des Moines; H. M. Lam- 


bert, Estherville; Henry <A. Kuehl, 
Davenport; R. E. Moulds, Algona; 
A. V. Greene, Rock Rapids; C. B. 


Dearinger, Albia; W. A. McKee, At- 
lantic, and Chas. G. Earnest, Burling- 
ton. 

Alfred G. Ogle, a casualty man oft 








long and large experience, is general 
manager of the company, and is lay- 
ing the foundation for a 
casualty insurance company. 
Sampson, 
geenral and special counsel to 
insurance department of Iowa, is gen- 
eral counselor of the company. 

Mr. Ogle is giving special attention 
to the needs of automobile owners in 
the agricultural districts for this kind 
of insurance, since a larger percentage 
of farmers of Iowa own cars than do 
the farmers of any other state of the 
Union. 


Report on Ottumwa 


The National Board shows that the 
gross fire loss at Ottumwa, Ia., for 
the last ten years is $455,473, the annual 


loss ranging from $33,347 in 1918 to $317,- | 


123 in 1916. The average loss per capita 
was $4, a high figure. The average loss 
per fire was $490, a moderate figure. The 
National Board report, in speaking of the 
fire fighting facilities, says that mainly 
there is adequate water supply, but the 
works contain some unsatisfactory fea- 
tures. The system is not adequate to 
deliver full fire flow at required pressures 
to the principal mercantile districts. The 
fire department is deficient in companies 
and men. The transmission of fire alarms 
is dependent upon public telephones, As 
to the conflagration hazard, the report 
says: 

“In the principal mercantile district 
there is little frame construction and the 
probability of sweeping fires is not high, 
but fires involving an entire block can 
easily occur because of the lack of pro- 
tection on windows and floor openings, 
lack of fire alarm system, a much under- 
manned fire department and a somewhat 
deficient water supply. Minor mercantile 
districts and scattered manufacturing 
groups are subject only to local fires. In 
residential sections the hazard of flying 
brands, coupled with wooden shingle 
roofs, is present to a considerable de- 
gree.” 





Insurance Commissioners’ Meeting 


The executive committee of the Na- 
tional Convention of Insurance Commis- 
sioners has decided to hold the annual 
convention at Los Angeles, Sept. 1-3. If 
hotel accommodations cannot be secured 
at that time the date will be put for- 
ward a few weeks. 








successful | 
Henry E. | 
formerly assistant attorney | 
the | 





NEW LAW IN NEW YORK 
WILL HAVE AN EFFECT 


Will Check Submarine Operations 
of Companies on United 
States Business 





IS DEPARTMENT MEASURE 


Many Risks Have Been Placed by 
Foreigners and Not Reported 
to Domestic Authorities 


NEW YORK, June 9—Foreign com- 
pany officials are particularly inter- 
ested in the act recently signed by the 
governor of New York and in immedi- 
ate effect which in part requires non- 
resident corporations to file a state- 
ment of all insurance transactions 
effected outside the United States with 
insured corporations, partnerships, as- 
sociations or individuals resident within 
the United States and affecting risks 
resident, located or originating within 
the L nited States, notwithstanding such 
transactions were not done through an 
attorney, manager or agent of such 
corporation within the United States. 
Such insurance corporations shall as 
to all such transactions, report prem- 
jums, pay taxes thereon and hold re- 
serves thereon and such a corporation 
shall be charged with the same duties 
and liabilities and its policyholders 
resident within the United States shall 
have the same rights as if such trans- 
actions had been done through its at- 


torney, manager or agent within the 
United States. 


Insurance Department Measure 


The statute which is an insurance 
cepartment measure is designed to 
check the practice, more or less freely 
indulged in by certain foreign offices, 
of accepting American business abroad 
without the knowledge of their repre- 
sentatives here or of reporting such 
writings to the authorities in the 
United States. The extent to which 
this method of operation is followed 
was made clear during the recent 
marine insurance hearing and the fed- 
eral authorities were particularly exer- 
cised over the amount of taxes evaded 
thereby. 

Tax Is 344 Percent 


_ As a check it was first suggested to 
impose a 10 percent tax upon all busi- 
ness placed abroad. The opposition of 
business houses and brokers was so 
strong that the figure was finally re- 
duced to 3% percent of the premium, 
the law now requiring that such fee 
be attached to the insurance certificate 
in the form of properly cancelled 
stamps. Under whatever statute may 
be imposed it is recognized that a con- 
siderable volume of American business 
placed with foreign non-admitted and 
non-tariff offices will escape taxation, 
but the law now effective in New York 
is a step in the right direction. 





Action in MacEnaney Case 


A motion for a new trial has been filed 
in the circuit court at Shelbyville, Ind., 
by the defendant in the suit for $10,000 
damages for alleged breach of contract, 
brought by Louis S. MacEnany against 
the Columbian of Indianapolis. The 
plaintiff obtained a verdict for $1,000 
damages in the first trial and the com- 
pany holds that this amount is excessive. 


National Benefit to Enter 


The National Benefit of London is ap- 
plying for admission to New York and 
kas appointed the Transmarine Under- 
writing Agency of New York City as its 
marine manager for the country. It is 
expected to begin business in this coun- 
try early in July. 
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CREDIT AND INSURANCE 
COVERAGE GOVERNS STANDING 


Relation Between Rate and Chance of 
Loss Emphasized at National 
Credit Men’s Meeting 


ATLANTIC CITY, N. J., June 8.— 
Recognizing the substantial dependence 
of credits upon insurance, the commit- 
tee on fire insurance of the National 
Association of Credit Men in a report 
submitted to the association at its con- 
vention here requested the adoption of 
a resolution which should urge mem- 
bers to take every opportunity to im- 
press upon customers that their credit 
standing depends in a large degree 
upon having the proper insurance cov- 
erage and that the amount should 
always be in ratio to replacement 
values. 

Another resolution urges that the 
members of the association do all in 
their power to have their customers un- 
derstand the relations between the rate 
and chances of fire loss; that experience 
for years has been that the higher a 
property is rated, the less likely it is 
to yield the insuring company a profit, 
and that it is in the power of the prop- 
erty owner and his community and of 
them only to reduce the amount of 
the insurance tax. 


Need Protection Against Arsonists 


The report of the committee also 
calls attention to the necessity for ob- 
taining protection against arsonists and 
incendiarists. The report said in part: 

The year just passed has had particu- 
lar significance from the point of view 
of the fire insurance and prevention 
committee because of the great increase 
in value of all classes of goods. This 
means that with every new advance in 
price stocks must be protected by new 
and larger policies else they would be 
dangerously underinsured. This was 
also true of machinery and buildings, 
the replacement value of which mounted 
especially fast during the year, expos- 
ing owners to greater and greater dan- 
ger o€ loss unless they 
increases with new contracts of insur- 
ance. 

Should Follow Rising Costs 


The committee stressed this fact, call- 
ing the attention repeatedly to the fact 
that under coinsurance policies the 
owner was steadily becoming a larger 
and larger coinsurer unless he followed 
rising costs with increased insurance. 
The committee found that it was not 
well enough understood that the basis 
of settlement of a loss was replacement 
value at the time of the fire. 

Again the committee emphasized 
through the year the special importance 
of use and occupancy insurance in these 
days when the restoration of a building 
and replacement of machinery is so dif- 
ficult and subject to delays, so _ pro- 
longed, perhaps, that the concern suffer- 
ing a fire loss might easily lose a whole 
or even two operating seasons. En- 
velope leaflets intended to remind the 
customers of our members of these im- 
portant insurance truths were issued by 
some of the local associations, so that 
we believe the significance to the insurer 
was finally driven home. 


Profit in Low Rated Properties 


Another point which the committee 
has urged has been the significance of 
the rate, that the rate is controlled by 
the insured or municipality in which his 
property is located, it being important 
to understand that over a series of years 
insurance companies never make money 
in insuring high rated properties, but 
find profit only in the low rated prop- 
erties, those located in well protected 
communities where fire ordinances have 
been enacted and are well enforced, and 
where owners have taken every precau- 
tion to prevent fire, or if fire begins 
have so arranged stock and fixtures that 
fire is unlikely to spread rapidly. 

The better this important 
fact is understood and appreciated the 
sooner will we get the mastery of the 
fire problem. 

High Rate a Signpost 
Too often business 


men, especially 


traders in small unprotected towns, think 





followed the | 


insurance 


| insurance 
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ANAGER LEE McKENZIE of 
M the Washington Surveying & 

Rating Bureau of Seattle has is- 
sued an important circular presenting 
the increased cost of building and ma- 
terials. Manager McKenzie says: 


“The increased cost of things today 
means an increase in the value of your 
property from what it was, say, five 
years ago, less, of course, a reasonable 
deduction for depreciation. This in- 
crease carries an insurable value which 
is just as real as though you were build- 
ing today. For instance, if your dwell- 
ing cost $5,000 to build five years ago, 
and it burned today and you desired to 
rebuild it, following the same plans, it 
would cost you from $9,000 to $10,000 at 
present prices.” 

. * 

The circular then presents the fol- 
lowing specific or percentage increases 
in costs from 1915 to 1920, as secured 
in Seattle: 

Building Material — Structural steel, 
from $25 to $60 up to $85 to $180 per 
ton; sheets and corrugated iron, from 
414c tor 10c per pound; bricks, from $9 
to $10 up to $18 to $20 per thousand; 
lime, from $1.25 to $2.95 per barrel; tile, 
from 5c to 12¢ un to 9c to 21c per square 
foot; guttering, downspouts and cornices 
have increased 100 percent. 

Glass — Wired, from 30c to 50e per 
square foot; plate, from $1 to $2.60 per 
square foot; plain, from 35c to 75e per 
square foot. : 

* * e 

Paints—House paints have 
100 per cent; calcimine has increased 
33 1-3 per cent; linseed oil, from 75c to 
$2.40 per gallon; turpentine. from 90c to 
$250 per gallon; white lead, from 8c to 
15e per pound; wall paper increased 50 
per cent; shellac, from $2 and $2.25 up 
to $9.80 per gallon; varnish increased 
100 percent. 

Building hardware has increased from 
100 to 150 percent; nails, from $2.50 to 
$6 per keg: locks and hinges, from $7 
to $15 per dozen. 

= 


increased 


Lumber—Rough, from $10 to $12 uv 
to $40 to $42 per thousand; surfaced, 
from $30 to $35 up to $100 per thousand; 
flooring, from $35 to $100 per thousand; 
doors, increased 300 percent; sash in- 
creased 200 percent; molding and trim, 
from 50c to $1.10 per 100 feet; oak floor- 





ing, 13-16 inch, from $85 up to $250 to | 


$275 per thousand. 


Shingles Have increased from $1.75 to | 


$2 up to $6.50 to $7 per thousand, 

Lath—Wood, from $3 to $3.50 up to 
$14.50 per thousand; metal, from 17c up 
to 40c and 49c per square yard. 

Roofing material—Tin, from 45c up to 
60c per sheet 20x28; asbestos, from $5.80 
to $6.80 for 100 square feet; composition, 
from $3.25 to $4.25 per 100 cubic feet; 
tar and gravel, 4-ply, from $3.50 to $7 


per 100 square feet; skylight, wire glass, | 


from 50c to 95c per square feet. 
* * * 


Electric fixtures and wiring have in- 


creased as follows: Wiring, 40 percent; 
glassware chandeliers, 100 = percent; 
motors and generators, 60 percent; 
transformers, 40 to 42 percent; switch 
boards, 75 percent; labor, from 45c to 
$1 per hour. 

Plumbing — For ordinary’ six-room 
house, from $165 up to $400 to $425; 


heating, from 75c to 90c up to $2.50 per 
foot of radiation; sand, from 75c up to 
$2.50 to $3 per yard; plaster, from $17 
to $22.50 per ton; cement, from $2.80 to 
$4.25 per barrel; beaver board, from $45 
to $50 up to $75 per thousand square feet. 
Factory Equipment—Heating boilers, 
increased 75 percent to 100 percent; gas 
engines, 331-3 percent; shafting, 80 per- 
cent to 90 percent, gearing, 70 percent to 
90 percent, belting, 100 percent. 
ie J * 
Office furnishings have 
percent to 100 percent. 
House furnishings have increased the 


increased 80 


following percentages: Furniture, about 
85: linen. 400; pianos, 60; talking ma- 
chines, 30; carpets and rugs, 150; cur- 


tains, 50 to 60: shades, 100; stoves, 60 to 


100; ranges. 85 to 100; gas stoves. 80; 
dishes, 110 to 200; glassware, 100; silver- 
ware, 110 to 120. 

Wearing apparel has increased the 


following percentages: Suits. 80; 
100; shirt waists, 150; hats, 150 to 165: 
shoes, 110 to 130. 
Labor—Structural steel workers, 
$8 to $10 ner day: 
to $8 per day: bricklayers, from $6 to 
$10 per dav: lathers from $7 
day; plasterers, from $7 
plumbers from $6 to $9 per day; paint- 
ers, from $4.60 to $8 per day: electrical 
workers, from $4.50 to $8 per day: un- 
skilled labor, from $250, $3 up to $4.50 
to $6 per day; cartage over 100 percent. 


from 





INSURANCE STOCK QUOTATIONS 





FROM THE JOURNAL OF COMMERCE 


Annual 
Dividend Last 
N. Y. Cos.— ees" % Bid Asked Sale 
ABOU 200 occ 97% 105 100 
| Amer. Alliance.. 19% 280 300 285 
i ee 25 500 550 500 
Cits of N.Y. oo 10 212 225 218 
Continental ..... 20 70 75 74 
Amer. Eauitable. 17% 230 270 a ake 
Fidelitv-Phenix . 30 540 570 555 
Glens Falls ..... 18% 50 55 55 
Great American.. 25 260 270 263 
Globe & Rutgers. 60 1000 ‘nd rey 
Hanover ........ 10 85 95 90 
FROMG: <0. gecicgess 20 510 540 520 
Merch. Fire Assn. 24 4B" ARO > x 
National ey: 20 175 185 180 
i re | 260 wee 280 
North River . ey Pee 50 ood 50 
MEG 5 bas vo Bea's 15 180 240 220 
Stuyvesant ...... ..; 50 90 75 
United States.... 10 45 55 50 
Westchester ..... 25 35 38 37 








they are justified for cerrying small in- 
surance, by throwing the blame on the 
insurance companies who, they point 
out, are charging exorbitant rates. The 


committee is urging that this complaint | 


presents to members the opportunity to 
drive the lesson home, that this high 
rate should be a signpost telling him 
that experts in fire matters estimate 
that his chances of a serious fire are 
high and that they do not care to as- 
sume the risk. As a matter of fact the 
best companies are not interested in 
assuming chances so greatly against 
them as the high rate indicates; though 
as semi-public imstitutions they assume 
these risks as a part of the day’s work. 

This year if we witness falling prices 
alertness will be required against the 
arsonists and incendiarists who will find 
the way of the torch profitable unless 
interests and business and 
public authorities are on the offensive. 
Their dastardly quick-rich methods must 
be made as dangerous and as costly as 
possible for them. 





Annual 
Dividend Last 
1919. % Bid Asked Sale 


Casualty and Surety Stocks— 
American Surety. 8 73 78 75 


Fidelity & Cas... 25 oe 500 +e’ 
National Surety. sag 197 200 198 
-U. S. Casualty. 20 150 175 pate 
Philadelphia Comnanies— 

Alliance ......... 2 en 20% 
Fire Association. 40 ées vag 330 
.Franklin .... 14 89 94 93 
County of Phila.. 5 ea ae 125 
Girard F. & M... 12 234 
Ins. Co. of N. Am. 20 281% 
Ins. Co. St. of Pa. .. 100 
Lumbermen’s .... 20 110 
Pennsylvania .... .. owe het 470 
People’s National. 5 aes tide 20 
Reliance ........ 7 aie ave’ 61 
United Firemen’s. 10 wig vr 11 
Be o> eee 126% 


Pittsburgh Companies— 
(ot ee re 12 75 85 75 
ROODUHG ivaewee 


11% 90 95 90 

Saperior ....i<-: 6 92 98 92 
ea eee era 10 eae ‘ee 80 
ae a American. 15 85 ou 85 

Cl ee 4 d ets 80 

Hartford Companies— 
Automobile ..... 10 260 280 aa 
Aetna Cas. & Sur. 12 aoe 490 ia 
AOtiia Fire’ 3s 5 25 470 480 478 
Aetna Life ...... 5 540 565 565 
Hartford .... 40 570 590 585 
Hartf’d Stm. Boil. 10 320 335 325 
National i... 20 470 480 477 
iy > ear | 490 505 495 
Srantart 2... sss . 75 BERS. 7 
FRRVGIGES «6 6 c:4056 16 575 575 

New Jersey Companies— 
American ...:..+% 20 18% 19% 19% 
Atlantic City.. 10 180 190 180 
CAMNGIOES 56. i535i0 << 14 er 13 
Fastern atte 's ak as <a 120 
Firemen’s ....... 24 225 235 225 
New Brunswick... 14 52%, 55 55 
Standard .. 12 55 60 50 


Baltimore Companies— 


Fidelity & Dep... 16 118 123% 123 
Maryland Cas.... 20 71% 73 71% 
New Amsterdam. 12 23 23% 238% 
ee me, eG...’ 15 118 aaa 123 
Massachusetts aa 
po Se ie 24 aa 485 
Old Bav State. 10 i Sik 255 
Springfield <k6 270 275 275 


POOL PLAN APPROVED 


MARINE MEASURE IS PASSED 


Shipping Bill Adopted in Closing Hours 
of Congress Removes Anti- 
Trust Restrictions 


WASHINGTON, D. C., June 8.—In 
the closing hours of congress swift 
action was taken on the Jones shipping 
bill, which went to the president Sat- 


| urday morning, only a short time be- 


fore actual adjournment. There was 
no chance, therefore, for public dis- 
cussion of the final form of the pro- 
visions of the measure dealing with 
marine insurance. As a matter of fact, 
the conference report, which was 


| rushed to the floor and approved, con- 


tained the first information of how the 
conference had treated this important 
feature of the bill. It was found that 
all the complicated verbiage contained 
in the various proposals for legisla- 
tion had been eliminated and in lieu 
thereof had been substituted two 
simple paragraphs dealing briefly with 
the anti-trust law obstacle and exempt- 
ing marine insurance pools and com- 


| binations from the usual trust penalties. 


| moved by the measure, 


silk, | 


| believed, however, 
| has shown 
carpenters from $4 | 


to $9 per | 
to $9 per day; | 


Bill Fairly Satisfactory 


It was said in Washington, after 
the terms of the bill became known, 
that they were fairly satisfactory to 
the marine insurance interests. The 
chief difficulty which the marine in- 


surance men have faced has been re- 
as far as it is 
in the power of congress to remove it. 
There remain the state restrictions, 
which must now be dealt with. It is 
that since congress 
the way, there will be no 
trouble in procuring such remedial 
legislation in the various states as will 
clear the field for effective work by 
American companies in the marine in- 
surance field. 


Text of Insurance Section 


The section of the Jones law which 


| applies to marine insurance reads as 


| the Firemen’s 


follows: 


Sec. 29. 
section— 

(1) The term “association” means any 
association, exchange, pool, combination, 
or other arrangement for concerted ac- 
tion; and 

(2) The term “marine insurance com- 
panies” means any persons, companies, or 
associations, authorized to write marine 
insurance or reinsurance under the laws 
of the United States or of a state, terri- 
tory, district, or possession thereof. 

(b) Nothing contained in the “anti- 
trust laws” as designated in section 1 of 
the act entitled “An act to supplement 
existing laws against unlawful restraints 
and monopolies, and for other purposes,” 
approved Oct. 15, 1914, shall be construed 
as declaring illegal an association en- 
tered into by marine insurance companies 
for the following purposes: To transact 
a marine insurance and reinsurance busi- 
ness in the United States and in foreign 
countries and to reinsure or otherwise 
apportion among its membership the 
risks undertaken by such association or 
any of the component members. 


(a) That whenever used in this 





A. F. Battey Made Manager 


A. F. Battey, for the past two years 
manager of the farm department of 
of Newark, has been 
appointed manager of the farm and sub- 
agency department of the Springfield 
in its western department. For four 
years prior to going to Chicago Mr. 
Battey was special agent of the farm 
department of the Home of New York 


| in Kansas and before getting into field 
| work was for many years in the local 


business at Florence, Kan. He suc- 
ceeds W. S. Whitford, who returns 


| to the Kansas field as special agent in 


northeastern Kansas, taking charge of 
the territory formerly supervised by 


| Herbert K. Lininger, who has been ap- 
| pointed state agent of the Springfield in 
‘ Oklahoma. 
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AGENTS WILL PAY FEE 
WASHINGTON, D. C., ISSUE OVER 


District of Columbia Board Takes 
Action on the Annual License 
Toll of $50 


WASHINGTON, D. C., June 8.—By 
a substantial majority members of the 
Underwriters’ Association of the Dis- 
trict of Columbia, at their quarterly 
meeting, reaffirmed the former rule of 
the organization that the annual Dis- 
trict license fee of $50 be paid by the 
local men. All agents in the District 
are required to secure a license, which 
authorizes their writing all branches of 
insurance and for as many companies 
as they care to represent. The charges 
is distinct and separate from the taa@ 
imposed upon companies. An element 
among the local men held that the fee 
should be paid by the companies and 
endeavored to include the charge in 
their expense accounts, but without suc- 
cess, Managers insisting that it was a 
personal privilege tax and should be 
borne by agents directly. A principle 
of vital concern is involved, for, if the 
tax be deemed one that must be paid 
by companies, local institutions of the 
District seeking to operate elsewhere 
might, under reciprocal legislation, 
find themselves compelled to pay like 
fees in many municipalities, incurring 
thereby a liability that would be 
ruinous, 

Rate Rule Adopted 


A short time ago the district associa- 
tion adopted the following rate rule, ap- 
plicable to mercantile building: “That 
5 percent of the sprinkled building rate 
for each opening protected by standard 
fire doors be added to both building and 
contents rates of the sprinkled portion 
charge to building, or contents, not to 
exceed 3 cents. Ten percent of the | 
sprinkled building rate for each opening 
protected in a sub-standard manner be 
added to both building or contents not 
to exceed 6 cents.” It was further de- 
cided, because of the exposure hazard, to 
add to the base rate of 43 cents, 5 cents 
for each additional frame apartment, in 
a row, up to four, or a maximum rate of 
63 cents. A general floater rate of $1.50 
was also adopted. 

A successor to John V. Hanson, who 
resigned June 1 as chief inspector of the 
association after five years’ service, has 
not yet been appointed. 


Secretary Bennett’s Itinerary 

Walter H,. Bennett, the new secretary 
of the National Association of Insurance 
Agents, will make his initial bow at the 
New York State association meeting at 
Syracuse this week. From there he will 
go to Boston to attend a meeting of the 
New England advisory board. On June 15 
he will attend the mid-year meeting of 
the Connecticut association at Bridge- 
port. He is also scheduled to address the 
West Virginia State association meeting 
at Wheeling June 23-24. . 


FULL INFORMATION DESIRED 


Insurance headquarters desire full 
information where a report is made of 
an additional policy being written on 
a building or stock of goods. Some- 
times the daily report comes in with 
additional lines where the company 
already has a line on the building. The 
question arises in the mind of the ex- 
aminer as to what is to become of the 
other policy. There is nothing on the 
daily report to indicate that. The ex- 
aminer wonders whether this is addi- 
tional insurance that the assured desires 
or whether the old policy is to be can- 
celed for some reason or other and 
this is to take its place. If he knew 
that the old policy was out of the way 
it would save him much time and 
trouble if it were’ indicated on the 
new daily report. Therefore in writing 
up an additional line of insurance for 
the assured the company should be 
fully advised as to the disposal of the 
old policy. 








INSTALLMENT PAYMENTS FOR LEASEHOLD 








Underwriters who have given some | of this contract that in no event is the 
study to leasehold insurance say that | 2mount of insurance under this policy 


one of the most serious objections to 
the writing of this form of indemnity 
is the fact that none of the forms now 
in use provide for the loss being paid 
to the assured in installments, with 
the result that it might often be to the 
policyholder’s interest to have a fire 
and collect from the insurance com- 
pany instead of taking a chance on 
value of the lease remaining high for 
ten or fifteen years in the future. 

For example, if there is an insurable 
leasehold interest of $5,000 under a ten- 
year lease, and a loss occurs during 
the first year, the companies carrying 
the risk must pay $50,000 in a lump 
sum, although but one year’s premiums 
have been received. If there were no 
fire, the assured would have to wait 
ten .years before collecting the entire 
$50,000 and would get a profit on the 
lease in installments of $5,000 annu- 
ally. Where an assured collects a lump 
sum from a company under a lease- 
hold policy he has the benefit of the 
interest on the money which is lost 
to the company. 

One underwriter who has recognized 
this weakness in leasehold insurance 
recently devised two forms for a local 
agent in Milwaukee which eliminate the 
prepayment feature. In view of the 
wide interest that is being shown in 
leasehold insurance at this time, the 
wording of these two forms js interest- 
ing. They are shown in the subjoined: 

$10,000, being pro rata of the following 
principal sum and monthly | stated 
amounts: 

$108,000, on the estimated net profits 
that may accrue to the assured under 
lease renewed by virtue of an option 
May 1, 1920, for the term of six years 
expiring May 1, 1926, of the building 
situated occupied 

It is further understood and agreed 
that if the above described premises be 
rendered wholly untenantable by fire and 
the lease is not canceled, this company 
shall be liable for its pro rata portion 
of not exceeding $1,500 per month for not 
exceeding such length of time as shall 
be required with the exercise of due dili- 
gence and dispatch to rebuild, repair or 
replace such part of said building as may 
be destroyed or damaged and if rendered 
partially untenantable a pro rata por- 
tion of not exceeding $1,500 per month 
for the length of time that should be re- 
quired to render the premises wholly fit 
for occupancy. In no ease shall this 
company be liable for more than the 
amount of this policy or for more than 
actual loss sustained by assured. 

It is understood and agreed, however, 
that should above lease be canceled by 
reason of fire in accordance with that 
provision of the lease which reads as 
follows: “In case said premises shall be 
damaged by fire the same shall be re- 
paired as speedily as possible provided 
that if the premises be so damaged that 
the owner shall decide to rebuild said 
term shall cease, the premises shall be 
surrendered,” etce., this company shall 
be liable to the assured for its propor- 
tion of the amount of such estimated net 
profits for the unexpired portion of the 
lease between the date of fire and May 
1, 1926, as nearly as same can be accu- 
rately determined according to condi- 
tions prevailing at that time, but not in 
any event exceeding its proportion of 
$1,500 per month, less a deduction for 
interest on payments made more than 
sixty days in advance of the time when 
such estimated net profits would, in the 
ordinary course of events and in the ab- 
sence of any termination of the lease by 
fire, have been realized by the assured. 

All payments made for any period more 
than sixty days in advance of the time 
of such payment are to be reduced to 
the basis of cash value of the payment 
on the day said advance payment is 
made, the rate of interest used in connec- 
tion therewith to be the rate prevailing 
for secured time loans asked or required 
by the two largest National Banks in 
the City of Milwaukee. 

In consideration of the special rate at 
which this policy is written and which 
represent as nearly as possible premium 
charge on the average amount at risk 
under this policy during its entire term, 
it is hereby made one of the conditions 





and others concurrent therewith to be 
reduced below $108,000 during the term 
of the contract excepting in the event 
of the cancellation of the entire amount 
of liability under this form on short rate 
basis. Any settlement of claim here- 
under prior to such cancellation to be 
based on the total of concurrent insur- 
ance amounting to $108,000. 
Attach printed permits, etc. 


being pro rata of the fol- 
lowing principal sum and daily stated 
amounts: 

$79,836.75, on the estimated net profits 
that may accrue to the assured under 
lease dated October 1, 1915, for the term 
expiring January 1, 1931, of the building 
WONMRMEIIGS 5 Sectors, FC sie a 81.6 Sie ev eenle , occupied 

It is further understood and agreed 
that if the above described premises be 
rendered wholly untenantable by fire and 
the lease is not canceled, this company 
shall be liable for its pro rata portion 
of not exceeding $20.55 per day for not 
exceeding such length of time ds shall 
be required with the exercise of due 
diligence and dispatch to rebuild, repair 
or replace such part of said building as 
may be destroyed or damaged and if ren- 
dered partially untenantable a pro rata 
portion of not exceeding $20.55 per day 
of the length of time that should be re- 
quired to render the premises wholly fit 
for occupancy. In no case shall this 
company be liable for more than the 
amount of this policy or for more than 
actual loss sustained by assured. 

It is understood and agreed, however, 
that should above lease be canceled by 
reason of fire in accordance with that 
provision of the lease which reads as 
follows: “In case said premises shall be 
damaged by fire the same shall be re- 
paired as speedily as possible provided 
that if the premises be so damaged that 
the owner shall decide to rebuild said 
term shall cease, the premises shall be 
surrendered,” ete., this company shall be 
liable to the assured for its proportion of 
the amount of such estimated net profits 
for the unexpired portion of the lease 
between the date of fire and January 1, 
1931, as nearly as same can be accurately 
determined according to conditions pre- 
vailing at that time, but in any event 
exceeding its proportion of $20.55 per 
day, less a deduction for interest on pay- 
ments made more than sixty days in 
advance of the time when such esti- 
mated net profits would, in the ordinary 
course of events and in the absence of 
any termination of the lease by fire, have 
been realized by the assured. 

All payments made for any period 
more than sixty days in advance of the 
time of such payment are to be reduced 
to the basis of cash value of the pay- 
ment on the day said advance payment 
is made, the rate of interest used in 
connection therewith to be the rate pre- 
vailing for secured time loans asked or 
required by the two largest National 
Banks in the City of Milwaukee. 

In consideration of the special rate at 
which this policy is written and which 
represents as nearly as possible premium 
charge on the average amount at risk 
under this policy during its entire term, 
it is hereby made one of the conditions 
of this contract that in no event is the 
amount of insurance under this policy 
and others concurrent therewith to be 
reduced below $79,836.75 during the term 
of the contract excepting in the event of 
the cancellation of the entire amount of 
liability under this form on short rate 
basis. Any settlement of claim hereun- 
der prior to such ganéellation to be based 
on the total of concurrent insurance 
amounting to $79,836.75. (If written for 
one year only at full rate this can be 
properly omitted.) 

Attach printed permits, etc. 


R. S. Kissan Resigns 


Richard S. Kissam, assistant secretary 
of the City of New York prior to its pur- 
chase by the Home and since that time 
connected with the latter company, has 
resigned as of June 30. For years Mr. 
Kissam was western New York special 
agent for the Niagara Fire and is cred- 
ited with having an unusually thorough 
knowledge of field conditions. 


You can climb pretty high in the 
world, but you never get so high that 
you are above suspicion. 2 
+. 








A. G. DENT TO RETIRE 





HUGH LEWIS TO SUCCEED HIM 











Changes Are Impending at the Home 
Office of the Liverpool & 
London & Globe 


Alfred George Dent, general manager 
of the Liverpool & London & Globe at 
the head office, and J. C. Remmer, 
deputy manager, will, it is stated, retire 
toward the end of the year. Hugh 
Lewis, manager of the company at Lon- 
don and general manager of the Cen- 
tral of London, which is owned by the 
Liverpool, is to become general man- 
ager to succeed Mr. Dent. Mr. Lewis 
is regarded as a forceful and pro- 
gressive executive. He started with the 
Northern Assurance and afterward or- 
ganized the Central of Birmingham, a 
non-tariff company. The Central was 
purchased by the Liverpool and Mr. 
Lewis was made London manager. Mr. 
Lewis has visited the United States a 
number of times. Mr. Dent has been 
general manager since 1906. He has 
been connected with the company since 
1901, going to it from the Sun. 














Passing Comment 








What They Are Talking About 
In Office and Field 























W HEN a new or unusual proposition 

is presented to a local agent, it 
offers an opportunity to demonstrate 
just what can be done in the way of 
special service. Too many times when 
something out of the ordinary in the 
way of business is offered to the local 
agent, he will say, “I have never writ- 
ten anything of that kind and I don’t 
believe we would be able to handle it. 
None of my companies have ever told 
me that they will write this kind of 
insurance.” Or “We don’t write insur- 
ance of that kind and do not believe 
you will be able to get that coverage 
any place.” 

Whether. or not an agent’s compa- 
nies write the desired form of indemn- 
ity is aside from the point. When a 
property owner makes a request for 
an unusual form of protection, when 
a desire is expressed for something not 
ordinarily encountered, it is up to the 
local agent to make a special effort 
to fill the bill, The agent who says 
he does not know whether the insur- 
ance can be written or hasn’t heard of 
the protection requested, loses stand- 
ing at once with the big property 
owner. 

Many of the more progressive com- 
panies are today willing to consider 
underwriting propositions that a num- 
ber of years ago would not have been 
seriously entertained. It is not within 
the province of any agent to say what 
will or will not be written. The un- 
derwriting policy rests with the com- 
pany. When an unusual form of pro- 
tection is requested, the proposition 
should always be submitted to the com- 
panies. If the companies represented 
in the agency will not write the busi- 
ness they can usually indicate where 
it can be bound, and the agent is thus 
able to render a definite service to 
the policyholder. The agent who shies 
at the out of the ordinary offering loses 
standing with the policyholder making 
the request. 














The daily balance sheet published by 
The National Underwriter Supply De- 
partment brings every transaction of the 
agency, at one entry, under one com- 
niete showing, so that complete analyzed 
information regarding the business of 
the agencv is furnished automaticallv. 
A descriptive circular will be sent on re- 
quest. 
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FAMOUS FOR FAIR DEALING 





‘‘AMERICA FORE”’ 


| BR | 


“The Spirit of 1920”— 


It is the belief of the Fidelity-Phenix that ‘‘the Spirit of 1920” and “‘the 
Spirit of ’76”’ are fundamentally the same—that America is still militant in 
defense of her independence, that the United States is still joined together for 
freedom, and that the American people are still loyal to their own institutions. 


Indications that seem to point otherwise are mere straws in side eddies 
that do not represent the main current of American loyalty to the ideals and 
institutions of the United States. 
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Cash Capital MAIN OFFICE 
$2 500.000 80 Maiden Lane gee ence 
’ ’ NEW YORK meneame 
Canadian Department Pacific Coast Department Western Department 
W. E. BALDWIN, Manager C. E. ALLAN, Secretary C.R. STREET, Vice-President 
17 St. John Street Insurance Exchange Building 137 South LaSalle St. 
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OSSIBLY the city man 
cares not what companies 
his insurance is in. 


But this is not true of the 
farmer. 


The average farmer wants to 
know what company the 
agent represents. 


That’s one reason why all of 
the big farm writing com- 
panies are American com- 
panies. 


The agent of the Peninsular 
Fire Insurance Company of 
America is double armed in 
soliciting farm business. Not 


only does he represent an 
American company but also 
a company officered by men 
whom the farmer knows and 
men whom he knows most 
favorably—men who have 
been active in farmers’ or- 
ganization, men who actually 
operate farms. 


And then when the additional 
fact that the Peninsular Fire 
writes farm business at sched- 
ule instead of flat rates is 
considered it is easy to see 
why an agency of the Penin- 
sular Fire is an asset to any 
agency. 


PENINSULAR FIRE 


Insurance Company of America 


Colon C. Lillie 
President 


J. Floyd Irish 
Secretary and Managing Underwriter 


GRAND RAPIDS, MICHIGAN 
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FREIGHT CONGESTION 
BRINGS NEW BUSINESS 


Great Accumulations of Goods in 
Warehouses and Terminals 
Are Being Covered 


MARINE COMPANIES BUSY 


Opportunities for Doing Business 
With Owners of Crowded Ware- 
houses—Selling Riot Cover 





Because of the switchmen’s strike 
and the great shortage of freight cars, 
there has been a noticeable congestion 
of freight in transit. In some sections 
of the country loaded freight cars have 
been standing on sidings for several 
weeks. Freight warehouses and plat- 
forms are piled high with goods. 
Wharves and docks in the seaports and 
lake cities have a great accumulation 
of goods. Almost every square inch 
of storage space in the larger cities of 
the country is being used. Freight is 
moving slowly and shippers and manu- 
facturers see little hope for improve- 
ment for several months. 


Goods No Longer Safe 


This condition has quite naturally 
resulted in demands for insurance pro- 
tection that did not exist before. 
Manufacturers and _ shippers realize 
that the transportation of goods today 
is very uncertain. Delivery may be 
delayed for several weeks, and because 
of freight congestion and inadequate 
facilities for handling, goods may be 
damaged somewhere along the line. 
The old feeling of security has gone. 
Nowadays when goods are shipped 
there is no certainty that they will 
reach their destination. It is certain 
that they will not reach their destina- 
tion on time, and it is quite probable 
that the goods will be damaged because 
of present shipping conditions. 


Riot and Strike Floaters 


_Many agents have found that riot and 
civil commotion floaters to cover goods 
in transit can be sold quite readily 
to shippers. There are three forms— 
one carrying a rate of 20 cents, covers 
grain in a specified city and its con- 
tiguous territory. Another covers gen- 
eral merchandise in a named city and 
contiguous territory with a rate of 30 
cents, and the third with a rate of 80 
cents covers goods of any kind 
wherever located within the conti- 
nental limits of the United States. The 
switchmen’s strike is still unsettled. 
There is danger of an outbreak at any 
time, and with thousands of dollars 
worth of* goods in cars, sidetracked in 
the freight yards in various cities, the 
liability of damage by strikers is by 
no means remote. There is a real 
field for the sale of these riot and civil 
commotion floaters at the present time. 


Open Policy for Warehousemen 


_ Warehousemen in all of the principal 
cities of the country now find their build- 
ings loaded to capacity. Many can be 
sold an open policy covering goods in 
sprinklered warehouses against which 
certificates can be issued to clients for 
a term of one year. The published rate 
is charged and in the event of the re- 
moval of the goods, the policy is can- 
celled short rate. A similar policy is 
often sold to the assured direct, where 
large quantities of goods are bought and 
sold and warehouses at various locations 
are constantly used. 


Warehouseman Usually Liable 


The laws vary in the different states, 
but in most cases the burden of proof is 
on the warehouseman to show that he 
used due diligence in the care of the 








CONTINENTAL’S U. & O. FORM 








HE CONTINENTAL uses a use 

and occupancy form in most sec- 

tions of the country that differs 
from those in common use in some 
respects. One departure of special im- 
portance is a wording which will permit 
of an appraisal of the length of time 
that should be required for repiacement 
Or repairs, which is impossible under 
forms containing the provision that 
“the length of time shall be that. re- 
quired with the exercise of due dili- 
gence.” Owing to the fact that “due 
diligence” is rather an indefinite quan- 
tity the phrase is considered hy the 
Continental as ambiguous. The Con- 
tinental’s form is as follows: 


Sere eee On Use and Cecupancy of the 
building occupied by the assured for 
BIRGMEO> 6. crete Ec esa 

1. If the said building, the machin- 
ery, furniture or fixtures therein, in use 
by the assured, be so damaged or de- 
stroyed by fire during the term of this 
policy as to necessitate a total or par- 
tial suspension of operations, this com- 
pany shall, as hereinafter provided, be 
liable under this policy (not exceeding 
the sum insured) for loss of net profits 
on current operations thereby prevented, 
and for such fixed charges and expenses, 
from which no benefit is derived, as 
necessarily continue, for such length of 
time, not limited by the expiration of 
this policy, as should be required to re- 
place if destroyed, or repair the said 
Luilding, machinery, furniture and fix- 
tures. 

2. In event of a total prevention of 
current operations, liability therefor, for 
each working day of twenty-four hours, 
shall not exceed 1/300th of the amount 
of this policy, nor in event of partial 
prevention of operations, such propor- 
tion of the daily liability for such total 
prevention which the decrease in daily 
operations bears to the current daily 
operations of the plant. 

3. If liability is assumed under this 
policy for time that should be required 
to replace merchandise destroyed, in no 
event shall such liability continue for a 
longer time for the replacement of any 
part thereof than ten days after the 
time that should be required to replace, 
if destroyed, or repair the building con- 
taining the said merchandise. 

4. Liability hereunder shall not ex- 
ceed a greater proportion of any loss 
than the insurance hereunder shall bear 
to all insurance, whether valid or not, 
covering in any manner the loss insured 
against by this policy. Other insurance 
permitted. 





5. If this policy covers upon two or 
more plants or properties, this company 
shall be liable for no greater proportion 
of any loss, ascertained as above pro- 
vided, than the amount of this policy 
bears to the value of the use and occu- 
pancy of all the properties to which this 
insurance relates, computed for the term 
of this policy at the rate at which such 
loss would accrue on the basis of the 
eirrent production of all said properties 
at the time of the fire. 

6. Except as provided in the electrical 
eyemption following, this policy shall 
ecver loss of use and occupancy caused 
by lightning, (meaning thereby the com- 
monly accepted use of the term “light- 
ning”), provided, however, that if there 
by any other use and occupancy insur- 
ance on said property, this company 
shall be liable only pro rata with such 
other insurance, whether such other in- 
surance be against loss by lightning or 
not. 

7. It is a condition of this policy that 
this company shall not be liable for loss 
resulting from damage to electrical ap- 
Pliances or devices, caused by electrical 
currents, whether artificial or natural, 
including lightning. 

8. Operations by the assured else- 
where than in the above described build- 
ing or buildings, during and because of 
any suspension of operation in _ said 
building or buildings, shall be consid- 
ered the same as if therein, less such 
increased expense as is incurred thereby. 

9. The insured hereunder covenants 
and warrants that a set of books will 
be kept which shall clearly show a com- 
plete record of all business transactions 
and of all expense of conducting the 
business for at least one calendar year 
prior to any loss for which claim is 
made; that such books and records will 
be kept in a securely locked fireproof 
safe at night and at all times when the 
buildings mentioned in this policy are 
not actually open for. business, or in 
some place not exposed to a fire which 
would endanger the aforesaid buildings. 

Failure to produce such books and 
records for the inspection of this com- 
pany shall render this policy null and 
void and shall constitute a perpetual 
bar to any recovery thereunder. 

10. If the assured and this company 
do not agree as to any question affect- 
ing the amount of loss, the same shall 
be determined by appraisers in the man- 
ner provided by the policy to which this 
form is attached, the provisions of which 
policy shall govern in all matters per- 
taining to this insurance, except as 
herein otherwise provided. 








goods committed to his charge. 
shown that he was negligent in his 
duty, he is liable for goods damaged by 
fire, and for this reason these open poli- 
cies against which certificates can be 
issued to the assured, are attractive to 
owners of warehouses doing a big busi- 
ness. Local agents generally have no 
idea of the crowded condition of ware- 
houses and cold storage plants at this 
time. In a recent investigation it de- 
veloped that in some Chicago warehouses 
there is stored at the present time $20,- 
000,000 worth of merchandise. 


Marine Company Feels Effect 


Marine companies have particularly 
been affected by the present freight situ- 
ation. In ordinary times, many manufac- 
turers and shippers do not take out in- 
surance, trusting to the railroad freight 
bill of lading to protect them. Recently 
they have been receiving letters from 
the raliroads stating that goods must be 
taken at the shipper’s risk, and that the 
railroads, in view of the many uncer- 
tainties, refuse to assume any liability 
whatever. The uninsured shipper there- 
fore has absolutely no protection. This 
has resulted in a great deal of new busi- 
ness being written by the marine com- 
panies. The marine insurance contract, 
covering the perils of transportation, is 
not an all cover policy as many suppose, 
but insures against the major hazards. 
It is not issued to cover all goods. In 
fact, certain manufactured articles are 
excluded, but a broad and liberal cover- 
‘age is granted, much more liberal than 
the ordinary fire contract. 


Insurance Only Protection 


Manufacturers and shippers who have 
suffered any losses recently realize that 
this is a poor time to be taking chances. 
In the event of loss or damage, there is 


If it is | 


a delay and uncertainty about recovering 
the amount involved. Where insurance is 
carried, this uncertainty is eliminated. 
The shipper knows that if the goods are 
not delivered or if they are destroyed or 
damaged in transit, the money to cover 
the damage will be forthcoming from the 
insurance company. The uninsured man- 
ufacturer or shipper has no assurance 
that he will get anything at all in the 
event of damage. The railroads decline 
to assume liability, and the shipper is 
liable to find himself minus the goods 
and out the amount that it cost to pro- 
duce them. 





Definitions 

We are furnished with the following 
few war terms with their definitions 
when applied to fire insurance: 

Camouflage—Painting poor insurance 
with the tints of a first class article. 

Raiding party—Outside brokers who 
“sobble” large local insurance units. 

Gassed—Taking local mutual or coop- 
erative insurance, persuaded that'it can- 
not be assessed. 

Tanks—Beer drinking insurers whom 
agents cultivate by occasionally minis- 
tering to their thirst. 

Liquid fire—Of diminishing use among 
insurance men in these days of progres- 
sive prohibition. 

Allies—Good companies that are fix- 
tures in the offices of good agents. 

Over the top—lIncrease of business 
over previous year. How is it with your 
agency? 

Setting up exercises—Practiced mostly 
by young, unmarried insurance men, 
with or without matrimonial intention. 

Dug-out—The office of an agent who 
stays there for protection against meet- 
ing those who might want insurance.— 





POSSIBILITIES ARE SEEN 
IN CONSERVATION WORK 


National Board’s Activity Is Des- 
tined to Leave Strong Im- 
pression on Public 


GOOD WORK CAN BE DONE 


Expected That T. Arthur Fleming Wili 
Link Up Insurance With Impor- 
tant Social Service 


NEW YORK, June 8—The most 
progressive thinkers in fire insurance 
feel that the decision of the National 
Board to continue its conservation 
work and to make it even a bigger fac- 
tor in the business is one of the real 
steps forward. The great example of 
what can be accomplished along con- 
servation lines is seen naturally in 
Western Union territory. The com- 
panies are proud of what the western 
advisory committee did during the war 
and what it is doing now to carry on 
this important activity in the central 
west. The securing of T. Alfred Flem- 
ing, formerly Ohio state fire marshal, 
to take charge of the work with head- 
quarters in New York, means a for- 
ward movement that has great possi- 
bilities. 

Some Companies Indifferent 


There are company officials that still 
are lukewarm as to the project, fail to 
see why the National Board and the 
companies in general need to foster 
such an enterprise and are indifferent 
as to allowing their men to contribute 
their services for inspection work. In 
other words there are some that do 
not appreciate their responsibility when 
it comes to contributing to the general 
welfare of the business. They are will- 
ing to participate in the benefit that 
comes from cooperative effort, are 
anxious to say how the work should 
be done, but when it comes to actually 
making some sacrifice they are weak- 
kneed. It is stated here that the west- 
ern experience shows that some com- 
panies are notorious for holding back 
their men from giving the time that 
they should to the conservation work. 


Greater Care Is the Result 


Undoubtedly the work of the con- 
servation committee is responsible for 
greater care on the part of property 
owners. Its most notable achievement, 
however, is the spreading of the con- 
servation gospel in the minds of the 
people. The conservation work done 
by the field men has had its effect on 
individuals and communities. It offers 
the opportunity for the insurance busi- 
ness to be hooked up more closely with 
public service. People find that insur- 
ance companies are interested as busi- 
ness organizations in saving property 
and life. They are willing to contrib- 
ute their experience and their experts 
to that end. Many executives see in 
this conservation movement the great- 
est opportunity for insurance to im- 
press itself on the minds of the people. 
Much confidence is expressed in Mr. 
Fleming. his ability, his experience. It 
is thought that as he gets his depart- 
ment organized and the publicity work 
going there will be some achievements 
that will be of tremendous benefit to 
the business. 


The classified index, which is a feature 
of the new National Underwriter Insur- 
ance Supply Catalogue, is in itself al- 
most an educatien on local agency book- 
keeping. The catalogue is just coming 
off the press. A postal card will put 





Now and Then. 





your name on the list for a copy. 
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Poor Experience on Schools and Churches 


THERE have been more than the usual 
number of losses on churches and 
schools since the first of the year. The 
results on these two classes have been 
far from favorable. It is found that 
the great majority of schools and 
churches are underinsured. Those hav- 
ing in charge the placing of insurance 
on these classes have been slow to in- 
crease the amount of protection carried. 
Thus a loss that dees not destroy the 
property often exhausts the face of the 
insurance policy so that companies are 
paying total losses where there is only 
a partial loss to the property. Public 
and semi-public properties, such as 
schools and churches, have not been 
kept in a good state of repair during 
the past few years when labor and ma- 
terials have been so high. 

Losses on churches in small towns 
and rural communities have been par- 
ticularly heavy. Most of these prop- 
erties are equipped with hot air fur- 
naces and during the cold season there 
are numerous claims, both large and 
small, resulting directly from defective 
heating apparatus. The heating plant 
usually has rather indifferent attention 
and this added to the fact that the en- 
tire equipment has been in compara- 
tively poor condition has resulted in 
many losses that would not ordinarily 
have occurred. 

Schools cannot be regarded as being 
in the same class as a few years ago. 


mittee. 


Ten or fifteen years ago a schoolhouse 
was used by students only during 
school hours and remained unoccupied 
during the rest of the time. Now a 
school is used for various public pur- 
poses and for holding meetings of one 
kind or another as much as for the 
education of students. Night gather- 
ings of various kinds are held. Poli- 
ticians stage their gatherings in school- 
houses. Entertainments are given in 
the evening. There is, therefore, an 
omnibus occupancy that was not pres- 
ent some years ago. Laboratories have 
been added to many school buildings. 
Chemical experiments are condutced 


and the property, because of the study | 


of many new subjects, is put to uses 
that did not have to be considered by 
the fire underwriter a number of years 
ago. 

It is the opinion of many who have 
made a particular study of this class 


that schools should always be written 


with the coinsurance clause. Adjusters 
find that settling a loss with a school 
committee is not the easiest job in the 
world. Men forming the committee 
who would be eminently fair in the 
settling of a personal loss take an arbi- 
trary and unreasonable stand when 
acting as members of a school com- 
They exhibit an inclination to 
extract the last dollar from the insur- 
ance companies and it is difficult for an 
adjuster to reason with them. 


Hail Rider on Tornado Contract 


A FORMER adjuster who in the past 
few years settled numerous hail loss 
claims in the Dakotas, Nebraska and 
Kansas, says that agents who do not 
regard the hail insurance building rider 
that may be written on the tornado 
policy as important are overlooking an 
important part of the coverage. In 
his experience he says that nothing in 
his work as an adjuster caused more 
embarrassment to the agents or com- 
panies involved than did the claims 
which came up under tornado policies 
where the damage was not done by 
wind but by hail. By the terms of the 
tornado policy such losses are excluded 
but may be added by a rider. 

He states that he has seen very 
heavy damage done by hail alone, the 
roofs of buildings being riddled, the 
glass knocked out and even the 


weather-boarding dented and cracked. 


Great stretches of territory have been 
visited by storms of sufficient severity 
to cause such losses, and, unless agents 
who wrote the tornado insurance in- 
volved also secured the hail rider, 
whole communities have been made 
bitter critics of insurance companies 
because of their discovery too late that 
hail losses are not covered by the 
tornado policy. 

As the additional cost for the hail 
rider is so slight he urges that agents, 
in writing tornado insurance, quote the 
hail rider in the coverage and place it 
as much as possible. If the agent 
quotes it, that, of itself, calls the atten- 
tion of the assured that the policy, 
without it, will not take care of a hail 
loss, and in case of such loss it is easy 
then to make the assured understand 
more or less than the agreed (or value 
the facts. 


| 
| 
| 
| 
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man. 
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W. E. Higbee of Fred S. James & 
Co. of Chicago, president of the Chi- 
cago Board, is spending this week at 
Bloomington, Ill., attending the reunion 
of the alumni and commencement of 
Illinois Wesleyan College in that city. 
Mr. Higbee is a graduate of Illinois 
Wesleyan and has not been back to 
commencement exercises since he grad- 
uated. This is the 70th anniversary of 
the college. 


James E. Dunne, who recently re- 
signed as vice-president of the “Insur- 
ance Field,” and George W. Wads- 
worth, who was formerly resident sec- 
retary of the “Insurance Field” in New 
York, have purchased the “Insurance 
Monitor” of New York, which has been 
published as a monthly journal for 70 
years, and will move it to Chicago, 
starting July 1 as a weekly paper at 
543 Cass street, under the name of 
“American Insurance Digest.” Mr. 
Wadsworth is now connected with the 
American Bankers of Chicago. Mr. 
Dunne has been connected with the 
“Insurance Field” since his early years 
and has advanced as time went on. He 
has developed into a splendid sales- 
Mr. Wadsworth has had con- 
siderable insurance newspaper experi- 
ence along business-getting lines, as 
well as life insurance. He also is a 
strong salesman. 

The new managers state that they 
will soon add a capable and experienced 
editorial director to their staff. 


John W. Petrie, 
months with the “Insurance Field” and 
since January, 1919, associate editor at 
its New York office, will on July 1 be- 
come one of the editors of the “Amer- 
ican Insurance Digest.” <A_ trained 
newspaper man, Mr. Petrie is well re- 
garded by the underwriters of the east. 


for the past 16 


John D. Hogshead, editor of the 
“Baltimore Underwriter” of Baltimore, 
Md., has resigned his position to go 
with the “Journal of Commerce and 
Commercial Bulletin” of New York as 
advertising man in connection with the 
insurance department. Mr. Hogshead 
has been connected with the insurance 
newspapers for a number of years. At 
one time he was associated with THE 
NATIONAL UNDERWRITER and with the 
“Insurance Herald” at Atlanta, and 
finally took the editorship of the “Bal- 
timore Underwriter.” 


President Edward Milligan in mak- 
ing official announcement of the death 
of General Adjuster Henry H. Hea- 
ford of Chicago, speaks of his long 

period of service, he having become 
sauueistad with an agency in which the 
Phoenix was domiciled in 1862. Presi- 
dent Milligan says: 

“We do not believe it is an exaggera- 
tion to say that no one engaged in 
his particular branch of the business 
has accomplished more in the past four 
decades in the direction of promoting 
sound adjustment methods than Henry 
H. Heaford. His opinion was sought 
far and wide, and no greater compli- 
‘ment can be paid to him than to say 
that the advice he gave—predicated, as 
it invariably was, upon experience and 
unusual acumen—was rarely ignored. 
He carried in all his associations an 
invariable courtesy, a Job-like patience, 
and a spirit born of innate gentleness.” 


Horace M. Smith, of Terre Haute, 
Ind., who died recently, was one of the 
really big local agents, not only of 
Indiana, but of the west. In the in- 
surance movements of his state, Mr. 
Smith was intimately connected. His 
counsel was sought as soon as any im- 
portant project was in the air. He was 
a man of rare judgment, exceptional 
good sense and broad vision. The field 
men who visited Mr. Smith’s agency 
regarded him as a superior agent and 











man in every way. In all his relation- 

















PERSONAL SIDE OF THE BUSINESS 








HORACE M. SMITH 


ships in life Mr. Smith impressed those 
who came in contact with him as be- 
ing a big man. He built up a large 
business in Terre Haute and was 
known throughout the city as one of 
its most energetic and useful citizens. 
His insurance companies had _ confi- 
dence in him, because he exercised 
diligence in looking after their affairs. 
He was conscientious in his efforts to 
do the right thing. Mr. Smith took a 
lively interest in the Indiana Associa- 
tion of Insurance Agents and the asso- 
ciation movement as a whole. He 
sought to have it guided along sane 
and just lines. Mr. Smith was really 
typical of the best class of American 
insurance men. 


F. F. Murray, ‘state agent of the 
United States Fire, Columbus, O., is 
receiving the sympathy of his asso- 
ciates in the death of his son, Donald, 
at their home in Granville. The young 
man, who gave promise of a useful 
career, had been ill for several years in 
Colorado, returning home shortly be- 
fore his death. 


Frank Lock, United States manager 
of the Atlas, will leave about the mid- 
dle of the month on a trip to England, 
to be gone about three months. 


Herbert K. Lininger, who has just 
succeeded Guy H. Fuller as Oklahoma 
state agent for the Springfield Fire & 
Marine, is a son of W. H. Lininger, 
well known to the western insurance 
world for the past thirty years. The 
elder Lininger established the first 
recording agency for the Springfield at 
Oklahoma City, and its first local and 
general agency at Muskogee. It seems 
but fitting that the son should follow 
in the footsteps of his father. 

Mr. Fuller, who has left the Spring- 
field to open offices in Oklahoma City 
for the Southwestern Adjustment Com- 
pany, built up the company’s premium 
income in Oklahoma from $105,000 in 
1909 to around $400,000 last year. Mr. 
Fuller’s insurance experience began 
with local insurance business in Man- 
kato, Kan., 23 years ago. First he was 
in the office of the Shawnee Fire, then 
went to Oklahoma as special agent for 
the Shawnee. In 1909 Mr. Fuller 
severed his connection with the Shaw- 
nee to go with the Springfield. He has 
been prominent in insurance organiza- 
tions, is a conservative business man 
and has the highest esteem of his asso- 
ciates. 

“Alec” 


Monroe, as he is still best 


known in Indiana, where he set foot 


on the lowest round of the insurance 
ladder that has finally led him up to 
(CONTINUED ON PAGE 13) 
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“THE LIFE OF A FIREMAN” REPRODUCED FROM AN ENGRAVING MADE IN THE EARLY SIXTIES. 


HOW THE COMPANY GOT ITS NAME 


It is hard now to appreciate the depth 
of feeling involved in the competition for 
supremacy between the early volunteer fire 
fighting companies. In the era of the 
hand pump, fire fighting was considered a 
game in which the principal objective of 
each fire company was to be first to the 
fire. The protection of property was en- 
tirely secondary consideration. 

San Francisco, in the early sixties, was 
divided into factions on the claims of rival 
fire organizations. Each company was a 
clan. The men tugged atthe ropes and the 
cry of “Jump her” echoed through the city’s 
hills when the alarm bell sounded from the 
towers. Two companies meeting would 
stop on the run and settle with their fists 
the question of which should be the first 
to reach the fire. 

In 1862 William Holdredge conceived 


the idea of forming an insurance company 
to be called the ‘‘Fireman’s Fund”. The 
plan was to put a tin plate reading, “‘In- 
sured in the Fireman’s Fund,” on each 
house on which a policy was written, and 
to donate a share of the net earnings of the 
company annually to the charity fund of 
the volunteer fire department of San Fran- 
cisco. Thus the individual efforts of the 
volunteer firemen were to be stimulated. 

Although the plan did not work, and 
the charity feature was dropped within a 
short time, still the company began its long 
career already stamped with the individu- 
ality that marked many of the pioneer or- 
ganizations of California. The company 
was born of a generation that accomplished 
great things and it partook of the virtues 
of an achieving race. How it has fulfilled 
its heritage you well know. 


FIREMAN’S FUND INSURANCE COMPANY 
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We 


We Wish Everybody 
Wish You Would 
Would Please - Remember 
Well Consider That The U. S. Is 
The Fact That Sound and That 


“There Aint Going To Be No Panic” 
also that 


There Will Be No Sudden Slump in 
Values. 


Insurance Should Be Carried on the 
Present Market Values 


on Buildings and Machinery. 


If It Is Not Done, Your Clients Will 
Not Be Fully Protected. Suppose They 
Should Have A Fire Today. 


Lloyds Appraisal Gompeay 


Transportation Building 
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- Branches: Cleveland, Des Moines, Detroit, Memphis, Pittsburgh, St. Louis 
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the presidency of the Newark Fire, vis- 
ited his old Indianapolis friends early 
this week. He and Mrs. Monroe are 
both still very much at home in the 
Hoosier capital, where the friendships 
of the earlier days have not died out, 
but have grown stronger and more 
heart-satisfying with the passing of the 
years. Mr. Monroe has the wonder- 
ful faculty of making friends and bind- 
ing them to him with ties that never 
weaken. It has been with mingled 
pleasure and regret that his Indianap- 
olis friends have viewed his recent ele- 
vation to the presidency of the Newark 
Fire—pleasure in the honor that has 
come to him and which they feel he 
deserves, but regret for the separation 
that must follow, as it will not be pos- 
sible for him now and then to drop 
down into Hoosierdom as he could so 
easily do from Chicago. He has been 
very close to many field men and 
agents in Indiana, but, of course, the 
relationship between himself and Spe- 
cial Agent John Fitzgerald has been 
most intimate. Many fire underwrit- 
ers have attained prominent places in 
the business after their years of train- 
ing in the Indiana field, but Mr. Mon- 
roe has the distinction of being the first 
to attain the presidency of one of the 
leading and oldest among the fire in- 
surance companies. But it is certain 
that, no matter how exalted may be the 
heights he attains, he will always find 
Indiana retaining the homey comfort 
of an old shoe when he returns, as he 
will always be known within the state’s 
borders as “Alec” Monroe. 


Western Manager R. E. Lidster of 
the Phoenix of England at Chicago, 
and W. E. Vandeventer of Chicago, 
farm superintendent of the Aetna, will 
attend the annual conclave of the 
Shriners at Portland, Ore., the latter 
part of the month. They will be in 
the party of Chicago Shriners who have 
engaged a special train. From Port- 
land the party will go to San Francisco 
to attend the Democratic national con- 
vention. Mr. Lidster is one of the big 
Shriners in Chicago, being second in 
command at Medinah Temple, and will 
be the potentate next year. 


In the current issue of “Nations 
Business,” President H. A. Smith of the 
National of Hartford has an article on 
“The Tax on Prudence.” He mentions 
that insurance companies last year paid 
approximately $20,000,000 in taxes and 
fees to the various state insurance de- 
partments. These assessments were 
primarily proposed as a means of pay- 
ing for the maintenance of these de- 
partments which supervise the writing 
of insurance in the several states. 
President Smith points out that this 
total maintenance expense last year 
was less than $2,000,000, leaving an ex- 
cess of $18,000,000 as a source of rev- 
enue to the state. This tax, the writer 
points out, must of necessity come from 
the buyers of insurance; otherwise the 
companies could not last and policies 
outstanding would become “mere scraps 
of paper.” 

Karl Rieke, traveling special agent 
for the National Association of Insur- 
ance Agents, has been called to New 
York to assist Secretary Bennett. Mr. 
Rieke was scheduled to spend six weeks 
in Iowa getting new members. 


ALPHABETICAL ADVERTISING 


Oh, merchant, in thine hours of e e e, 
If on this poem you should ccc, 

Take by advice, and now be yyy; 
Go straightway out and advert i i i. 
You'll find the project of such u u u, 
Neglect can offer no ex q q q. 

Be wise at once, prolong yourdaaa. 
A silent business soon d k k k! 


—W. Lightfoot Bennett, Chicago. 


PLAN ADVISORY BOARD 


COMMERCE BODY’S NEW MOVE 





Representatives of Insurance World 
To Be on Committee of National 
Organization 











WASHINGTON, D. C., June 8.— 
Plans for an advisory committee, to be 
composed of representatives of the in- 
surance world, a number of business 
men and officials of the Chamber of 
Commerce of the United States, are 
under consideration, according to offi- 
cers of the national chamber. 

The advisory committee, it is under- 
stood, will work in conjunction with the 
recently created insurance department 
of the Chamber of Commerce, and will 
lend its assistance on important mat- 
ters affecting the insurance business 
which come to the department’s atten- 
tion. 

Still in Process of Organization 


The insurance department is still in 
the process of organization. There has 
been no effort made to accomplish any- 
thing “really big,” nor will there be 
any until the organization is perfected. 

Discussing the functions of the de- 
partment with a representative of THE 
NATIONAL UNDERWRITER, M. B. Treze- 
vant, manager of the new department, 
declared that branch of the Chamber of 
Commerce is “designated primarily to 
provide the machinery for making 
known to the public the just needs of 
insurance and as a common meeting 
ground for the public and insurance 
heads to study jointly these needs and 
determine whether they should be 
presented to the board of directors of 
the parent body with a view to their 
submission to the business organiza- 
tions of the country and the general 
public by means of the referendum.” 

There are other services to be per- 
formed of a less general nature, Mr. 
Trezevant said, but which “provide the 
opportunity for harmonizing relations 
between specific groups of business and 
insurance.” 

Besides the advisory committee, 
there will be appointed so-called “gen- 
eral committees,” the personnel of 
which will be named by the board of 
directors of the insurance department. 


Will Study Insurance Questions 


“Tf it becomes apparent to insur- 
ance interests that there is need for 
some relief to insurance which would 
at the same time benefit buyers of in- 
surance,” Mr. Trezevant said, “such a 
question would be placed by the ad- 
visory committee before the general 
board of directors with a request that 
one of the general committees be ap- 
pointed to study and report on the 
question. 

“If the board should then decide it 
was a fit and timely subject for na- 
tional referendum, it would go out to 
the public, not as a question of selfish 
or peculiar interest to insurance, but 
as a matter of general public concern. 
In this way, such a referendum would 
be unassailable on the ground of selfish 
inspiration, but on the other hand 
would be entirely defensible as repre- 
senting the carefully considered opinion 
of a committee and a board of direc- 
tors both representing all interests, in- 
cluding insurance.” 


Boosting Marine Business 


HARTFORD, CONN., June 8—C. R. 
Ebert, marine secretary, and W. E. Jones, 
secretary of the Automobile of Hartford, 
have returned from an extended trip 
throughout the entire United States in 


.| the interests of further developing ocean 


marine insurance. 


The Nationale of Paris has been ad- 
mitted to membership in the Western 





Sprinklered Risk Association. 





Where Is My 


Life Section? 


The National Underwriter has sent 
to every subscriber a letter with a 
return postcard explaining that 
the paper was to be separated into 
two editions, to be mailed separ- 
ately, and page ads have carried 
the announcement, yet there are 
undoubtedly some readers who are 
asking the above question. 


The situation is this:— 








The paper situation has become very 
acute. The National Underwriter has 
been using as much paper in six weeks 
as the mills will allow it in eight weeks. 
Something had to be done. 


Some of our life subscribers declared that 
it was a waste to send them the fire and 
casualty edition,:and some of our fire in- 
surance subscribers are not interested in 
the life insurance section. 


So rather than cut down the size of the 
whole paper, and decrease the service 
given to subscribers, The National Un- 
derwriter has been divided into two 
editions. Under post office rulings we 
must enter the life edition as a new 
paper, and morover, we cannot mail 
you your life edition unless we have 
a signed order from you. 


Many of our readers are, of course, in- 
terested in both editions, and where a 
subscriber expresses such preference he 
will be sent both editions without in- 
crease in cost until the expiration of his 
present subscription year. After that he 
will be billed at the rate of $4 per year. 


If you sign as a life subscriber and have 
missed any editions of the life edition, 
indicate it on the margin and they will 
be sent to you. 


THE NATIONAL UNDERWRITER CO. 
1362 INSURANCE EXCHANGE, CHICAGO, 
Gentlemen: 
The check below indicates my choice of the options offered in regard to 
my subscription to your paper. 
BE Both Editions—Complete Service $4.00 a year after expiration of 
present subscription year. 
CT The National Underwriter (fire and casualty) $3.00 a year after expi- 
ration of present subscription year. 
C] The National Underwriter Life Insurance Edition $3.00 a year after 
present subscription year. 
This is not a new subscription. 


SIGNATURE ............:cccecccceeessecescceeee A visuedhs weeniedhe se dadees -c<spaneunaeenneel 
STREET........ ccc ccccccctccccccccveccsessccsesecssese seeeeercesneccesecusecccsccensscgenssseses 
TOWN AND STAT B.e is... i cccsisccccssvcccesscce occ ctucccvastscecteccce sovdeasccncsascedhae 
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London & Lancashire 


FIRE 


Insurance Compan? 


Limited 
of Liverpool, England 








CHARLES E. DOX, Manager 
Western Department 


39 S. La Salle St., Chicago, Illinois 





A. G. McILWAINE, JR., Manager 
Hartford, Conn. 





SAM B. STOY, Manager 
San Francisco 
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The Concordia Fire} 


Insurance Company 
of Milwaukee, Wis. | 


Jan.1,1920 .. 
CapitalStock . . . 
Re-Insurance Reserve 
Reserves of other 

Liabilities . . . 
Surplus to Policy - 

holders 


$4,055,050.19 
750,000.00 
« 2,271,265.04 } 
332,712.26 
1,451,072.89 
—Writing— 
Tornado 


Sprinkler Leakage H 
Use and Occupancy 


Automobile 


Fire 


Rents 




















Strictly Fireproof 
NEW HOTEL 


BREVOORT 


Chicago, Illinois 


On Madison St., near La Salle 
One minute from the 
Insurance District 

The Patronage of In- 

surance Men is 
Solicited 











Illinois, 


. Reynolds-Morrison-Rathburn 




















CHANGES IN THE FIELD 











ESTABLISH SERVICE STATION 





E. D. Marr of Kansas Takes Charge of 
Important Work for New 
York Underwriters 





E. D. Marr of Kansas City, Mo., 
state agent of the New York Under- 
writers in western Missouri, has been 
put in charge of a service department 


that has been established by the New [ 


York Underwriters, with headquarters 
at Kansas City. Mr. Marr is one of 
the live men of the west, who has 
gained an enviable reputation. He is 
grand supervisor of the flock of the 
Blue Goose. 

Mr. Marr has been connected with 
the New York Underwriters for 25 
year§ and is well known throughout 
the southwest. The company felt that 
it would be advisable to have a local 
service station for the agents in that 
section of the country. Kansas City 
1S the gateway to a very important ter- 
ritory. Mr. Marr is familiar with con- 
ditions in his locality and can further 
popularize the New York Underwriters 
by giving short-cut service. 





George K. Schuster 


George K. Schuster, formerly with 
the local agency of Schuster & Stith, 
has been named special agent for the 
Home of New York and Franklin, cov- 
ering Kentucky, under State Agent Lee 
Upton. 





E. R. Smith 


Edward R. Smith has been appointed 
special agent of the Home in Okla- 
homa. 


Gerard H. De Vries 


_Gerard H. De Vries, special agent for 

New York Underwriters, traveling in 
southern Illinois, has been appointed 
state agent in Kansas, with headquar- 
ters at Kansas City, Mo. 





L. T. Craven 


_L. T. Craven has been appointed spe- 
cial agent in Iowa for the North Amer- 
ican Fire of Des Moines. He was at 
one time connected’ with the “Under- 
writers Review.” 





Carl V. Nipp 


Carl Vv. Nipp, special agent for the 
Hartford in Indiana, is changing to the 
American Eagle in the same field. 


Starkweather & Shepley 


New field arrangements the 
Starkweather & Shepley companies 
have been completed in several middle 
western states. John D. Pollock of 
Detroit will hereafter have supervision 
over Michigan and Kentucky only. 
Ralph W. Tapper of Chicago will in the 


for 


future travel in Indiana and southern 


Illinois and R. C. Sherman of Chicago 
will confine his attention to northern 
Iowa and Nebraska. This 
change was arranged by Emil G. Pieper, 
general manager of the agency depart- 
ment of ‘Starkweather & Shepley, who 
1s On a western trip and will go to the 
Pacific Coast before returning to the 
home office. 





D. H. Manley 


D. H. Manley, formerly state agent 
of the Pennsylvania Fire in Nebraska, 
has purchased an interest in the 
General 
Company of Fremont and Omaha, 
Nebr., and will develop the company’s 
agency plant in Iowa, making head- 
quarters at Omaha. Mr. Manley is 


well known. in Missouri as well as Ne- 
braska, having traveled in Missouri for 
The Rey- 


the Phoenix of Hartford. 








nolds-Morrison-Rathburn company rep- 
resents as general agents the Globe & 
Rutgers and the Camden. 





Walter B. Stoner 


The Aetna will establish a state farm 
department at Columbus, O., July 1 
and has appointed Walter B. Stoner as 
superintendent. Mr. Stoner has been 
special agent of the company in In- 
diana. He has been closely identified 
with the writing of farm insurance for 
many years. 


Hugh Coldwell 


P. P. Tucker, Texas state agent for 
the Aetna, announces the appointment 
of Hugh Coldwell as marine and auto- 
mobile special agent with headquarters 
at Dallas. 





B. T. Holderman 


B. T. Holderman, recently special 
agent in Michigan for the New York 
Underwriters, has been given its North 
Dakota state agency. In this connec- 
tion, he succeeds A. A. Knopp, trans- 
ferred to northern Illinois, and re- 
placing M. H. Grannatt, promoted to 
the Chicago office. 


J. W. Pemberton 


The Norwich Union Fire has ap- 
pointed J. W. ‘Pemberton its special 
agent for Oklahoma. He was form- 
erly connected with the Oklahoma in- 
spection bureau. 





F. F. Buell and H. H. Porter 

Frederick F. Buell has been appointed 
state agent of the Agricultural in New 
York. He has been special agent in 
New York since 1894. Mr. Buell was 
formerly in the local business at Troy, 
N. Y. Harold H. Porter, who has 
been in the home office for a number 
of years, has been appointed special 
agent of the Agricultural in New York. 





THE BEGINNERS 


SUGGESTIONS FOR | 








Some Elementary Features of In- 
surance That Will Serve to Help 
the New Man in the Business. 











Step aiepe say that agents can 
help them out very much if in writ- 
ing dwellings in new subdivisions that 
are probably on the edge of town or in 
a suburb if on the daily report the state- 
ment would be made as to whether 
these dwellings were under fire pro- 
tection or not. Frequently in these sub- 
divisions the water mains have not been 
extended. It is not sufficient to give 
merely the lot and block number. If 
the street address cannot be secured the 
notation should be made as to whether 
the dwelling is under fire protection or 
not. That point should be made clear. 





It should be kept in mind that a fire 
insurance policy is written to protect a 
certain assured against loss on a certain 
building or certain contents and is 
therefore a personal policy. In other 
words the policy is not written on a 
house or a stock of goods for one other 
than the named assured. This explains 
why a--policy cannot be transferred 
from one man to another without the 
company being notified. The policy is 
written for a certain man. Another 
person may buy the house or the goods 





but the policy cannot follow the goods 


unless an assignment is properly made 
to the new owner and the company 
notified. Therefore it is absolutely 
necessary in case of any change in 
ownership to notify the company. An 
insurance policy is not plastered to a 
house or goods to remain with it under 
all conditions of ownership. The poli- 
cy is issued to one person, firm or cor- 
poration and no one else. This is 
something the agent should keep in 
mind all the time. 





The National Board of Underwriters 
is located at 76 William street, New 
York. The main salaried executive 
officer is W. E. Mallaieu, the general 
manager. Most of the large stock com- 
panies belong to this organization. It 
has nothing to do with rates. It has 
one important committee devoted to 
laws and legislation which looks after 
the relationship of the companies to the 
insurance departments and also to bills 
before legislatures. It has a committee 
on statistics and origin of fires, another 
on uniform acounting, another on in- 
cendiarism and arson, the latter having 
for its purpose the reduction of crooked 
iosses. Another committee has charge 
of the actuarial bureau to which ail 
statistics as to losses are reported. An- 
other committee advises standards for 
the construction of buildings. Another 
committee has to do with fire preven- 
tion and engineering standards. This 
is the committee which has jurisdiction 
over the conservation work that is be- 
ing carried on. The National Board 
has its engineering department which 
investigates cities, making reports on 
their fire fighting facilities, water sup- 
ply, etc. The engineers give town re- 
ports after a full survey has been made. 
The president of the National Board is 
Charles Lyman Case, United States 
manager of the London. 





Fire insurance men repeatedly use 
the word “Line.” This word is used 
interchangeably referring either to the 
amount of a single policy or the total 
insurance that a company has on one 
risk. For instance, a company may 
have a $5,000 policy on a building and 
the underwriter will say, “I have a 
$5,000 line on this building and am open 
for an additional $5,000 line.” Again 
he will say, if he has the two $5,000 
policies on a risk, “I have a line of 
$10,000 on this building.” 





When a loss occurs the adjustment 
is made on present values and not on 
the cost price at the time the building 
was erected or the goods purchased. 
The basis of the adjustment would be 
the cost of replacing similar goods to- 
day. Of course in case a building had 
been erected for some time or goods 
had been carried over a number of years 
there would be depreciation. At the 
present time, however, values have in- 
creased considerably and the present 
price of the goods is much more than 
in years gone by. Hence in fixing the 
amount of insurance a person should 
carry it should not be based on the 
original cost price, but on the cost of 
replacement today. Sufficient account 
should be taken of depreciation, but at 
the same time there should be fuil ac- 
count taken of appreciation. Many 
people go on the theory that in insur- 
ing their property the insurance com- 
panies base their adjustments on the 
original cost value. That has something 
to do with getting at the present value, 
of course, but the actual basis is the 
present market value of the goods. 
Many assured today are underinsured 
because they have not taken into ac- 
count the great appreciation in values 
of labor and materials during recent 
years, 


Canadian Annual Meeting 

The Canadian Fire Underwriters’ Asso- 
ciation will hold its annual meeting June 
22 at St. Andrews-by-the-Sea, N. B. The 
day previous, July 21, will be given over 
to the golf competition between Ontario 
and Quebec, for a shield to be donated by 
J. B. Laidlaw, president of the Canadian 
Fire Underwriters’ Association. 
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‘“‘The Great Company of the world” 


“| IVERPOOL. 
_. " Lonpon 
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Tourists’ Baggage Insurance 


With thousands wanting to view the battle- 
fields of Europe, with more thousands going 
into the world investigating foreign trade 
opportunities, with more thousands spending 
winters in the south and summers in the 
north of their own country, with travel both 
intranational and international indulged in 
more extensively than ever, tourists’ bag- 
gage insurance presents enhanced opportu- 
nities — opportunities to secure not only 
tourists’ baggage insurance, but the other 
lines of insurance which the tourists (always 
the people of wealth and property) carry. 


“‘The Company with the L & L & G Serv‘ce” 


Very similar to this form of insurance is a 
policy for salesmen’s samples, also issued by 
the Liverpool & London & Globe Insurance 
Company, Ltd., and the Star Insurance Com- 
pany of America. 

Under tourists’ baggage and salesmen’s 
samples policies the world-wide organization 
of the Liverpool & London & Globe Insur- 
ance Company, Ltd., makes possible true 
“Liverpool & London & Globe Service.” 
With offices in every land, “the Liverpool” 
agent is in a uniquely strong position to se- 
cure this class of insurance. 
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New Orleans 
Underwriters Agency 


JAMES B. ROSS, General Manager 
ALLEN E. TURNER, Asst. General Manager 




















308 CAMP STREET 
NEW ORLEANS, LA. 
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Reliable 
Responsible 
Respectable 
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Brokerage Business Our Specialty 
Facilities Unlimited 
Binders by Wire 





























AUTOMOBILE 
INSURANCE 


FIRE, THEFT, COLLISION 
AND PROPERTY DAMAGE 


THE NEW YORK UNDERWRITERS 
AGENCY 


Announces the establishment of an 


AUTOMOBILE 
DEPARTMENT 


Issuing a full coverage policy, except 
personal liabili ty. Service and facil-~ 
ities to Agents wali parallel the same 
unexcelled standard of efficiency which 
has characterized every undertaking 
of this organization during its entire 
career of more than a half century. 


A. and J. H. STODDART 
100 WILLIAM STREET, NEW YORK 























WILL HAVE A FIRE COMPANY 


A. W. Tait, chairman of the board of 
directors of the London Guarantee & 
Accident, announced at a recent meet- 
ing that the company would in due sea- 
son organize a fire insurance company 
to write business in the United States. 
The London Guarantee people have 
been on the outlook for a favorable 
opportunity to engage in fire insurance 
for some time. In fact, overtures have 
been made to existing companies to 
purchase them. The London owns a 
company writing fire business in 
Canada, but it is understood it will not 
admit that company here, but will either 
organize a new company or purchase 
one already in operation. 

The London Guarantee is one of the 
leading casualty companies of the coun- 
try and realizes that company groups 
are in order. The automobile is one of 
the determining factors with the Lon- 
don in desiring to get into the fire 
field. The London writes personal lia- 
bility, property damage and collision 
and feels the need of having a fire com- 
pany to write complete coverage. The 
London management is a vigorous one 
and will make a fire company go. 

coe 


NATIONAL BOARD COMMITTEES 


President Charles Lyman Case of the 
National Board has appointed his 
standing committee for the year. The 
chairman of the committees are as fol- 
lows: Actuarial Bureau, Wilfred 
Kurth, Home; adjustments, James 
Wyper, Hartford; clauses and forms, 
Hugh R. Loudon, Liverpool & London 
& Globe; construction of buildings, E. 
T. Cairns, North British; finance, E. W. 
West, Glens Falls; fire prevention and 
engineering standards, Sheldon Catlin, 
North America; incendiarism and ar- 
son, Jesse E. White, Great American; 
laws, C. G. Smith, Great American; 
membership, C. D. Dunlop, Providence- 
Washington; public relations, George 
M. Lovejoy, Phoenix, Connecticut; 
statistics and origin of fires, Lyman 
Candee, Globe & Rutgers; uniform ac- 
counting, F. B. Seymour. 

* 


WILL HAVE SEPARATE FIELD FORCE 


President F. W. Sargeant of the 
New Hampshire Fire states that it has 
been found necessary to change its field 
plans respecting the cultivation of 
agents of the County Fire which is un- 
der the same management as the New 
Hampshire. Rather than divide the 
duties with the New Hampshire special 
agents, independent men are now being 
employed for the County Fire. As fast 
as conditions will warrant, therefore, 
new men will be secured. The New 
Hampshire intends that the County 
Fire shall have a full quota of field 
representatives. ‘ 

SCARCITY OF FIELD MEN 


Fire insurance officials are finding it 
a problem to keep the proper number 
of special agents in the field. Field 
changes are frequent. There have been 
many shifts. State and special agents 
have been changing from one company 
to another, or taking up local agency 
work. There are today a number of 
field vacancies that will apparently not 
be filled for some time. 

The situation will not be relieved in 
the least unless new men are sent -out 
into the field. The company that has 
a field vacancy in a state and fills it 
by hiring a special agent traveling for 
another company in the same state, 
does not improve the situation in that 
state in the least. There is still a field 
vacancy for some company. More spe- 
cial agents “are needed. A mere shift- 
ing about of those already in the field 
will accomplish nothing. 

Regarding this condition, a fire man- 
ager said the other day: “It is prac- 
tically useless to try to get a new field 





VIEWED FROM NEW YORK 


By G. A. WATSON 




















man these days by going out and 
rounding up somebody with another 
company. If I make an offer to a man, 
he simply goes to his own company, 
which meets the figure, and I have only 
raised his salary—nothing else. 

“A company that wants a field man 
today has to get in touch with someone 
who has never been in field work be- 
fore. We have to bring men into the 
business today in order to fill the va- 
cancy. The young man in the local 
agency who is a good solicitor, has 
some ability as a business getter, and 
lots of ambition, makes a good field 
man. There are many young men in 
banks that can be developed into first- 
class special agents. The young men 
in the rating bureaus almost always 
turn out to be good field men, if they 
get with the company that gives them 
the proper training. 

“In building up my field force today, 
I am trying to get men of this type. 
They have a fresh viewpoint. They 
are without any preconceived notions. 
I can send them out into a town to 
appoint an agent and they will appoint 
one. They will not tell me, as the 
old-time special that has worked for 
several companies will, that they tried 
two or three years ago to get a field 
man in that town, that they know the 
conditions and know that it is useless 
to try to plant in the town. The new 
and inexperienced man carries out or- 
ders. He does what he is told. He 
builds from the ground up. 

“Men of this caliber are needed as 
field workers today. Companies cannot 
hope to solve the problem of a scarcity 
of field men by simply hiring one 
another’s special agents. They must 
reach out for new men. They must 
take on likely looking youngsters that 
are capable of development. Unless 
this is done, there will still be a short- 
age of field men a year or two hence. 
Now is the time to bring in green men, 
when business is fairly easy to get and 
premiums are coming in. When nor- 
mal times return and business is harder 
to get, companies will have no time to 
break in inexperienced men. The new 
ones should be taken on now, while 
the conditions are favorable.” 

* 


BUILDING ORDINANCE DATA 


In connection with the writing of 
leasehold insurance, one of the under- 
writers said that it is very necessary 
for companies and local agents to know 
what the building laws are in each 
town where this is written. If an or- 
dinance stipulates that a building dam- 
aged to a certain extent shall be razed, 
this may affect the writing of lease- 
kold insurance. This refers, of course, 
to buildings that were constructed ac- 
cording to terms of old ordinances 
that have been repealed. Most cities 
require that in the erection of new 
buildings in the fire district, they shall 
conform to the new ordinances if they 
are damaged to a certain extent. 


* 
PUSHING USE AND OCCUPANCY 


The field men are now pushing use 
and occupancy in many of the states 
in the west, feeling that this is a good 
period to develop this class of busi- 
ness. Naturally the first people to 
whom the agents appeal are the manu- 
facturers and then come the mercan- 
tile folks. It takes about three or four 
calls to get an assured in the mood 
to close because for the most part time 
interruption indemnity is something 
new to him. It takes a while for the 
desirability of this indemnity to sink 
in. While use and occupancy of course 
reached its height during the war 
period, nevertheless it is one of the 
permanent lines that is destined to 
stay. 


“A man is sometimes his own worst 
enemy, but he is more likely to be his 
own best friend. 
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MR. GOOD AGENT 


It is to your advantage to 


write all five lines of Auto- 
mobile Insurance in the 


TWIN INTER-STATES 


Simple Methods 


Prompt Payments of 
Losses 


Liberal Commissions 


Are some of the reasons 
for the success of the 


INTER-STATE 
Automobile Liability 
Insurance Insurance 
Company Company 


ROCK RAPIDS, IA. 


Texas State Agents 


BURT & STEBBINS 
1106 Rusk Ave. 
HOUSTON, TEX. 


Kansas State Agents 


J.C. HOYT & CO. 
EL DORADO, KANSAS 
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Great American 
Insurance Company 


New Dork 


INCORPORATED - 


i872 


CASH CAPITAL $10,000,000 


Company owns United States Liberty and Victory Loan 
Bonds in amount equal to its capital 


POLICIES ISSUED TO COVER 


Fire Registered Mail 
Lightning Profits War Risk Mail Package 
Tornado Commission Hulls Tourist Baggage 
Wind Storm Automobiles Cargoes Sprinkler Leakage 
Hail Motorcycles Inland Marine Use and Occupancy 
Explosion Leasehold Inland Transportation Riot and Civil Com- 
Rents Marine Floaters motion 








1849 


SEVENTY-ONE YEARS 
A LONG AND HONOURABLE RECORD 


1920 


OLDEST FIRE INSURANCE [COMPANY IN {PITTSBURGH 


THE WESTERN 


INSURANCE CO. OF PITTSBURGH 


An old, reliable and growing American company, 

writing along conservative lines, and proud of its 

reputation for prompt and satisfactory loss 
settlements 


AGENTS WANTED WHERE NOT REPRESENTED 








‘Inspections £ 





Chicago, Cook County and the Greater M2tropo' titan District. 
@This inspectorate very properly gauges the expectancy of fire risks 
ns a anticipates events before 
sells this talent to companies, agents, brokers and the business public, 


occur. The undersigned 


aeetth tendering counsel to all State yan mine Officials, ao and Municipal Committees and 


all those who formulate iusurance laws desi 

20 years in this field. —Dixit at Facit— 
@ Office with Knight, Smith & Co. 

Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 


ed for the public weal. 


- W. PIERCE 


Shep Inspector and Fire Prevention Counselor 








HENRY J. WOESSNER 


WM. L. DICKELMAN 


WOESSNER & DICKELMAN 


GENERAL AGENTS ‘aii 
ae Exchange Specializing in Floaters, Surplus and Excess Lines Wahesh 8127 
=e CHICAGO, ILL. Wabash 8128 








NATIONAL INS 


108 South La Salle Street 


PECTION CO. 


- CHICAGO 


A Pas anil for 


UNDERWRITING INFORMATION 


J. G. HUBBELL, Mer. 


H. B. CHRISSINGER, Ass’t Mer. 











Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Co. 
Organized 1864 Organized 1881 


—— 


COMBINED STATEMENT 


oe to Policy Holders - 





F. A. ROTHIER, Prest. 

‘ADAM BENUS, See 
F.C ARTON.. Asst. Sec’y. 

Re B. HEATON, State Agt. 








RELIABLE : 


FireInsuranceCo. 
of Dayton, Ohio 
INCORPORATED 1865 

Cash Assets, - - - - = -  $1,091,990.00 


Net Surplus over capital and all liabilities, 687,535.00 


J.LINXWEILER, Jr.)Pres. WM.F. KRAMER, Sec. 
EDWARD J. WEISS, Special Agent. 
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RECIPROCALS ARE ORGANIZED 


The National Association of Recipro- 
cal Insurance Exchanges has completed 
its organization, starting with 50 mem- 
bers. George R. Christie, the Lumber- 
men’s Reciprocal Association and the 
American Reciprocal Underwriters at 
Houston, Tex., was elected president. 
me. 96 Mullen, the Automobile Insur- 
ance Exchange of Philadelphia, first 
vice-president; S. Brandenburg, 
Auto Owners’ Protective Exchange of 
Kankakee, Ill. secretary; John L. 
Parham, Reciprocal Insurance Bureau 
and Victory Indemnity Exchange of 
Chicago, treasurer. There will be three 
mpre vice-presidents elected. There 
are to be 15 members on the board of 
directors. Those already chosen are 
as follows: 

Frank H. Ellis, Chicago, Associated 
Employers’ Reciprocal Exchange; Arthur 
Wolf, Indianapolis, State Automobile In- 
surance Association and Federal Auto- 
mobile Insurance Association; George M. 
Cobb, Chicago, William Penn Motor In- 
demnity Exchange and Bankers’ Fire In- 
surance Exchange; Edward C. Craig, 
Mattoon, Ill., Crescent Auto Protective 
Association; J. H. Hines, Memphis, Fed- 
eral Reciprocal Underwriters, Mr. Ellis 
was chosen chairman of the board. 


* K 
OPENS CHICAGO OFFICE 


H. F. Kraemer of New York has 
been appointed manager of the Chi- 
cago office of the General Exchange 
Corporation, a general brokerage firm 
with headquarters in New York. Prior 
to going to Chicago he was manager 
of the automobile department of the 
United States Fidelity & Guaranty. Mr. 
Kraemer will have charge of the de- 
velopment of the company in the West. 
It has been operating in Chicago only 
since the first of the year. It operates 
in conjunction with the General Mctors 
Acceptance Corporation, an automobile 
financing concern, 


*K Ok 
WESTERN FACTORY MEETING 


The annual meeting of the Western 
Factory took place last week in Chi- 
cago. Chas. R. Street, western man- 
ager of the Fidelity-Phenix, who has 
served as secretary and treasurer for 
18 years, refused to continue in office 
longer and was succeeded by Assistant 
Manager J. C. Harding of the Spring- 
field. In token of Mr. Street’s very 
faithful and long service he was given 
a ring set with diamonds and garnets. 
George W. Blossom made the presen- 
tation. Charles R. Tuttle of the North 
America was chosen president, Mr. 
Street was elected vice-president; R. 
H. Purcell of the Liverpool & London 
& Globe, and John H. Carr of the 
Hartford were elected on the executive 
committee to succeed T. E. Gallagher 
of the Aetna and J. R. Wilbur of the 


Continental. 
* ok 


DISCUSS BROKERS ORDINANCE 


The Illinois Insurance Federation, 
the Chicago Board, the casualty and 
life men, are being called into confer- 
ence over the new Chicago brokers’ 
ordinance which proposes a license fee 
of $25 a year on all insurance brokers. 
It is likely that out of the conference 
will come an amended measure which 
will eliminate some of the objections to 
the present ordinance. The present 
ordinance is rather ambiguous, the 
doubt centering about the definition of 
insurance brokers. Some of the legal 
departments have given the opinion 
to the effect that an agent representing 
but one company does come within the 
scope of the ordinance. Some lawyers 


say a life agent need not have a broker’s 
license, inasmuch as a broker is defined 
in the ordinance as one who secures in- 


surance for an owner or purchaser. 
Many fire and casualty people are 
advocating an amendment to the effect 
that there be four or five classes of 
brokers made, such as real estate 
brokers, live stock brokers, commission 





brokers, etc. The license fee for each 
group will be $25. If a man desires 
to extend his operations to another 
group, he is to pay one-fourth of the 
regular license fee. The present ordi- 
nance is unsatisfactory to the fire and 
casualty men and it is a question 
whether it will work out satisfactorily 
with the life insurance people. 


COMPANIES ARE NOT LIABLE 


The story that has been going the 
rounds of the papers, to the effect that 
a woman has made claim for $3,000 for 
loss of a diamond ring that was inad- 
vertently thrown in a furnace, calls to 
mind a number of similar claims that 
have been made. In this case, the 
claimant carried the ring home, 
wrapped in paper, and laid it on the 
kitchen table. By mistake it was thrown 
in a waste basket, carried to the base- 
ment and thrown in the furnace. The 
fire was put out and the ashes sifted, 
but no. trace of the stone was discov- 
ered, although the platinum setting was 
found. She made claim under her 
household goods policy. The western 
department of the Liverpool & London 
& Globe now has a case where some 
silk shirts were thrown in a furnace, 
the janitor thinking the package was 
an old box that was taken to the base- 
ment to be burned. Companies are not 
liable for such claims and deny liabil- 
ity when they are made. 

* * * 


Moore, Case, Lyman & Hubbard have 
taken the space at 1611 Insurance Ex- 
change, formerly occupied by the Capital 
Live Stock. The quarters will be occu- 
pied by the life department in charge of 
Egbert W. Bowe and the outside risk 
and brokerage department, of which 
Harry Fox is manager. 


* * * 

William L. Dickelman, who formerly 
conducted a general and surplus line 
agency in partnership with Henry J. 
Woessner, has moved his office to 1624 
Century building, where he is devoting 
his entire time to the organization of 
the Iroquois Fire. Mr. Dickelman expects 
to have the company licensed in about 
60 days. 


*x* * * 

A. H. Berry of the inspection depart- 
ment of the Chicago Board has been ap- 
pointed deputy chief surveyor. W. J. 
Patterson, who has been inspector and 
rater, becomes deputy superintendent of 
rating. 


*x* kK * 

United States Manager P. T. Kelsey of 
the Sun was in Chicago last week at- 
tending a meeting of the directors of the 
Fire Underwriters Association of the 
Northwest and visiting the western de- 
partment of his company. 


* * x 
Newburger & Co. of Chicago have been 
appointed Cook county general agents 
of the Excelsior of Syracuse, N. Y. The 
Excelsior is a new company which 
started in business a year ago, entering 
California, Iowa, Michigan, Ohio and Wis- 
consin. Ray B, Smith, president of the 
company, is a delegate to the Republi- 
can convention in Chicago this week. 
* OK OK 
The Liberty hetaseentien Agency of 
Chicago has been appointed agent for the 
Firemen & Mechanics of Indianapolis. It 
will write general reinsurance through- 
out the west. 


* * a 

A four-man team consisting of R.- E. 
James, Geo. W. Blossom, Francis Blos- 
som and J. S. Williams of F. S. James & 
Co., is challenging all insurance offices 
for a round of golf. A request is made 
that all replies to the challenge be sent 
to L. W. Pitcher, care Fred S. James & 
Co. 

* * 

John C. Bardwell, president of the 
Liberty Fire, is in Chicago to attend the 
Republican convention. He made the 
trip from St. Louis with a number of 
other prominent men who are interested 
in the proceedings of the G. O. P. gather- 
ing. 


J. E. Murphy of Detroit, secretary and 
treasurer of the Columbian National 
Fire, was in Chicago last week. He vis- 
ited his three agencies there and ex- 
pressed himself as pleased with. their 
work. 
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LABOR MEN FURNISH 
SOME OBSERVATIONS 


Officials of Detroit Federation Give 
Views on Some Current 
Problems 


COMMENT ON INSURANCE 


Advocate Unionization of Firemen and 
All Public Employes—Want Gov- 
ernment Plan Extended 


DETROIT, MICH., June 8.—Like 
the Detroit employing class, Detroit 
wage workers are taking sides on the 
query as to whether there is to be, 
during the period now approaching, 
“unprecedented prosperity,” or “unpre- 
cedented depression”; in fact, whether 
there is to be industrial peace, or in- 
dustrial war. The organized wage 
workers themselves are plainly divided 
into three camps: Conservatives, lib- 
erals and radicals. No one of these 
classes controls a majority of the mem- 
bers of the Detroit Federation of La- 


bor. Whenever a really radical pro- 
gram is attempted to be _ pushed 
through the Federation, it is voted 
down; and a strictly conservative pro- 
gram meets the same fate. The offi- 
cers are looked upon as radicals, yet 
some of them at least represent fairly 
conservative constituents. 


Bailey Gives Views 


Asked to define his position on the 
industrial problem during the period 
of reconstruction, President Bailey 
of the Detroit Federation hesitated no 


in his mind the principal points press- 
ing for recognition. “An offhand an- 
swer is liable to misinterpretation,” he 
replied, “and even more thoughtful 
consideration cannot be put into a few 
words and be understandable. 

“As to wages first. A laborer’s pur- 
chasing ability is based on his wages. 
Do the product-producing people of 
Michigan or Detroit want to reduce the 
purchasing power of wealth producers? 
Yet wages in Detroit will go down, if 
the present policy of employers is fol- 
lowed, namely, to lay off men and then 
hire them back at from 10 to 15 cents an 
hour less than they have been receiv- 
ing. The organized trades will not 
stand for any such program. They are 
not being overpaid, and the highest 
wages paid to those working in normal 
industries hardly, cover the cost of 
living. 

Reduce Number of Hours 


“We are all watching with interest the 
plan Detroit organized electrical work- 
ers have put in operation. They are 
taking care of an over-supplied labor 
market by reducing the number of hours 
worked, and spreading the work around, 
at the same time insisting on the same 
pay received for a full day’s work. 

“And there is still another solution of 
the wages problem, which many active 
in the labor movement are considering. 
They desire to eliminate the so-called 
‘profit taker’ from industry, giving to 
brain and hand laborers the full social 
value of the products of their toil. It 
is the belief of those advocating this 
solution that it is the only way to en- 
able each producer to buy back, with his 
wages, as much wealth as he produces. 
Should there still be a surplus, in the 
matter of products, it can be taken care 
of by a reduction in the hours constitut- 
ing a work day.” 


Municipal Employes 


“Do you think municipal employes 
should be organized?” Mr. Bailey was 
asked. 

“Why not?” he quickly replied. “The 
policeman, for instance, is a working- 
man, getting often less than the going 


man’s standard and rents a house in a 
workingman’s neighborhood. Yet by 
giving him a uniform and placing in 
his hands a little authority he has been 
made to believe that he is a part of the 
property owning class and often becomes 
a tool in the hands of employers to in- 
timidate those who are trying to obtain 
better industrial conditions, not only for 
the immediate worker, but also for even 
the policeman. As a matter of fact, the 
policeman should be a protector of all 
peoples’ property, including that of the 
workers’ labor power. 


Firemen Should Be Organized 


“As all workers should be organized 
it would be foolish to omit firemen. His 
present lot has been mitigated by the 
new rule inaugurated in Detroit, but he 
needs to be on the job all the time, or 
else what he has gained will be taken 
away from him. The employers are or- 
ganized to protect their interests; let 
firemen be organized also. 

“To be sure there is no competition for 
the labor of city employes, but labor has 
found that the average city government 
can be as oppressive to labor as the or- 
dinary private concern; sometimes even 
worse. The present lot of most city fire- 
men in America is proof of this.” 


Private and Government Plan 


“How about insurance? Where would 
you draw the line between government 
and private activities, Mr. Bailey?” 

“Show me the line between what in- 
surance is necessary and what is un- 
nessary and I will quickly tell you,” was 
his reply. ‘However, there are some 
things about insurance of which I am 
not in doubt. For instance, there should 
be immediate extension of the present 
governmental soldiers’ and sailors’ in- 
surance. If this insurance is necessary 
in war times isn’t it just as necessary 
in peace times? When the family pro- 
vider is taken away, is the family suffer- 
ing any less when he loses his life 
through the going wrong of some peace 
machine rather than a war machine? 

“Insurance is a good thing. I believe 
the present system of industry demands 
old age insurance and also out-of-work 
insurance. Business men insure them- 
selves against business losses in matters 
outside of their control. All wage work- 


“So many abuses have been committed 
by privately owned insurance companies 
in connection with workmen’s compensa- 
tion insurance, that I favor government 
insurance. In this matter, at least, 
private companies should be put out of 
business. No man should be allowed to 
make a profit out of the misfortunes of 
the working people, and that is just what 
many insurance companies in America 
are doing today. The companies do ren- 
der a service, but this service could be 
given by the government at a much 
lower cost.” 


Can Well Study Problems 


“Insurance men generally consider 
their interests much more closely allied 
to the employing than the wage-working 
class,” remarked Secretary Frank X. 
Martel, while giving his approval to the 
sentiments expressed by Mr. Bailey; “but 
I am sure it will do insurance men good 
to know just how we feel on these mat- 
ters. A big man in history, several 
thousand years ago, advised us to ‘go 
to the ant,’ and pick up a little wisdom. 
Perhaps insurance men can do themselves 
a good turn by looking at these indus- 
trial problems from the standpoint of 
the ‘wop,’ as it pleases some employers 
to call their wealth producing employes, 
without whose labor there could be no 
such thing as ‘profit. No class is all- 
wise; but the hard school of experience 
has taught organized labor a thing or 
two that it is not going to forget. One 
of these things is—and it applies to in- 
surance—that service at cost is better 
than service for profit.” 


COOK COUNTY FIELD MEN’S CLUB 


The Cook County Field Men’s Club held 
its annual picnic at the La Grange 
Country Club Tuesday, there being 50 in 
attendance. This was the most success- 
ful outdoor event the club has held. The 
members played a ball game and in- 
dulged in golf and tennis. The Cook 
County Field Club now has the largest 
membership in its history. 

The pamphlet called “Step by Step,” 
issued by The National Underwriter Sup- 
ply Department, shows in great detail 
a plan for making use of the household 
inventory in a house to house canvas. 
This plan has been remarkably success- 
ful in securing preferred risks. A copy 








wages. He lives the ordinary working- 





longer than was necessary to turn over 


ers should have like insurance. 





will be sent on request. 








THE COLUMBIA INSURANCE CO. 


NEW JERSEY 


COLUMBIA 


Perhaps You Don’t— 


Realize that automobile business is perhaps the fastest growing line 
in the fire insurance world; and is making more money for some 
agents than did all their lines together a few years back—and this 
with the help of the specialized automobile department of the 
Columbia, and its associated company, the Union Marine. 


THE UNION MARINE INSURANCE (0. 


LIVERPOOL 


27 William St., N. Y. C. 


F. H. CAUTY, Manager 





CARROLL E. ROBB, Manager 
Automobile Department 
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“‘Unexcelled Service to Agents and to Policyholders Alike” 
ELBRIDGE G. SNOW, President 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


CASH CAPITAL $6,000,000.00 





American-Owned Property 


In Foreign Countries 


THE PRESENT is a good time for our repre- 
sentatives to solicit the insurance on American- 
owned Property located anywhere in foreign 
countries. Special facilities for covering same. 





FIRE, MARINE AND ALLIED BRANCHES 
OF INSURANCE 


Aircraft, Automobile (Complete Cover in Combination Policy), Explosion, 
Fire and Lightning, Hail, Marine (Inland and Ocean), Parcel Post, Profits 
and Commissions, Registered Mail, Rents, Rental Values, Riot and Civil 
Commotion, Sprinkler Leakage, Tourists’ Baggage, Use and Occupancy, 
Windstorm. 


STRENGTH REPUTATION SERVICE 































































AGENTS AND POLICYHOLDERS 


ARE VITALLY CONCERNED IN THE 
FINANCIAL STRENGTH, GOOD SERV- 
ICE, LIBERAL SETTLEMENTS, AND 
PERMANENCE OF THEIR INSURANCE 
COMPANIES. THESE QUALIFICA- 
TIONS ARE OFFERED BY 


. BANKERS 
o AUTOMOBILE 


INSURANCE 
COMPANY 





HOME OFFICE 
LINCOLN, NEBRASKA 
AS REPORTED TO STATE INSURANCE DEPT. 
For the Year Ending December 31st, 1919 


SOMO idk oy Seg eke s nits on eee a eae eee $288,400.00 
ns SUE. ACP NOP OS. Soc 5 8 one ob ae nc 409,854.30 
EXCLUSIVE FIRE, THEFT, TORNADO, 
AUTOMOBILE COLLISION, PROPERTY DAMAGE, 
INSURANCE PUBLIC LIABILITY. 


Desirable agents wanted in the following State: NEBRASKA 




















DETROIT AUTO HEADS 
HAVE BIG PRODUCTION 





Motor Cars Are Being Manu- 
factured on Unequalled Scale 
in 1920 


PUBLIC WILL PAY PRICE 


Heaviest Demand for Cars in History 
of Industry—Question of Get- 
ting Material 


DETROIT, MICH., June 8.—Auto- 


mobile factories have been enjoying 


the biggest business in the history 
of the industry. The demand for 
pleasure automobiles of all types 


and prices was never before equalled. 
The selling possibilities from the stand- 
point of the manufacturer have reached 
enormous proportions. Anyone in 
doubt about the demand for automo- 
biles needs only to visit the “automo- 
bile row” in any city in a search for 
either a new or second hand car. 
There are none to be had. The market 
has been swept clean and the demand 
has not subsided. 


Far Behind in Orders 


The factories are months behind in 
their orders. The production of motor 
cars in each succeeding year up to 1917 
had a normal increase of 40 per cent, 
and that year there were built and sold 
1,800,000 cars. The year 1918 saw this 
reduced to 1,000,000. The production 
of the first nine months of 1919 barely 
exceeded the production of the same 
period in 1920, and then the steel and 
coal strikes came. No factory in the 
industry was able to produce anywhere 
near the scheduled production during 
the winter months. Local dealers have 
been unable to accumulate any stock 
of cars for future delivery. But fac- 
tories are keenly alive to the situation. 
Nearly all of the big plants in and 
about Detroit have made considerable 
additions to their producing plants. 
Plans have been put through for the 
production of cars on a scale never be- 
fore thought of. 


Big) Export Demand 


It is realized that the market for 
American-made automobiles has ex- 
tended across the ocean to the princi- 
pal countries of Europe. The manu- 
facturers are going ahead with their 
expansion plans, confident that the de- 
mand for the greater production will 
continue. It will be two or three years 
before the cars can be produced in 
large enough numbers to supply the 
requirements in this country and 
the possibilities of the export business 
can hardly be estimated at this time. 
In other words, the big automobile 
manufacturers fully appreciate the de- 
mand for the cars; they are concerned 
chiefly with their ability to manufac- 
ture them. Production worries occupy 
the center of the stage in the automo- 
bile world nowadays. 


Plans of Detroit Plants 


The trend of the times is seen in the 
plan of the General Motors Corpora- 
tion, the stockholders of which have 
increased the capitalization to $1,000,- 
000,000, which will make it the largest 
individual corporation in the world 
with the exception of the United States 
Steel. The plans of the big Detroit 
motor factories give an idea of what 
might be expected in the way of new 
cars this year. The Ford plants, with 
an output of 800,000 cars in Detroit 
and Windsor, Canada, have set 1,000,- 
000 as the goal to be reached in the 
two plants in 1920. The Buick Motor 
Company during the fiscal year ending 








June 30, 1920, will have produced 140,- 
000 automobiles, and plans for the next 
fiscal year call for 280,000, exactly 
double the amount for the coming year. 


Setting Marks High 


Willys-Overland of Toledo, O., with 
a production record of 75,000 cars last 
year, has scheduled an output of 200,- 
000 for 1920. The Hudson Motor Car 
Company, which produced the Hudson 
and Essex, produced 20,000 of each 
model last year and will this year man- 
ufacture 30,000 Hudsons and 40,000 
Essex. Last year’s Paige production 
was 15,776 cars, and the schedule for 
1920 is 37,000. A $10,000,000 building 
program is being projected by the Dort 
Motor Company. During the five 
years ending Oct. 31, 18,649 Dort cars 
were produced and this year 21,000 will 
be manufactured. The Hupp Motor 
Car Corporation has outlined a pro- 
gram this year that calls for 24.000 cars. 

Every Incentive to Produce 

While many are pessimistic over the 
ability of automobile manufacturers to 
get their cars into the hands of dealers 
in spite of the great market for cars, 
those who have really studied the sit- 
uation are confident that there will be 
a very noticeable increase in produc- 
tion this year. The steel strike is over. 
Labor troubles have very largely been 
settled. As far as that is concerned, 
there never were many labor troubles 
in the automobile factories. The men 
working in the big motor plants are 
unorganized. They are getting big 
wages. They have no reason to strike 
and have not and probably will not 
strike. The question of labor troubles 
can therefore be eliminated. The steel 
strike interfered to some extent, but 
the big Pittsburgh plants are now up 
to normal productions. 


Can Stand High Prices 


The automobile factories will buy 
steel. They will not be balked because 
the price is high. They can get big 
prices for their cars and have no hesi- 
tancy in advancing production costs 
and passing the boost on to the con- 
sumer. The consumer will stand for it. 


H. J. Lambin Married 


H. J. Lambin, special agent of the 
Buffalo for the west, with headquarters 
in Chicago, was married there Wednes- 


day to Miss Barbara Mary Pickel, 
daughter of Mrs. Mary A. Pickel of 
Chicago. 


DAMAGE TO SIDEWALKS 


The inclusion of the sidewalk in an 
insurance policy is frequently over- 
looked, but very often it is broken at 
the time of a fire. It is a question with 
adjusters whether a sidewalk can be 
taken as part of the property unless it 
is specifically mentioned. In many of 
the cities the basement extends under 
the sidewalk so that more space can be 
secured. Where basements extend un- 
der sidewalks there is, of course, 
greater danger of the walk being in- 
jured by falling debris. Frequently in 
case of a basement fire the sidewalks 
are broken so that hose can be _ in- 
serted. The other day in Chicago, Fred 
Oppenheimer, 332 South Water street, 
had a claim against the companies for 
damage to the flagstones comprising 
his sidewalk because of the great heat 
engendered by burning gas in the 
street. In his policy sidewalks were 
specifically covered. The gas main in 
the street sprang aleak, caught. afire 
and the whole street was ablaze. 


A bellhop passed thréugh the lobby of 
the hotel, whistling loudly. Being repri- 
manded by the manager, the boy ex- 
plained: “I’m not whistling, sir. I’m 
paging Mrs. Jones’s dog.” 


“Adjustment of Losses from the School 
of Experience” by Thrasher Hall, the 
well known Chicago adjuster, gives the 
eleemnts of loss adjusting. It tells what 
to do and how to do it, and why, from 
the time the loss occurs until it is paid. 
It is a practical guide for local agents 
and field men. It is sold by The Na- 


tional Underwriter at 75 cents. 
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FARMERS 


INSURANCE COMPANY 


LE ROY, OHIO. 


F. H. HAWLEY W. E. HAINES 
PRESIDENT SECRETARY 
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Community of Interest 


Gra ERE is a definite community 

A Wi of interest between the home 
office, its policyholders and its 
agents. 














The Ohio Farmers is a unique institu- 
tion. Its agents feel a keen sense of 
loyalty to the institution. It seeks op- 
portunities to get its agents together and 
confer with them on topics of mutual 
interest. Agents know that they can 
always have a hearing and that their 
requests and suggestions will receive 
full consideration. 


There is nothing austere about the 
home office. Cordiality and sympathy 
are apparent in every transaction and 
relationship. 


The Ohio Farmers typifies most clearly 
the harmonious relationship that should 
always be found between the adminis- 
trative and selling side of insurance. 


It pays to be an Ohio Farmers Agent. 
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Automobile Insurance Company 


of Hartford, Conn. | 
MORGAN G. BULKELEY, President 


CASH CAPITAL 
$2,000,000 


ASSETS 
$11,022,207.23 


LIABILITIES, EXCEPT CAPITAL 
$6,966,656.56 


SURPLUS TO POLICY HOLDERS 
$4,055,550.67 


FIRE AND ALLIED LINES 


Fire, Tornado, Rents, Profits, Lightning, Explosion, 
Commissions, Leasehold, Riot and Civil Commo- 
tion, Sprinkler Leakage, Use and Occupancy, Auto- 
mobiles, Aircraft, Floaters. 


OCEAN AND INLAND MARINE LINES 
Hulls, Cargoes, Merchandise, Specie, Builders’ Risks, 
War Risks, Registered Mail, Transportation, Motor 
Truck Contents, Salesmen’s Samples, Personal Ef- 
facts Floaters, Parcel Post, Tourists’ Baggage. 





Affiliated with 
AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 


























MUST NOTIFY COMPANY 
STANDARD MORTGAGE CLAUSE 


St. Louis Court of Appeals Upholds 
Provision that Change of Owner- 
ship Must Be Known 


A vexed legal question was settled 
by the St. Louis Court of Appeals 
decision in the suit brought by the 
Trust Company of St. Louis against 
the Phoenix of Hartford and the Great 
American, whereby the provision of the 
standard mortgage clause that requires 
the mortgagee or trustee to give notice 
of any change of ownership has been 
upheld. 

The case is rather an interesting one 
because in the lower court the suit 
against the Phoenix was decided by one 
judge favorably to the insurance com- 
pany while in the suit against the Great 
American another judge decided in 
favor of the assured. 


Details Are Summed Up 


The following excerpt from the con- 
cluding portion of the decision is in- 
teresting and sums up the details of 
the case: 

“Does the proviso in said mortgage 
clause, that the mortgagee or trustee 
shall notify the insurance company of 
any change of ownership of the property 
insured coming to its knowledge, create 
a condition? We find many definitions 
for the word ‘provided.’ ‘The word “pro- 
vided” always expresses a condition, un- 
less it appears from the context to be 
the intent of the parties that it shall 
constitute a covenant.’ Rich vs. Atwater, 
16 Conn. 419. 


Definition of “Provided” 


“«‘The word “Provided” means “on con- 
dition.” De Witt vs. Kaufmann, 27 Tex. 
Civ. App. 332, 66 S. W. 224. 

““Provided” is the appropriate word 
for creating a condition precedent.’ Rob- 
ertson vs. Caw, 3 Barb. (N. Y.) 410. 

“‘The word “provided” is recognized as 
implying a condition without the addi- 
tion of any other words.’ Paschall vs. 
Passmore, 15 Pa. 395, 308. 

“We feel safe in holding that the 
word “provided” ordinarily indicates that 
a condition follows, but that “there is 
no magic in the terms,” but the clause 
in a contract or written instrument, 
following the word “provided” is to be 
construed from the words employed and 
from the purposes of the parties gathered 
from the whole instrument.’ Boston Sav. 
Trust Co. vs. Thomas, 59 Kas. 470; Hea- 
ton vs. Randall Co., Comm’s., 20 Ind. 
398, 403. 


Ceases to Be Operative 


“As we read each of the clauses which 
follow the word ‘provided,’ its meaning 
is readily apparent and we find no am- 
biguity therein, nor does the language 
used indicate that the proviso is intended 
as a covenant. We, therefore, hold that 
the clause which provides that the in- 
terest of the mortgagee or trustee shall 
not be invalidated by any act or neglect 
of the mortgagor or owner of the prop- 
erty ceases to be operative whenever 
there is a change of ownership that 
comes to the knowledge of the mort- 
gagee or trustee, and he fails or neg- 
lects to give notice thereto to the insur- 
ance company. The clauses in question 
can only be construed as meaning that 
the insurer has only agreed to suspend 
the terms of the policy itself as to the 
mortgagee’s or trustee’s interest, not to 
be affected by any act or neglect of 
the mortgagor or owner, only so long as 
the said mortgagee or trustee shall com- 
ply with the conditions named, among 
them being the condition- requiring the 
mortgagee or trustee to notify the in- 
surer of any change of ownership in the 
property that comes to their knowledge. 


Failed to Give Notice 


“It must follow that when, as in the 
cases at bar, the plaintiff, though it had 
knowledge of the change of ownership 
of the property, failed or neglected to 
notify the insurers of such change, that 
the mortgage clause agreement cannot 
be held to be in force and effect from 
and after the time plaintiff had knowl- 
edge of such change of ownership and 
failed or neglected to notify the insurer 
thereof. In other words, we hold that 
the failure on the part of plaintiff to 
comply with the. conditions in the mort- 








gage clause suspends the operation of 
the same and leaves in force and effect 
the provisions of the policy as to the 
acts on the part of the owner or mort- 
gagor which will operate to forfeit the 
policy. Armsby et al. ws. Phoenix Ins. 
Co., 5 S. D. 72; Gasner vs. Metropolitan, 
13 Minn. 483; Cole vs. Germania Ins. Co., 
99 N. Y. 36; Continental Ins. Co. vs. 
Anderson, 107 Ga. 541; Galantshik vs. 
Globe Fire, 10 Miscel. 369. 

Must Give Favorable Construction 

“In coming to this conclusion we have 
in mind the well recognized rule of law 
in this state that provisions in a policy 
of insurance such as the ones before 
us, must be given as favorable a con- 
struction to the insured as possible. Ma- 
thews vs. Modern Woodmen, 236 Mo. 
326, 189 S. W. 151; Brown vs. Connecti- 
cut Fire Ins. Co., 197 Mo. App. 317, 195 
S. W. 62, and cases cited. But one of 
the stipulations of the policy provided 
that the policy ‘shall be cancelled at any 
time at the request of the insured or by 
the company by giving five days’ notice 
of such cancellation.’ This provision was 
inserted, amongst other reasons no 
doubt, to enable the insurer to cancel 
the policy in the event of a change of 
ewnership of the property which in its 
judgment affected the character of the 
risk. Can we say in the instant case be- 
fore us that the failure or neglect of 
plaintiff to notify the insurers was an 
immaterial matter? Even were this 
question one which should control the 
determination of this case, to which we 
fo not agree, yet how could it be said 
but that the insurer would have can- 
celled the insurance upon being notified 
of the change of ownership of the prop- 
erty, particularly when the new owner 
was not going to occupy the premises 
and was a nonresident of the county in 
which the property was located’? 

“We accordingly rule that plaintiff, 
having violated the said condition con- 
tained in each of the mortgage clauses 
by failing to give notice to the insurance 
company of the change of ownership, 
cannot recover.” 


PULVERIZED COAL ._ DEVICE 


Field men are very much interested in 
a manufacturing concern in central IIli- 
nois which is producing pulverized coal 
and the equipment with which to use 
the fuel in manufacturing concerns, 
office buildings, hotels, apartments and 
even private homes. Experiments with 
pulverized or powdered coal have fre- 
quently been made in the past, but in 
most cases have not been successful. A 
majority of companies regard unfavor- 
ably risks in which the heating plants 
are fed with pulverized coal. 

The concern in Illinois has appar- 
ently made quite an improvement over 
the systems now in use. A patent has 
been secured on the coal pulverizing 
process. The coal is ground into a fine 
mass and demoisturized. Drums of 
various sizes containing atomizers or 
fans are sold by the company and these 
are installed next to the heating appa- 
ratus. The fan feeds the coal through a 
fine opening, and it floats out over the 
fire in much the same manner that an 
oil spray heating system works. The 
entire coal product is consumed, there 
are no ashes, and is nearly 100 percent 
combustion. The only weak point 
seems to be that the heat is so intense 
that very few fire boxes can stand the 
strain. It is necessary to rebuild the 
fire boxes at frequent intervals, because 
of the unusual heat. There seems to 
be no particular fire hazard, and the 
possibility of explosion is reduced to a 
minimum because the coal is demois- 
turized through a patent process. Un- 
derwriters recognize that because of 
the increasing scarcity of fuel some 
new system for providing heat and 
power will have to work out before 
many years have passed. Particular in- 
terest, therefore, attaches to this new 
pulverized coal device, which seems to 
contain none of the objectionable fea- 
tures that former inventions of this 
character presented. 





“The Apportionment of Loss and Con- 
tribution of Compound Interest” by 
W. H. Daniels is sold by The National 
Underwriter for $1.50. It is a very ex- 
cellent book dwelling on the difficult 
questions involved in settling losses and 
the coinsurance clause, reduced rate 
average clause, three-fourths clause, 
limitation clauses and so forth. 
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OHIO FIELD MEN IN SESSION 





Regular Monthly Meetings Held— 
Annual Convention Will Be at 
Cedar Point, August 3-5 





COLUMBUS, O., June 8.—The Fire 
Underwriters Field Club of Ohio today 
elected C. K. Riley, special agent, Fidel- 
ity-Phenix; Gilbert W. Funk, state 
agent, American Eagle Fire; L. R. 
Bean, special agent, Westchester Fire; 
E Carnes, special agent, County 
Fire. 

The resignation of H. H. Rimington, 
special agent, London Assurance, was 
accepted. 

Captain Paul Mason of Cincinnati 
addressed the club. 

There was a lively discussion over 
whether or not agencies outside of 
Newark could write business on the 
Ohio Cities Gas Company’s refinery at 
Central City or Heath, just west of 
Newark, but no decision was reached. 

The Ohio Association of Fire Under- 
writers transacted only routine busi- 
ness. At the joint meeting of the field 
clubs, the report of the committee on 
the history of fire insurance in Ohio, 
written by L. J. Bonar, veteran agent 
of the Insurance Company of North 
America, of Mansfield, was accepted. 
At the joint meeting in connection with 
the state convention at Cedar Point 
Aug. 3-5 plans will be discussed for 
financing the publication of the his- 
tory. The field club meetings for July 
will be omitted. 





Members of the executive commit- 
tee of the Conservation and Fire Pre- 
vention Association of Ohio conferred 
with the captains of districts. J. E. 
Lyons, secretary, said the plan for 
dividing the state into eight districts 
was proving highly successful. Pres- 
ident Charles Monroe of Cincinnati 
presided. 


OHIO 





INDUSTRIES BOOMING 





Manufacturing Concerns Going at Full 
Blast—No Signs of Factory Out- 
put Being Reduced 





COLUMBUS, O., June 8.— Ohio 
field men say that all of the principal 
industrial towns in the state seem to 
be operating on a safe and normal 
basis. All of the manufacturing cities 
and towns in Ohio had a tremendous 
boom during the war. This was par- 
ticularly true of some of the steel 
towns in northeastern Ohio, such as 
Youngstown. Manufacturing plants 
doubled and tripled their output. Many 
of these concerns were doing prac- 
tically nothing but war work until the 
armistice was signed and it was. 
thought by a number of insurance men 
that the big expansion plans that had 
been carried on would bring a moral 
hazard when things began to get back 
to a normal basis. It is now found 
that these concerns have satisfactorily 
passed through the readjustment period 


use of their factory equipment. 

Apparently some of the Qhio cities 
that enjoyed such a rush of business 
during the war have been permanently 
improved as manufacturing centers. 
The new plants that started up during 
the war are still doing business. There 
is no sign of a discontinuance of opera- 
tions. All of the plants have plenty of 
orders. 

In other words there is little change 
in Ohio so far as the manufacturing 
industries of the state are concerned. 
The various plants of all kinds from one 
end of the state to another are producing 
just about as they did during the war. 
There has been no let down. Those 
who are familiar with the situation 
say that there is no reason to believe 
that any of the important manufactur- 
ing industries in Ohio will be forced 
to curtail operations. They have or- 
ders enough to keep them going for 
many months, 





Ohio Fire Marshal’s Report 


COLUMBUS, O., June 8—The report of 
W. J. Leonard, state fire marshal, for 
April shows 374 fires with a total loss 
of $904,795, compared with 308 fires with 
a loss of $307,907 in the corresponding 
month last year. The heaviest loss was 
from spontaneous combustion, 16 fires, 
with a loss of $134,712. The marshal 
found that 26 fires were due to the care- 
lessness of smokers, entailing a loss of 
$118,224. There were cight incendiary 
fires with a loss of $8,843. The fire mar- 
shal expresses the opinion that 85 per- 
cent of the fires in April were prevent- 
able. 





West Virginia Agents’ Meeting 
The annual meeting of the West Vir- 


association will be present at this meet- 
ing. R. A. Foose of Wheeling is presi- 
dent and J. N. Hendrix of Wheeling is 
ve of the West Virginia associa- 
ion, 


New Companies in Ohio 
The Ohio department has licensed the 
Marine & Motor of Galveston with W. A. 
Earl of Cincinnati as state agent; the 
World Auxiliary of Londen, the Mutual 
Fire of Chester county, Pa., and the Lum- 


bermen’s Underwriters Alliance of Kan- 
sas City. 





Friedley to Address Field Men 


H. H. Friedley, state fire marshal of 
Indiana, has been secured as one of the 
speakers for the midsummer meeting of 
fire insurance men at Cedar Point, O., 





Ohio Notes 


_Herbert Newhard of Carey, O., has’sold 
his agency to C. H. Schira. 

Samuel Rairdon of Perrysville, O., has 
sold his agency to W. D. Doty. 

Urban W. King has been added to the 
W. H. Swift agency at St. Mary’s, O. 

George W. Whitmer of Pleasant Hill, 
O., has sold to Perkins & Longnecker. 

E. S. Blake of Byesville, O., expects to 
sell his agency and move to Columbus. 

Burns Brothers of Greenville, O., have 
— their agency to A. L. Mendenhall & 

on. 

E. Z. Aylesworth of Fredericksburg, 
O., has sold his agency to Samuel T. 
Redett. 

_The agency of John A. Thompson, who 
died at Lebanon, O., has been sold to 
Frank Brandon. 

Samuel E. Fritz of Edgerton, O., is ar- 
ranging the sale of his agency on ac- 
count of ill health. 

The death of F. A. Griffin at McComb, 
Ohio, is reported. No disposition of his 
agency has been made. 





ginia Association of Insurance Agents 





and although the working forces have 








been reduced they seem to make full 


will take place at Wheeling, June 23-24. 
Secretary W. H. Bennett of the National 


Albert Alius, insurance agent at 
Maumee, O., is dead. Disposition of his 
agency has not been made. 


Mr. Swihart of Kline & Swihart of 
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THE CENTRAL STATES 


Fire Insurance Co. 


FIRE : FARM : AUTOMOBILE : TORNADO : HAIL 


Paid in Capital 
$205,600.00 


WICHITA 


Surplus to Policy Holders 
$385,897.97 


HOME OFFCE 


KANSAS 








The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 
ASSETS ee Sees ies 
SURPLUS TO POLICYHOLDERS -_~ - 


. $1,850,693.98 
- 1,128,562.31 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Reliable, Progressive Agency Company Representatives solicited 











|” H. M. BARFIELD 


President 


H. S. Bi on emg CHARLES H. HARRADEN 


Managing Underwriter 


Butkeye National Fire 


Insurance Co. 


Surplus to Policyholders ... . $149,508.34 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 





OHIO AND MICHIGAN AGENTS WANTED! 











HE NATIONAL SECURITY wants a live am- - 
bitious agent in every town,—one who cares 
about the Company he keeps,—and appreciates a 
Completely Satisfying Service to his Policyholders 
and himself. 


Licensed in: Nebr., Iowa, Kansas, Colo., and Wyo. 


NATIONAL SECURITY FIRE INSURANCE COMPANY 
OMAHA NEBRASKA 








ANTHONY MATRE HENRY REIS, M. D. JOSEPH BERNING NAPOLEON PICARD 


President Vice-President Vice-President Secy-Treas. 
DIRECTORS 
THOMAS E. GALLAGHER HENRY REIS, M. D. NAPOLEON PICARD 


JAMES F. HOULEHAN 
DR. FELIX GAUDIN 


JOSEPH BERNING 
HUGH O'NEILL 


ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


MARQUETTE NATIONAL 
FIRE INSURANCE COMPANY 


INSURANCE EXCHANGE 
ASSETS OVER $1,400,000 





CHICAGO 








THEODORE STEIN, JR. 


GENERAL AGENT FOR INDIANA 


GLOBE INDEMNITY COMPANY OF NEW YORK 
AGENTS WANTED IN INDIANA 


241-44 LEMCKE ANNEX INDIANAPOLIS, IND. 











Capital Fire Insurance Company of California 
Agents wishing to represent a high class pogressive company, apply to 
BIERCE & SAGE Co., Michigan State Agents 
219-220-221 Hammond Bidg., Detroit 
Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented 
Telephone, Cherry 5154 


Prompt Service 

















Eaton, O., has arranged a sale of his 
interests to I. M. ddinger. The firm 
will be known as Biddinger & Kline. 
Oldham & Bennett, real estate and se- 
curities, Sidney, 0. have ——— of 
their insurance department to 
Trout, who has been managing it for 
some time past. 
J. D. C. Miller, eer ei of the West- 
ern of Pittsburgh, and F. M. Flickner of 
Columbus, state agent of the Republic 











Fire and the Western, have returned 
from a week’s trip through Ohio, visiting 
agents, 


G. W. Funk, formerly state agent of 
the American Eagle Fire for North Da- 
kota, who has been transferred to Ohio, 
will make his headquarters with the 
Park Brothers agency in Columbus. Be- 
cause of the growth of their business, 
Park Brothers have increased their office 
space. 














CENTRAL WESTERN STATES: 














SELLING CONTINGENT U. & O. 





Detroit Agents Find This Form of In- 
demnity to Be Popular With 
Automobile Manufacturers 





DETROIT, MICH., June 2.—A num- 
ber of agents here have been able to 
sell considerable contingent use and 
occupancy insurance to automobile fac- 
tories. This form of indemnity appeals 
particularly to the manufacturers of as- 
sembled cars. It is designed to protect 
the automobile manufacturer against 
interruptions of any kind that occur in 
the plants from which the various parts 
ot the car afe secured. It covers the 
plants supplying parts wherever lo- 
cated. For instance, an automobile 
may be made up of parts that are se- 
cured from ten different cities, and 
contingent use and occupancy insurance 
covers interruptions caused by fire oc- 
curring to any of the plants from which 
supplies are purchased. 

This in a sense is similar to regular 
use and occupancy insurance issued to 
cover outside power plants. At first 
glance, many underwriters have felt 
that this form of indemnity is too 
hazardous to write freely. It has been 
argued that use and occupancy insur- 
ance issued to cover at eight or 10 
locations greatly increases the hazard 
and makes a company liable for a loss 
at eight or 10 different plants instead 
of one. It has been further contended 
that in underwriting business of this 
class, companies are liable to take on 
risks of poor construction that would 
not be written under the regular use 
and occupancy coverage. 

This might be true, if this form of 
protection were written generally, but 
it has been confined largely to auto- 
mobile factories. Underwriters have 
noticed that automobile manufacturers 
will not buy their parts from factories 
having unsprinklered buildings. They 
are not willing to take a chance upon 
a fire interfering with production. The 
manufacturer of an assembled car must 
be very certain that the various parts 
are going to be shipped to him without 
interruption and this question is thor- 
oughly gone into before contracts for 
purchase are made. For this reason, 
companies in dealing with automobile 
factories, can be practically assured 
that the parts are all secured from fac- 
tories having sprinklered buildings. 

The body, engine and chassis are, of 
course, the main items. The other 
parts are not so important and can, in 
case one plant is damaged, be pur- 
chased from another, but if the supply 
of bodies, engines and chassis cut off, 
it means a serious interference with 
production. 

There is not the danger in writing 
this form of insurance that might at 
first be expected. For instance, some 
time ago, there was a 38 percent fire 
loss to the plant of the Wilson Body 
Company in Detroit. This plant was 
supplying one of the big automobile 
factories with bodies. It had been pro- 
ducing in large quantities and a few 
months before the fire had asked the 
automobile company to take as many 
finished bodies as possible in order to 
clear the storage space at the plant of 
the Wilson Body Company. This the 
automobile company agreed to do and 
asked for immediate delivery on hun- 
dreds of bodies which were, when de- 
livered, stored in warehouses in various 
locations in Detroit. 

When the fire occurred, the automo- 








bile factory was able to keep on manu- 
facturing cars, because of the large sur- 
plus stock of bodies owned. In the 
meantime, the plant of the Wilson Body 
Company was rebuilt and began pro- 
ducing again with a result that the pro- 
duction of this particular make of auto- 
mobile was never interfered with. Be- 
cause of unusual manufacturing ship- 
ping and labor conditions, automobile 
companies are purchasing heavy quan- 
tities of goods wherever deliveries can 
be made. This means that in the event 
of a fire, production might not be so 
seriously interfered with, as if the fac- 
tery were dependent entirely upon reg- 
ular deliveries of smaller stocks. 





Many Michigan Field Men Quit 


DETROIT, MICH., June 5—Within the 
past six months no less than 28 field men 
in Michigan have left the road either to 
embark in the local agency business or 
to enter other lines of endeavor. The 
large number of special agents all over 
the country that are attracted to the 
local agency ranks emphasizes the op- 
portunities in the business, providing a 
man is willing to work hard, and to take 
full advantage of the numerous lines of 
coverage now offered by progressive fire 
and casualty offices. 





Pressure at Monmouth Lifted 


Many of the field men will not find it 
necessary to visit Monmouth, IIL, so 
often in the future. The special agents 
represented in the local agency at Quinby 
& Hallam gathered at Monmouth last 
week and succeeded in having the in- 
terest of Ivory Quinby sold to William 
H. Woods. The firm will now be Woods 
& Hallam. Mr. Woods has been a local 
agent in Monmouth for some time, 





Goes to Detroit Office 


James Naughton, who was formerly 
cashier of the Western Sprinklered Risk 
Association and who has been connected 
with the Michigan Inspection Bureau 
for three years, goes with the Detroit 
office of the Underwriters Adjusting 
Company. 


Lloyd to Give Address 


Fred M. Lloyd, president of Lloyds 
Appraisal Company of Chicago, will be 
the principal speaker at the annual meet- 
ing of Michigan field men to be held at 
Port Huron, Mich., June 29-30. Mr. Lioyd 
will speak on appraisals as they are re- 
lated to fire insurance work. 


Made Indiana Farm Special 


J. Frank Smith has been appointed 
special agent for the farm department 
of the Niagara. Mr. Smith will have 
jurisdiction in Indiana and will make his 
headquarters with State Agent D. P. 
Barrett in the Fletcher Savings & Trust 
building, Indianapolis. Mr. Smith was 
for a number of years with the Cle- 
ments Company, local agents at Craw- 
fordsville, Ind. 





Indiana Field Outing Next Week 


The joint meeting and outing of the 
Indiana field organizations will be held 
at St. Joe, Mich. on Tuesday and 
Wednesday of next week. There will 
be some entertainment features which 
are in the hands of a committee .com- 
posed of Philip C. Metzger and Wm. L. 
Leonard. 


Adjusts First Aircraft Loss 


An adjustment of the first aircraft loss 
in Indiana has been made by State Agent 
Cc. D. Lasher of the Home. The loss 
occurred at Salem, Ind., March 30, to an 
airplane belonging to the Mason-Dixon 
Air Line Company. The machine was at 
Salem giving exhibitions and taking pas- 
sengers on sight-seeing trips when an 
unexpected storm caught the machine 
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THE COMPANY WITH THE PYRAMID) 





NEW HAMPSHIRE 
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8.011, 409.82 
9.054,147.84 


TOTAL LIABILITIES $5,040,766.92 
POLICYHOLDERS SURPLUS $4,013,380.92 


























WESTERN SPECIAL AGENTS—M. 8. Moore, Exee- 
utive Special Agent, Terre Haute, Ind.; Wm. Biel, 
Terre Haute, Ind.; L. rtram James, Hillsdale, 
Mich., A. W. Jones, Columbus, Ohio; F. ase, 
Bloom ington, Ill.; J. H. Gosnell, 1126 McKnight Bldg., 
{ Minn.; A. D. Yeaton, 217 West Water 
St., Milwaukee, Wis.; R. . Miller, Webster City, 
owa; W. G. Shipe, Sharp Bldg., Kansas City, +s 
-% Cc. oniire. State Agent, Gas and Electric Bldg., Den- 


Shinn-Flat 


a ‘LIGHTNING RODS 

Prevents 

Lightning 
Losses 


Shinn-Flat is the only 
Lightning Conductor 
made in the form of a 
woven flat cable, which 
electrical authorities say 
is more efficient. 


Shinn-Flat has 36 per- 
cent more conductin 
surface than any veel 
rod or cable containing 
the same amount of 
material, and it is con- 
sequently more_ effec- 
tive in controlling an 
electrical discharge. 


_ Shinn-Felt is woven 
in a continuous ribbon- 
like form without joints, 
and the machines used in 
its construction are pat- 
ented. 

















Ask for agency infor- 
mation. 


W. C. SHINN MFG. CO. 


~ W. C. SHINN, President ¢ 
General Offices: 1234 Lytton Bldg., CHICAGO 








Northern 
Insurance Company 


of New York 


STATEMENT DECEMBER 31, 1918 
hued Scncc eects .. « -$2,047,694.68 
dilities .......... Scans 1,254,334.58 
ee re eeeeee- 500,000.00 
Net Surplus ....... eeecee.. 293,360.10 
Surplus to Policyholders...... 793,360.10 


FIELD MEN é 


JOSEPH W. BECK 
56 Richton Ave. 


4752 Park Ave. 











Office supplies! Need anything? In- 
quire 1362 Insurance Exchange, Chicago, 








and wrecked it. The machine hit a tree 
while trying to land in a field which 
broke it in two without injury to either 
the passenger or aviator. Practically 
every airplane in Indiana is covered by 
some form of insurance by the com- 
panies writing this line. Mr, Lasher 
smoothed out all difficulties on this loss 
to the satisfaction of both his company 
and the aircraft company. 


Indiana Notes 


The Lake County Savings & Trust 
Company at Hammond, Ind., which has a 
large insurance department, has changed 
its name to the First Trust & Savings 
Company. No change has been made in 
the personnel of the insurance depart- 
ment, 

The Southern Indiana Insurance 
Agency, Inc., at New Albany, Ind., has 
filed preliminary certificate for the dis- 
solution of the incorporation of the firm. 















The persons interested in the_ local 
agency are Joseph F. Lutz, Mary D. Lutz 
and Sidney A. Schultze. The agency was 
established in 1914. 

Myron S. Harland, who has for a num- 
ber of years been with the Cooling- 
Grume Company at Indianapolis, has 
been made manager of the insurance de- 
partment of the State Savings & Trust 
Company. W.H. Smith, former manager 
of the department, has taken a position 
with thes Stevenson Gear Company in 
Indianapolis. 





J. B. Bastert, local agent at Quincy, 
Ill., was in Chicago this week attending 
the Republican National Convention, 


Wright, Hoyt & Co. of Port Huron, 
Mich., have purchased the L. Atkins & Co. 
agency. The Atkins agency represented 
the American, American Merchants Ma- 
rine, Concordia, Fireman’s, Lumbermen’s, 
Mechanics, Reliance, Standard, Fidelity 
& Deposit and Lloyds Plate Glass. 
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WISCONSIN AGENTS’ PROGRAM 


Annual Meeting of the State Associa- 
tion Will Be Held at Lake 
Delavan, Wis. 


President Ray E. Chartier of the 
Wisconsin Association of Insurance 
Agents announces the program for the 
annual meeting to be held at the High- 
land Hotel, Delavan Lake, Wis., June 
16-17. The field men will be holding 
their meeting at the same hotel during 
the week and there will be a good fel- 
lowship dinner at which will be present 
the field men and local agents the eve- 
ning of the first day. The program 
is as follows: 

Wednesday, June 16 
Morning Session, 10:30 A. M. 

Address of Welcome—August Rebhan, 
Milwaukee. 

Appointment of committees. 

Report of Secretary and Treasurer 
Frank Fassold. 

Luncheon, 12:30 p. m. 

Afternoon Session, 2 P. M. 
Address—“How May the Fire Marshal 

Best Cooperate with the Insurance Man 
on Lines of Fire Prevention?’—By H. H. 
Friedley, Indiana state fire marshal. 

Address—“Rising Values and Their Re- 
lation to the Insurance Agent”—By John 
J. Thomas, secretary Lloyd-Thomas Com- 
pany. 

4:15 p. m.—Adjournment to enjoy fav- 
orite sport—Golf, boating, fishing, swim- 
ming, base ball. 

6:30 p. m.—Get-Together Good Fellow- 
ship dinner with Wisconsin Field Men 
and company officials. 

Thursday, June 17 

Morning Session, 10 A. M. 
Address—Chas. N, Gorham, assistant 

manager American. 

Address—‘‘Side Lights on National Con- 
vention, Des Moines, lowa”—By Eugene 
Walsh, Davenport, Iowa, vice-president 
of National Association. 

Discussion—Self-Graded Dues, lead by 
Mr. Walsh. 

Discussion of subjects vital to the 
agents of the state of Wisconsin. 

Luncheon, 12:30 p. m. 

Afternoon Session, 2 P. M. 
Report of committee on resolutions. 
Report of committee on nominations 

and election of officers. 





Milwaukee Fire Insurance Club 


MILWAUKEE, WIS., June 8—The Mil- 
waukee Fire Insurance Club will hold its 
last meeting for this year Monday, June 
14. The club has arranged for an ad- 
dress on “Correspondence” by H. A. Lam- 
beck, educational instructor for the First 
Wisconsin National Bank of Milwaukee, 
formerly professor of economics in the 
Milwaukee high school. « 


Joins Wisconsin Bureau 


MILWAUKEE, WIS., June 8—The Wis- 
consin Inspection Bureau has engaged 
Edward C. Hauser as an inspector of 
sprinklered risks. Mr. Hauser has had a 
broad experience in fire department work 
and fire prevention inspections, having 
been connected with the Kansas City fire 
department and the.Fort Sheridan fire 
department. \ 


Get North American Fire 


Rufus. M. Foster, manager of the 
Zenith Insurance Agency at Minneapolis, 
has been appointed general agent in 
Minnesota for the North American Fire 
of Des Moines. 


been appointed general agents in North 
Dakota for the North American. Mr. Car- 
penter was formerly connected with Mor- 
ton Page & Son at Fargo. He was a cap- 
tain in the army. 

The Zenith agency at Minneapolis is 
headed by S. D. Works, former insurance 
commissioner of Minnesota. Rufus M. 
Foster, who has been in the insurance 
business for 17 years, having started 
with the old German of Freeport, is 
manager. 


Farmers of N. D. Growing 


BISMARCK, N. D., June 8—The Farm- 
ers of Dickinson, N. D., will have written 
near $6,000,000 worth of fire, lightning 
and tornado insurance by the end of its 
first year, July 8, 1920, according to 
Obert A. Olson, president. 

The rather unusual plan of organiza- 
tion has proved entirely successful, ac- 
cording to Mr, Olson. Practically all of 
the $250,000 capital stock is owned by 
North Dakota people. -The capital stock 
of the company is left with local banks 
where subscribed on certificates of de- 
posit. Many bankers have subscribed to 
the capital stock on this plan. 

The company now has 400 agencies in 
North Dakota, to which state it now con- 
fines its operations. Each agent is a 
stockholéer. An _ interesting political 
story is connected with the organization 
of the company. President Olson is state 
treasurer, elected with Nonpartisan 
league endorsement, and is a large cattle 
owner in the western part of the state. 

Olson refused to be “bossed” by A. C. 
Townley, head of the Nonpartisan league, 





An Improved Risk Man 


familiar with sprinklered and fire-proof risks, with 
sprinkler leakage, explosion and riot and civil commotion 
insurance, with use and occupancy leasehold and 
other forms, desires a connection. Capable of taking 
complete charge of improved risk and service department. 
Now employed but seeking a larger opportunity. Address 
97-L, care of the National Underwriter. 








WANTED 


Cashier and Counterman 
Northern Assurance Co., Ltd. 


2168 Insurance Exchange 
C. N. Bishop, City Mgr. 





FIRE INSURANCE ENGINEER 

Dean Schedule expert, graduate Armour In- 
stitute fire prevention course, wants connec- 
tion with insurance company or agency or 
manufacturing corporation. Thoroughly 
trained, best references. Address 12-F, 


care The National Underwriter. 








WANTED—FOR THE CITY OF 
MINNEAPOLIS, MINNESOTA 


Live, up to date Agent, for good old line 
AMERICAN COMPANY—good capac- 
ity and service unexcelled. One million 
dollars capital. Surplus about the same. 
We are in position to give a first agency 
connection as required to join the Min- 
neapolis Board of Fire Underwriters. 
What have you to offer? 
Address 13-G 
Care The National Underwriter 








General Agency 
WANTED, a General Agency for fire, 
tornado, hail and automobile insur- 
ance company in Nebraska. 
Address 98-M, care The National 
Underwriter. 








Texas State Agent 


WANTED: A thoroughly reliable man as 
State Agent fora large company for the State 
of Texas; one who knows the state and the in- 
surance agents. A splendid opportunity for the 
right man. Address 91-F, care The National 
Underwriter. 








If you want to sell your 
agency, ask for bids. Ask 
through an ad of this sort. One 
ine one column wide, one time, 








CONTROL 


Should you wish to obtain 
a controlling interest in the 
stock of your Company or an- 
other Company, we believe 
we are in a position to assist 
you. All correspondence 
strictly confidential. 


Address, E. W. Barrows, Mgr. 


INVESTORS BANKING SERVICE 
CORPORATION 


312 LAW BUILDING 
INDIANAPOLIS, INDIANA 








Well Paid Positions 


Office Help Wanted by 
Department Office at Chicago 


Experienced Second Bookkeeper 
"Register Entry Clerk 
Cancellation and Endorsement Clerk 
(Men or Women) 
Young Man for Mailand Supply Clerk 





Address Oc, 
Care, The National Underwriter 





H. S. Carpenter & Co., Fargo, have 





in person or by mail. 





en eee 
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DELAWARE 
| Underwriters Department 


of the 
Westchester Fire Insurance Co. 
New York 


For 
The UNITED STATES and 
CANADA 


THEO L. WILSON 
Manager - - 
UGO E. GUERRINI 
Asst. Mgr. 
Third and Walnut Sts., Philadelphia, Pa. 
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BNSURANCE EXCHANGE 





CASH CAPITAL $200,000.00 


Metropolitan-Hibernia Fire Insurance Company 


of CHICAGO 
Is*seeking desirable agents in Illinois. 


for particulars regarding commission contract. 


JOHN NAGHTEN & CO., General Managers 


Established 1863 


Write 


CHICAGO, ILLINOIS 


























A.C. Mack, Managing Underwriter 





[FIRE] 


Great Lakes 


Jusurance Company 


Home Office, Insurance Exchange 


CHICAGO, ILL. 


N. L. Piotrowski, President 


CASH CAPITAL - - - - $400,000.00 
SURPLUS TO POLICY HOLDERS, $760,390.32 























N. BLACKSTOCK, President 





Incorporated Under Laws of California 


International Indemnity Company 


LOS ANGELES, CALIFORNIA 


AUTOMOBILE INSURANCE 
FIRE, THEFT, LIABILITY, COLLISION 
PROPERTY DAMAGE 


Assets Over One Million Dollars 


EMIL JOHNSON, Secretary 


























EDWARD H. SHERWIN, President 


TWIN CITY FIRE INSURANCE COMPANY 


MINNEAPOLIS, MINNESOTA 
The Company That Aims To Excel In Service 


Fire Tornado Farm 


WILLIAM WALSH, Secretary 


Hail Automobile Tractor 


























DETROIT - 


PHILIP BREITMEYER, Pres. 





DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 


MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mgr. 




























THE INTER-STATE FIRE INSURANCE CO. 


CAPITAL, $259,150 
SURPLUS TO POLICYHOLDERS, 


110 FORT STREET, WEST, DETROIT, MICHIGAN 


ASSETS, $643,392 
$322,523 











and Townley, fearing Olson’s strength 
throughout the state by reason of his 
insurance organization in every county, 
decreed that Mr. Olson should be re- 





moved from the ticket this year, and the 
convention so acted. The Nonpartisan 
league includes state insurance in its 
program, 














IN THE MISSOURI VALLEY 














REPORTS ON OMAHA LIBERTY 





Nebraska Department Commends the 
Omaha Company After Making 
Examination of Its Affairs 





The Nebraska department has made 
its report on the Omaha Liberty Fire 
of Omaha. It states that the stock 
certificate provides that dividends shall 
be paid on the full amount which is 
paid in by the stockholders, rather than 
on the par value. The report says that 
the plan under which the sale of stock 
is conducted is equally fair to all stock- 
holders. The company completed its 
first year’s business March 20. It is 
now operating in Nebraska, Iowa, Kan- 
sas, New Jersey, Pennsylvania and 
Texas. It will also enter Massachu- 
setts. The report concludes: 

In January, 1920, the company paid to 
its stockholders dividends of 7 percent 
per annum based on the total amount 
paid in by stockholders of capital, re- 
serve and surplus accounts as of Dec. 31, 
1919. The business methods of the com- 
pany give evidence of being sound and 
mature. Every risk is carefully in- 
spected before being accepted and the 
same carefulness is observed in its re- 
insurance of risks. The agency plant 
seems to be well founded and built on 
principles of known responsibility with 
territory ably divided and placed under 
responsible parties, : 

The executive office of the company 
gives an air of efficiency which is worthy 
in view of the rapidly increasing busi- 
ness of the company. I would especially 
commend the auditing department for 
the condition of its records. Little com- 
ment on the financial condition of the 
company is necessary. The statement 
speaks for itself. The company is well 
established in six states and has accom- 
plished this at 18.8 percent of the total 
amount paid in on the sale of stock. It 
is at present planning to enter a number 
of other states. 

The financial statement of the company 
as of May 1 shows assets $380,999, capi- 
tal stock $200,000, reinsurance reserve 
$57,714, net surplus $105,162. P. F. Zim- 
mer, the president, is the chief figure 
in the company. Its net premium in- 
come its first year was $173,086 and its 
losses $58,609. 





Blue Goose Picnic 


The Missouri-Kansas Blue Goose held 
a picnic at Lake-of-the-Forest, Kan., last 
week. The main feature of the picnic 
was the baseball game. Chas. W. Fort 
was captain of the “Tigers” and John A. 
Melton captain of the “Demons.” The 
game ended 2 to 1 in favor of the “De- 
mons,” but after considerable delibera- 
tion, Umpire Van Valkenburg gave the 
decision that it was a tie game, and all 
bets were called off. : 





Des Moines Agency Sold 


The W. W. Don Carlos, Jr., Agency at 
Des Moines has been sold to McKinney, 
Lantz & Co. Mr. Don Carlos expects to 
devote his entire time to the real estate 
business. R. F. Nelson, who has been 
associated with Mr. Don Carlos, has gone 
with McKinney, Lantz & Co. Mr. McKin- 
ney, however, will continue his work as 
state agent for the Norwich Union, 





Farm Business Going Strong 


KANSAS CITY, MO., June 8—Despite 
unfavorable crop prospects companies 
writing farm insurance report growth in 
that line, They say the farmer is the 
last to realize the great increase in re- 
placement values and he is just ‘begin- 
ning to get his ingurance up to the basis 
of present day costs. As policies are be- 
ing renewed they are frequently more 
than doubled. Farmers apparently are 
plentifully supplied with money, as farm 
rates are comparatively low and they are 
willing to invest in increased protection. 





Assistant Secretary Gustetter of the 
Phoenix of Hartford was a visitor in 
Des Moines last week. 





BIGGER HAIL THAN FIRE LOSS 





Value of Crops Destroyed in Kansas Is 
Almost Double the State’s 
Fire Waste 





TOPEKA, KAN., June 8.—The value 
of crops destroyed by hail in the wheat 
belt is almost double the total fire loss, 
according to recent reports on file in 
the insurance department of Kansas, 
the premier wheat state of the country, 
which indicate a total loss by hail in 
the state amounting to $35,587,000 in 
the past five years, against a fire loss of 
$20,046,279 reported by the state fire 
marshal in the same period. 

The following table is based on offi- 
cial state reports and includes business 
of mutual as well/as stock insurance 
companies: 


» » . 
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1915 $32,228,537 $85,681,787 38 $3,901,561 
1916 27,390,575 134,525,307 20 1,6 

1917 17,275,889 85,679,211 20 
1918 41,808,992 186,332,975 22 $37,292 
1919 117,426,399 289,886,360 41 3,842,918 


Tot’l 236,130,392 782,105,640 28 10,011,249 


The total damage to the wheat crop 
by hail, compiled by taking the ratio 
of losses paid to total insured crop and 
applying it to the entire crop of the 
state was as follows: 1915, $10,267,000; 
1916, $8,252,000; 1917, $3,899,000; 1918, 
$3,806,000; 1919, $9,373,000; total, $35,- 
597,000. 

While losses by fire can be minimized 
and in many instances entirely obviated 
by proper precautions, hail storms are 
beyond human power of prevention and 
with the steadily increasing value of 
crops from year to year hail loss is due 
to mount higher and higher, with 
proper insurance the only relief in 
sight. 

Judging by the Kansas records, where 
hail losses have been investigated in de- 
tail more than elsewhere, it is evident 
that existing hail insurance rates, which 
range from 3 per cent in the eastern 
counties to 10 per cent in the northwest- 
ern part of the state, are entirely reason- 
able. From the above table it develops 
that the average loss by hail, taking the 
State as a whole, has been 4% percent, 
while a recent bulletin of the United 
States Weather Bureau indicates an 
actual loss in many northwestern coun- 
ties that averages 10 per cent yearly and 
in some counties even higher. 

The Monthly Climatological Data of 
the weather bureau for the Kansas sec- 
tion, which gives accounts of all im- 
portant hailstorms in the state, fre- 
quently reports losses from single storms 
that amount to $250,000 and even $500,- 
000, and describes drifted piles of hail 
that last for days after a storm has 
passed over and devastated every grow- 
ing bit of vegetation. 








Land Values to Remain High 


DES MOINES, IA., June 8—Iowa land 
values will remain at their present high 
status, so speakers at the convention of 
the Iowa Farm Mortgage Association in 
Des Moines last week declared. Griff 
Johnson, manager of the farm loan de- 
partment of the Equitable Life of Iowa, 
was one of the speakers. He discussed 
the permanency of present high valua- 
tions. About 125 dealers in farm mort- 
gages attended the sessions. 


Iowans to Lake Okoboji 


DES MOINES, IA., June 8—Iowa field 
men who are fortunate enough to have 
cottages at Lake Okoboji are winging 
their way thither and within a few days 
the entire colony will be encamped upon 
the banks of that classic body of water. 
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Then will begin active preparations for 
the midsummer splash of the Iowa Blue 
Goose, July 22, 23 and 24. J. C. Bauch, 
chairman of the committee on arrange- 
ments, has announced that various mem- 
bers of the pond who sojurn at the lake 
will be his assistants. 





Snyder Transferred to Detroit 

KANSAS CITY, MO., June 8—William 
R. Snyder of Kansas City, adjuster for 
the Underwriters Adjusting Company of 
Chicago, is to be transferred to the De- 
troit office, where he will assist Mana- 
ger Thrasher Hall. G. M. Montgomery, 
an independent adjuster of Mattoon, IIl., 
will succeed Mr. Snyder here, 





Many Reservations Coming In 
DES MOINES, IA., June 8—Requests 
for reservations for the agents who ex- 
pect to attend the national convention in 
Des Moines, Oct. 19, 20 and 21, are com- 
ing in rapidly. Secretary Patrick J. 





Clancy states that thus far he has had 
no difficulty in securing accommodations 
of the finest class. 

“We will have no difficulty in accom- 
modating all who wish to attend,” he 
says. 

The Fort Des Moines hotel has been 
selected as the headquarters for the con- 
vention. 





Missouri Notes 


All arrangements are completed for 
the moonlight trip on the Mississippi, 
to be given Monday evening, June 28, by 
the Insurance Club of St. Louis on the 
steamer Majestic. A large attendance 
and a rattling good time is expected. 


Nicholas McKenzie, Sr., father of 
William <A. McKenzie, Kansas_ state 
agent of the National Union died at his 
home in Keokuk, Ia., last week aged 79. 
Mr. McKenzie served in ten years in 
Keokuk as a volunteer fireman and was 
in the Civil war as a union soldier. He 
was a highly respected citizen. 











STATES OF THE SOUTHWEST 

















TEXAS AUTO RATES REDUCED 





Local Agents Will Be Able Now to 
Compete with Reciprocals 
and Mutuals 





DALLAS, June 9—Some of the com- 
panies contemplate publishing a new 
schedule of automobile rates about 
July 1, effective July 15, in Texas. The 
merit rating system adopted over the 
country at large will be followed except 
that southern conference rates will be 
revised to meet Texas conditions. In 
general the rates will greatly reduce 
the present fire rates and raise the 
theft rate on all cars selling at $2,000 
and less. The net result of the pro- 
posed new rate is a cut from the exist- 
ing rates. They have been made neces- 
sary to hold the automobile business 
for the stock companies against non- 
conference, cut rate and mutual compe- 
tition. It is rumored that one general 
agency representing several large com- 
panies proposes to put in a rate as 
low as westerp conference country 
schedule, which would reduce rates 75 
percent and if maintained would drive 
all other competition from the field. 

In 1919 one reciprocal operating in 
Texas received in premiums on auto- 
mobile business 45 percent of the total 
received by all of the conference com- 
panies. Agents from all parts of the 
state are asking their companies to 
help them meet this competition. What 
automobile business has been written 
by stock companies has been very 
profitable. 


REACH COMPROMISE IN TEXAS 








Maximum Which State Commission 
Can Collect From Companies 
Raised to $212,500. 





AUSTIN, TEX., June 8.—Instead of 
lifting the I'd and permitting the state 
to collec: tae full 1% percent of the 
annual gross premiums on Texas fire 
business, the legislature has simply 
raised the maximum from $130,000 to 
$212,500 in bills now pending for final 
passage. Measures carrying the $212,- 
500 have been favorably reported by 
committees in both the house and 
senate. 

It was only after a conference be- 
tween members of the insurance com- 
mission, representatives of the com- 
panies and of the local agents of Texas, 
that the compromise of $212,500 was 
adopted. Commissioner Scott was not 
in accord with the compromise but 
abided by the agrement made by his 
two colleagues over his protest. 

Those appearing before the house 
committee were: Commissioners 
Chidsey, Scott and Wooldridge; C. J. 
Doyle, associate counsel for the Na- 
tional board;. D. D. McLarry, repre- 


senting the fire companies; S. W. Eng- 
lish, manager of the Texas Inspection 





Bureau; William L. Stiles of San An- 
tonio, president of the local agents’ as- 
sociation; George W. Jalonick and Ike 


Jalonick, respectively president and 
vice-president of the Republic of 
Texas. 


Senator Dean was insistent that the 
commission find the exact cost of con- 
ducting the fire insurance business in 
Texas, and he asserted with emphasis 
that “any business which requires as 
much as 35 per cent to run it has some- 
thing wrong in its operation.” 

Geo. W. Jalonick replied that the exact 
cost is easily ascertained from the sworn 
annual statements on file in the insur- 
ance department. He built his load 
charge to over 38 per cent and said he 
had not included all of the items. When 
he read that agents receive commissions 
of 15, 20 and 25 per cent, Senator Dean 
literally exploded. 

“I think 10 per cent is the very outside 
figure an agent should receive for writ- 
ing fire insurance,” said he, with em- 
phasis, ‘“‘and I repeat there is something 
wrong with any business which pays 
from 15 to 25 per cent to acquire its busi- 
ness.” 

Mr. Jalonick retorted: ‘Well, the aver- 
age over the United States is over 40 per 
cent and for 18 years I personally have 
endeavored to reduce it for our company, 
but without success. If you can find a 
method of reducing it you can instantly 
command a salary of $100,000 per annum, 
and I invite you to try it.” 





BULLION WILL “STAND PAT” 





Refuses to Revoke Order Reducing 
Rates in Arkansas to Be Made 
Effective June 13 





LITTLE ROCK, ARK., June 8.— 
The rate controversy is on again in 
Arkansas. Commissioner Bullion de- 
clines to recede from his original posi- 
tion, and insists that his order requiring 
the fire companies operating in Arkan- 
sas to reduce their rates to meet the 
provisions of the act of 1919 must 
stand. 

The original order was made effective 
May 15. The companies protested, and 
the National Board offered its good 
offices to adjust matters. Mr. Bullion 
agreed to a suspension of the order 
until protests could be heard, and de- 
ferred the date for the order to go into 
effect until June 3. A hearing was 
given June 4, O. B. Ryon, counsel for 
the board; A. R. Phillips, T. F. Baker, 
of the Arkansas Fire Prevention Bu- 
reau, and others being present to rep- 
resent the companies. 

It was contended by the representa- 


tives of the companies that Mr. Bullion | 


employed the wrong basis in arriving at 
his conclusion that the companies had 
made 11.21 percent in the five year 
period ending Dec. 31, 1919. Mr. Ryon 
and his confreres argued that under- 
Writing experience should be figured on 
the basis of earned premiums and losses 
and expenses incurred, whereas Mr. 
Bullion used as a basis premiums re- 
ceived and losses and expenses paid. 
After hearing all the evidence and 
arguments, Mr. Bullion announced that 
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Sundberg Co 


to write hail insurance. 


Providence Washington Ins. Co. 
of Providence 
Automobile Insurance Company 
of Hartford 


JEDWALL— 
IGH CLASS 


Hail Capacity Everywhere 


The agents writing hail insurance through the Hedwall- 
mpany are able to write $40.00 per acre on 
dry land and $60.00 per acre on irrigated land no matter 
in which state they may be located. 


The Hedwall-Sundberg Company has the largest capac- 
ity in this respect of any hail office in the United States. 
THE TIME IS NOW AT HAND 


5 A very large volume will be written 
this season and it is very important to the local agent that he 
have a connection for the handling of his hail business that can 


guarantee absolutely UNEXCELLED SERVICE. 


Would you like to transact this profitable line of insurance 
through an office so equipped? 


Write for further information. 


PIONEERS— HAIL INSURANCE —SPECIALIsTs 


The Hedwall-Sundberg Company 


Metropolitan Bank Building 


GENERAL AGENTS HAIL DEPARTMENT 
Westchester Fire Ins. Co. 


UNDBERG 
ERVICE 


Minnesota 


of New York 


Hudson Insurance Compan: 
of New York _— 
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Also surplus lines of agents PLACED with responsible companies. 
Accuracy, despatch and reliability assureds and all correspond- 
ence treated with the utmost confidence. 


Full details concerning the “service” and references FURNISHED 





ARIZONA 
FIRE INSURANCE COMPANY, 


PHOENIX, ARIZONA 


—_—_— 


CAPITAL 


$200,000.00 


EDGAR M. DAVIS 


VICE-PRESIDENT AND 
$ GENERAL MANAGER 
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A Service to Local Agents 
OF THE UNITED STATES AND CANADA 


Earle C. Smith, Inc. 


51 Maiden Lane 


New Y ork 


Representing local agents, under contract, wherever situated; 
guaranteeimg to them the SERVICE of a 
York, the greatest insurance center in the country. 
Lines located in the territory of agents and controlled by 
brokers, will be SOLICITED from the latter and sent to local men 
for writing, together with all essential information pertaining 
to. 


” in New 
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2019 INSURANCE EXCHANGE 


CENTRAL DEPARTMENT 
COVERING 


ILLINOIS—OHIO—INDIANA 


CHAS. P. HALL 
SPECIAL AGENT 


CHICAGO 
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The Girard F. & 


Cash Capital, $500,000 Net Surplus, $277,907 
Surplus to Policyholders, $777,907 


Eastern Department Home Office 
D. H. Dunuam, V.-Pres. “4 M. Gratz, Pres. 
Joun Kay, Treasurer | E. J. Tuomason, Sec’y 
‘A. H. Hassincer, Sec PHILADELPHIA 
NEWARK, NEW JERSEY PENNA 


Western Department 
Neav Bassett, V.-Pres. and Mgr. 


W. T. Bassett, on Mgr 
HICAGO, ILL. 





ORGANIZED 1855 


FIREMEN’S "eure OF NEWARK 
Cash Capital, $1,250,000 -—-—Net Surplus, $2,300,393 


Surplus to Policyholders, $3,550,393 


Eastern Department 
D. H. Dunnam, President 
Joun Kay, Vice-Pres. 
A. H. Hassincer, Secretary 


NEWARK, NEW JERSEY 


Western Department 
Neat Bassett, V.-Pres. and Mgr. 


W. T. Bassett, Ass’t Manager 
CHICAGO, ILLINOIS 

















HAIL INSURANCE 


IN TEXAS 


Use the Complete 
Facilities Offered by 


CRAVENS, DARGAN 
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HOUSTON 
























INCORPORATED 1852 


MILWAUKEE MECHANICS’ 
INSURANCE COMPANY 


MILWAUKEE, WISCONSIN 
Now Is the Time to Write 


RIOT AND CIVIL COMMOTION 























By PROF. DODD’S FAMOUS SYSTEM 


Most perfect lightning protection ever developed. Will ab- 


solutely prevent more than 99.9% of losses due to lightning. 
250.000 users recommend it—2,00 0 successful insurance com- 
panies endorse it. Has a 25-year record of practically 100% 
efficiency. Originated | by Prof. West Dodd, America’s 
Lightning Specialist. Every job absolutely guaranteed—rod- 
dfng done by responsible, skilled men ONLY. 

Investigate the Dodd System now—vwrite for full information 
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DODD & STRUTHERS 


118 Eighth Street DES MOINES, IOWA 





















ASSETS, $250,000.00 





Chartered to write all classes of high grade exeess 
lines, including Ocean and Inland 


Marine Insurance. 








J. W. McGINETY, Manager and Attorney in Fact 




















he would stand by his original order, 
and that it should go into effect June 
13. It is expected that the controversy 
will be taken into the courts, but by 
what course has not been announced. 
If the basis contended for by the com- 
panies were used, it would be shown 
that the companies have been operat- 
ing at a loss. 


May License Outside Agents 


OKLAHOMA CITY, OKLA., June 8— 
The state insurance board may lawfully 
license residents of other states as 
agents for the purpose of writing insur- 
ance indemnity contracts covering insur- 
ance upon property within this state. 
according to an opinion from the attor- 
ney-general to Commissioner Welch, 
chairman of the board,: Inquiry was 
made by Mr. Welch as to the application 
of the section of the law which says: 

“Except as herein provided no law of 
this state relating to insurance shall 
apply to such indemnity contracts or the 
exchange thereof, providing the provi- 
sions of this act shall not apply to grow- 
ing crops and farm property.” 

The commissioner asked whether it 
were necessary that agents appointed by 
the board writing such contracts be resi- 
dents of the state. The attorney-general 
says that “neither directly nor by im- 
plication does such act require that 
agents licensed by the state insurance 
board be citizens of the state of Okla- 
homa.” 


Heavy Oil Losses 


There have been a number of disas- 
trous fires in the oil fields recently. The 
big pumping station of the Standard Oil 
Company in the southern Kansas fields 
was destroyed last week, the loss 
amounting to $1,500,000. The Standard 
Oil carries no insurance on any of its 
properties. The 55,000 barrel tank of 
the Texas Company at Brazos, Tex., was 
destroyed last week. Total losses are 
also reported on the 50,000 barrel tanks 
of the Magnolia Company at Fort Worth, 
the Sinclair Company in the Ranger 
field and the Sun Oil Company in the 
Ranger field. The Humble Oil Company 
lost four tanks in the section northwest 
of the Ranger field last week. 


Beaumont Fruit Loss Settled 


The loss on the Steadman Fruit Com- 
pany at Beaumont, Tex., has finally been 
settled after being held up for some little 
time. The fire occurred on March 27. A 
total of $153,000 insurance was carried 
and the companies paid a $50,000 loss. 
A young boy who was suspected of start- 
ing the fire confessed that he had en- 
tered the building to steal some candy 
and had thrown a lighted cigarette on 
the floor. 





Galveston Fire Spoils Record 


Texas was running along enjoying a 
small fire loss during the current year, 
very much in keeping with the low rec- 
ord mark of 1919, but last week a dis- 
astrous loss occurred on the Galveston 
water front, when a warehouse valued at 
$500,000 was destroyed on pier 41. It con- 
tained sisal valued at approximately $1,- 
000,000, making the total loss $1,500,000. 
The loss was practically complete. The 
sisal was shipped in from Yucatan, Mex- 








ico, having been under concentrafion for 
several months by New York buyers. 
The warehouse was under lease’ to the 
Cotton Cencentration Company. 

It was on pier 41 that the 1916 hay 
fire occurred entailing a heavy loss. 
German agents fired the immense.ware- 
house which contained thousands of 
bales of hay destined for English and 
French war animals. 


Cox To Be Dallas Guest 


DALLAS, TEX., June 8—Fred J. Cox, 
president of the National Association of 
Insurance Agents, will be the guest of 
the Dallas Insurance Exchange at a 
luncheon on Wednesday, June 16. Mem- 
bers of the Fort Worth Exchange and 
agents in other towns near Dallas have 
been invited to attend this luncheon. 

Mr. Cox will stop here on his way to 
attend the annual meeting of the Texas 
Association at Galveston, June 18-19. 





San Antonio Firemen Dismissed 


SAN ANTONIO, TEX., June 8—Follow- 
ing a hearing before the city commission, 
eighteen members of the fire department 
were discharged for violation of the or- 
dinance prohibiting firemen and police- 
men from affiliating with or remaining 
as members of a labor organization. To 
date twenty-eight members of the de- 
partment have been dismissed. Seven 
were discharged before the passage of 
the ordinance and a number of others 
have resigned. 





Mandamus for Bond Approval 


AUSTIN, TEX., June 8—The supreme 
court has granted the application of the 
city of Fort Worth for a writ of man- 
damus to compel the attorney general to 
approve a bond issue of $1,890,000 voted 
at a special election by that city. Of the 
issue $400,000 were waterworks bonds. 
The attorney general refused to approve 
the bonds on the grounds that the 
amount exceeded the maximum allowed 
by the Fort Worth city charter, and that 
the waterworks bonds were voted at an 
election in which only property tax 
payers were permitted to vote. 





Arkansas Notes 


The Maryland Motor Car has been ad- 
mitted to Arkansas. 

Little Rock firemen have _ petitioned 
the city council for the establishment of 
the two-platoon system. 

The installation of the two-platoon 
system has caused a general shifting in 
the Fort Smith fire department. Here- 
after the men -will be on duty 12 hours a 
day. 

Texas Notes . 


The State Fire Insurance Commission 
of Texas has allowed San Benito the 
maximum credit of 15 percent off the 
final rate because of good fire record 
for the past three years, the loss ratio 
for which period was .131. 

The city commission of San Antonio 
has asked for bids for the construction 
of a two-story addition to the central 
fire station to be used as a garage and 
machine shop and the erection of four 
new fire stations. Bids are to be open 
June 10. 


Harry F. Wanvig, United States 
branch secretary of the Yorkshire, in 
company with Wallace Kelly, recently 
appointed special agent for this company 
with head quarters at Chicago, are 
= the larger cities in Texas this 
wee 














KENTUCKY AND THE SOUTH 











FIELD CHANGES IN THE SOUTH 


Three New Special Agents Announced 
to Travel in the Virginia- 
Carolina Field 


RICHMOND, VA., June 8—Ap- 
pointment of Edward W. Chester as 
special agent for the Western_of Tor- 
onto with Richmond headquarters is 
announced. Mr. Chester will cover Vir- 
ginia, part of West Virginia and all of 
Maryland except the city of Baltimore. 
His territory in West Virginia will be 
that south of the Baltimore & Ohio 
railway. He expects to enter upon his 
new duties the latter part of this 
month. For the last four years, Mr. 
Chester has been connected with the 
insurance department of the Virginia- 
Carolina Chemical Company under 
Manager W. A. Witherspoon, his 
duties being principally those of office 





man. He is a native of Richmond and 
while not a veteran in the service will 
doubtless give a good account of him- 
self in the field. At any rate, that is the 
confident belief of those who know him 


best. 


Another appointment of interest is 
that of Bernard P. Carter, who is leav- 
ing the field service of the Milwaukee 
Mechanics to go with the St. Paul Fire 
& Marine, effective July 1. Mr. Carter 
has been traveling for the Milwaukee 
for several years with Richmond head- 
quarters. In his new conection, he will 
still maintain headquarters in that city 
and will travel Virginia and the two 
Carolinas. He will have a desk in the 
local agency plant of the Epps-Epps 
Company, representatives at Richmond 
of the St. Paul. Mr. Carter will suc- 
ceed Henry A. Sampson, who died sev- 
eral months ago. 

Effective June 1, Burton D. Dechert 
has been appointed special agent for 
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North Carolina with headquarters at 
Raleigh for the Royal. Mr. Dechert is 
widely known in the southern field. He 
recently withdrew as assistant to Man- 
ager Archie H. Harris at Richmond. 
The territory of the Royal was recently 
rearranged, creating a vacancy in the 
North Carolina field. 


Yorkshire Men in | in New Orleans 


NEW ORLEANS, LA., June 8—Harry F. 
Wanvig of New York, branch secretary 
of the Yorkshire, is visiting New Orleans 
this week. Wallace Kelly, whose service 
with the Yorkshire commenced June 1, is 
to accompany Mr. Wanvig through Texas, 
Mr. Kelly is expected to reach New York 
about June 15, and by the close of the 
current month will be at headquarters in 
Chicago, where he will take up the su- 
pervision of the business of the York- 
shire in the middle western states. 

Louisiana field men, at a_ luncheon 
Monday, presented Mr. Kelly with a 
handsome silver platter. Mr. Kelly an- 
swered the call for a speech by giving a 
five-minute resume of his dealings with 
Louisiana folk during the past three 
years he has been in this state. 





Bad Oil Fire at Paducah 


PADUCAH, KY., June 8—The serious 
consequences which may result from 
grass fires which are allowed to spread 
without supervision is shown in the re- 
cent fire here which threatened the en- 
tire plant of the Indian Refining Com- 
pany. Dry weeds and grass at the east- 
ern end of the plant became ignited, 
probably from a passing switch engine 
and employes permitted the fire to burn 
for a time. When it reached the wall 
of a frame building they found they 
could not control it and the flames spread 
quickly into the storehouse, filled with 
gasolene and other explosive oils. Prop- 
erty with $300,000 was endangered, but 
the effective work of the fire department 
kept the loss to less than $30,000. 





Companies Fight Nashville Suit 


NASHVILLE, TENN., June 8—Insur- 
ance companies will fight the suit filed 
here by E. A. McGee to collect policies 
of $33,000 on a sanitarium belonging to 
him which burned here last January, 
plus the additional 25 percent allowed 
by the state law in case payment is re- 
fused by the companies. In refusing 
payment the companies were acting 
upon authority of the department of fire 
prevention, which believes that the fire 
originated from other than natural 
causes and claims to have evidence with 
which it is hoped to convict the guilty 
party. Under these conditions there is 
believed to be practically no possibility 
of the companies being held for the 25 
percent penalty. 

Some claims may be paid to people 
who had claims against the sanitarium 
for installing fixtures and other work, 
but none will be paid to McGee, except 
under a judgment of court. 


Nashville’s May Fire Loss 


NASHVILLE, TENN., June 8—The total 
fire loss in Nashville for May was $78,534, 
on 25 fires. The insurance loss on build- 
ings was $31,196 and on contents $46,556. 
The fire department responded to 70 
alarms, against 35 for the same month 
last year, with an attending loss of 
$1,884. 





T. L. Leatherwood Dead 


T. L. Leatherwood, one of the assistant 
managers of the Kentucky Actuarial Bu- 
reau, died, June 5, following a five-year 
illness of intestinal tuberculosis, for 
which he had undergone several opera- 
tions, and made a wonderful fight to 
resist. Mr, Leatherwood was at one time 
manager of the Tennessee bureau. He 
was one of the gamest fighters that the 
insurance industry has ever known and 
a great favorite. 





Peninsular Planting Agencies 


E. L. Andrews, superintendent of the 
automobile department of the Peninsular 
Fire, Grand Rapids, Mich., recently li- 
censed in Kentucky, is making a tour of 
the state and plans locating agencies in 
the larger cities, such as Louisville, Lex- 
ington, Paducah, Frankfort, Cwensboro, 
Henderson and Covington. 





Conditions Bad in Delta District 


NEW ORLEANS, LA., June 8—Condi- 
tions in the Delta of Mississippi are 
somewhat depressed at this time, due to 
high water in that section of the state. 


commercial people and a large number 
of cotton planters and factories have 
stocks of low and some high grade cot- 
ton on their hands and are unable to dis- 
pose of it. 

The situation needs close attention on 
the part of insurance companies repre- 
sented in that section, as many assureds 
are “standing off” agents with the ex- 
cuse that they are unable to make set- 
tlement for premiums until they can 
make disposition of their cotton and 
obtain some money in liquid form, 


Form Arson Department 


NASHVILLE, TENN., June 8—Fire 
Prevention Commissioner Walter B. Bell 
has organized a new branch under his 
department, known as the arson depart- 
ment. The new department will have in 
hand the investigation of the causes, 
origin and circumstances of fires. It was 
organized under the supervision of E.. E. 
Dession, special agent of the National 
Board, and until the organization is 
thoroughly perfected he will be retained 
here by the fire prevention commissioner 
in charge of the department. 

Mr, Bell has named W. S. Anderson, 
deputy fire prevention commissioner, as 
chief of the arson department, and he 
will be assisted by George S. Barger in 
East Tennessee and W. R. Kinton in 
West Tennessee. Their headquarters are 
to be in Knoxville and Trenton, in the 
order named. Both have been deputy fire 
prevention commissioners. 

Insurance companies doing business in 
the state and their agents are asked to 
cooperate with the department. 


Nashville Board’s Membership Drive 


NASHVILLE, TENN., June 8—A drive 
was launched last week for the purpose 
of making every fire underwriter in the 
city a member of the Nashville Board. 
Plans for the drive were completed at 
their meeting Wednesday. ‘Prospects” 
were given to each member of the board 
to solicit personally. 

The working slogan is “We won’t stop 
till we get ’em all.” 


Test Tax on Foreign Agents 


NASHVILLE, TENN., June 8—Involv- 
ing the constitutionality of the license 
fee of $50 imposed on foreign insuranec 
agents doing business in Tennessee, a 
friendly suit was heard in the supreme 
court Friday morning and taken under 
advisement. The case is styled Frank T. 
Hodgsen et al. vs. L. K. Arrington, insur- 
ance commissioner. 

F. C. Carpenter and B. H. Dudley, 
agents of Jefferson county (Louisville), 
Ky., had been denied the right to do 
business with the Clarksville, Tenn., 
agents unless they paid the $50 license 
tax. 

The privilege tax required of insuranec 
agents by the revenue act of 1919 had 
been paid by the Clarksville agents be- 
fore this suit was filed and the Ken- 
tucky agents offered the same fees that 
were required by this law and the insur- 
ance commissioner refused to accept it. 
In counties having a population less than 
60,000 the license tax was $10 for each 
firm. 

The Kentucky agents had been placing 
insurance contracts or policies with 
Clarksville agents on tobacco in ware- 
houses in Clarksville for the owners of 
the tobacco residing in other states who 
were their patrons and desired to con- 
tinue this practice. Prior to the passage 
of the statute of 1919 these parties had 
been permitted by the insurance commis- 
sioner to place such insurance with the 
Clarksville agents on procuring a cer- 
tificate of authority from the insurance 
commissioner at a nominal cost. 





Kentucky Notes 


Mrs. J. N. Coleman has been named 
secretary of the new Lexington (Ky.) 
Board of Fire Underwriters, recently or- 
ganized, which has all local agencies 
aligned except two. 

The Kentucky Actuarial Bureau has 
secured two new inspectors, Thomas 
Kingsley, Jr, and K. M._ Sabistin, 
graduates in the fire prevention course 
of Armour Institute, Chicago. 

William J. Rechtenwald, manager of 
the Oklahoma Audit Bureau, formerly 
connected with the Kentucky Actuarial 
Bureau, spent several days in Louisville 
last week. 

Cc. T. Gullets, prominent in New York 
insurance circles for many years, was 
killed in Louisville May 30, in an auto 
accident, his car skidding into a ditch 
and turning over, when he grabbed the 
wheel from his driver. He was con- 
nected with a local auto concern. 

At Bardstown, Ky., Eugene Wilson & 
Co. will succeed the "Eugene Wilson in- 
surance agency and Demaree & Hubbard 





ACTUAL RESULTS FROM 


Scientific Fire Loss Adiustments 


EXPLAINED FULLY IN OUR NEW BOOKLET 
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Mailed Free to Fire Insurance Brokers and Agents 


Standard Appraisal Co. 


56 Pine St., New York 
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Choosing Your Company 


The more careful you are about the 
selection of your companies, the more 
certain it is that, ultimately, you will 
choose the OMAHA LIBERTY FIRE 
to be a leader in your agency. 

There are reasons. 

All stock companies are sound—so is 
the Omaha Liberty. 

All good pqpewes companies give 
high grade of Service according to their 
lights—so does the Omaha Liberty. 

All of them want good agents—so does 
the Omaha Liberty. 


All of them should appreciate a loyal 
army of such agents—but 


THE OMAHA LIBERTY FIRE proves 
its appreciation every day by the pecu- 
liar quality of co-operation it gives its 
agents. 

The peculiarity of the co-operation lies 
in the fact that it is the product of the 
ripe experience of the officers of the 
Omaha Liberty Fire as local agents. 

They know what the local agent needs. 
It is a point worth consideration. 


Omaha Liberty Fire Insurance Company 


PAID UP ey $200,000 


P. F. ZIMMER, Presiden 
JOHN A. WACHTER, Vice President 


PAID UP SURPLUS, $200,000 


GEO. J. ADAMS, Vice President 
R. J. WACHTER, Secretary and Treas. 


Licensed in New Jersey, Pennsyloania, Texas, Kansas, lowa and Nebraska 
L. A. Burnett Co., Pittsburgh, Pennsylvania, Managers for Pensylvania and Ohio. 
Burt & Stebbins, Houston, Texas, Managers for Texas. 
Miller & Jones, Topeka, Kansas, Managers for Kansas. 








CHARTERED A. D., 1794 





GUSTAVUS REMAK, Jt., Pres. 
WAITE BLIVEN, Vice-Pres, 
H. W. STEPHENSON, Vice-Pres 





JOHN J. P. RODGERS, Sec’y and Treas 
SAM'L P. RODGERS, Asst. Sec’y 


CASH CAPITAL $1,000,000 


TOTAL ASSETS 


SURPLUS TO POLICYHOLDERS 


820.88 $1,651,117.74 
FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, USE AND OCCUPANCY 


INSURANCE, 


AGENTS WANTED WHERE NOT REPRESENTED. 














The banks have closed down tight on 


Inssranes agency, as a result of a con- 





The North River Insurance Company 


Capital 
Assets 
Net Surplus 


Western Department 
FREEPORT, ILL. 


Home Office 
95 William Street, SAN FRANCISCO, -AL. 


$1,000,000 
7,463,760 
2,475,898 


Pacific Coast Dept. 


NEW YORK 
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AN ILLIN@IS 
COMPANY 


PIONEER 


Fire Insurance Company 


29 South LaSalle Street 


of America 


CHICAGO 








Surplus 


Incorporated 1833 


British America Assurance Co. 
HEAD OFFICE—TORONTO, CANADA 
FIRE AUTOMOBILE, EXPLOSION, RIOTS, CIVIL COMMOTIONS AND STRIKES 
United States Branch, Ist January, 1920 


See ereeeesesesecersescceesccconeececees $2,297,356.46 
was estan sss cesevovctccsecccccesescoses 1,517,850.59 


Total losses paid in United States from 1874 to 1919, inclusive, $26,936,071. Ay 
W. B. MEIKLE, President and General Manager. 


9,499.87 











THE AUTO OWNER WANTS 
THE AGENT WANTS THE SAME KIND 


That’s another reason; 


Mid-West Insurance Company 


the kind of automobile insurance we write. 
That’s one reason we write it the way we do. 








solidation, which resulted from the death 
in a motor accident of Allen N. Ward of 
the Eugene Wilson agency. 

H. H. Chittenden, of the Chapman In- 
surance Agency, and several other un- 
derwriters of Louisville were active 
solicitors in a $250,000 drive last week 
to raise the balance of a $1,000,000 fund 
for a Memorial Auditorium in Louisville 
in honor of Louisville’s heroes who lost 
their lives in the late war. 


Application has been received by the 
Louisville Board:for membership from 
the firm of Gaunt & Harris, composed of 
William W. Gaunt and C. D. Harris. The 
firm represents a recent consolidation of 
Bland and C. D. Harris & Co. Mr, Gaunt 
has concentrated on liability lines and 
has been general agent in the state for 
the London Guarantee & Accident. Mr. 
Gaunt has been without a partner since 
the death several years ago of Samuel 
Bland. The new firm has arranged to 
take one of two agencies of the recently 
admitted Globe & Rutgers. 


Charles C. Terry & Co., state agents 
for the Globe & Rutgers, have named 
several new agents, including the Sew- 
ards Insurance Agency, at Hazard and 
Pikeville, which, under special arrange- 
ment with the Virginia general agents, 
will write some business on districts 
over the border in the coal fields, and 
Henry & Henry, Hickman. The latter 
company does business both in Kentucky 
and Tennessee and will place its Ten- 
nessee business through W. L. Nelson & 
Co., general agents for Globe & Rutgers 
at Memphis. 





Tennessee Notes 


The World Auxiliary of London has 
filed a copy of its charter with the secre- 
tary of state at Nashville. 

As a guest of the Nashville Electrical 
Club at its regular meeting last week, 
Fire Prevention Commissioner Walter B. 
Bell made a short talk on the part the 








told in a brief way of the noticeable de- 
crease in fires in recent years that were 
caused by defective electric wiring and 
gives the association credit to a large 
extent for this decrease. 


L. S. Akers, fire prevention engineer of 
Memphis, was a ashville’ visitor 
Wednesday, having come at the request 
of Fire Prevention Commissioner Walter 
B. Bell to confer with him in regard to 
the Fire College to be held in Nashville 
during the week of June 21. It is likely 
that Mr. Akers will take part in the pro- 
gram several times during the week. 


Louisiana Notes 


Thomas C. Farrel, special agent for 
the Norwich Union, is visiting the home 
office of his company in New York. 

Allan Raunick, former special agent 
for the North British & Mercantile in the 
Louisiana field, is now in the service of 
the Great American at the home office in 
New York. 


Guy H. Candlish, for many years with 
J. D. Kitchen & Bro., general agents at 
New Orleans, severs his connection with 
that office June 15 to go into the broker- 
~~ business on his own account. 


A. Chavanne, state agent of the 
“Royal” in the Louisiana and Mississippi 
field, was called to Hopkinsville, Ky., the 
past week by the illness and death of 
his father-in-law, Hunter Wood, 


Mitchell C. Moore, assistant superin- 
tendent of the automobile department of 
the Niagara, is spending several days in 
Louisville and Mississippi. He is the 
guest of Special Agents McBryde and 
Tupper. 

J. A. Parrish, special agent for the 
Great American in Mississippi, is in New 
Orleans supervising the work of his com- 
pany in the Louisiana field pending the 
appointment of a successor to Wallace 
Kelly, who left that territory to accept 
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SURPLUS 
LINES anp 
FLOATERS 





Exceptional facilities for handling Surplus and difficult lines 
and unusual forms of insurance in best American and Foreign 
companies and at Lloyds, London. 


Re-Insurance Contracts Drawn and Placed. 
YOU BUSINESS SOLICITED; 


Insurance Exchange 


PROMPT ATTENTION 


F. R. THOMPSON 
Chicago, Ill. 

















INDEPENDENT ADJUSTERS 











ILLINOIS MISSOURI 


page 2 ADJUSTMENT 
SERVICE BUREAU 


Well’s mae. Quincy. GEORGE C. GILL, Mer. 


IOWA 


INDIANA-MICHIGAN ADJUSTMENT CO. 
ican Trust Building 
a i South : 
C. W. Ginz, Secy. & Treas. Indiana 

This concern is well equipped to handle all kinds o of losses. 





ILL., WIS., IND. 


Cc. H. TAYLOR 
1885 Insurance Exchan Chicago 
Phone Wabash 


ADJUSTER OF FIRE LOSSES 


tLLINOIS AND EASTERN IOWA 


Western Hlinois Adjustment Bureau 
62 S. Cherry Ay Galaches, 
a. F. Arnold F.R. Si A. Bartlett 
Fire aud amet Lesses 


ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
” 606 & 7 Robeson Bldg., Champaign, II. 
Western Union or Long Dist. Phone (Office 147, 











es. 458) facilitates prompt service 
ILLINOIS—Nerthera and Centra 
Ben. C. . Cooper rt Insurance Adjustments 


OTTAWA, ILL. Phones S138 and 731 
Taj Tint mean WINDSTORM LOSSES for Companies 
365 years in insurance work 





IND. KY. 


H 
110 Upper Second Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
arine Losses 


EASTERN ILLINOIS WESTERN INDIANA 
W. A. MeMAHON, Adjuster 
Fire and Tornado Losses. Experienced. Prompt and 





NORTHERN MICHIGAN ADJUSTMENT COMPANY 
Adjusters of Fire Losses 
206 Schirmer Bidg. 304 Federal Ave., Saginaw, Mich. 
~ MINNESOTA AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 
General Adjusters. 14 years experience 
506 Palace Bldg., Minneapolis, Minn. 
MISSOURI 
F. W. LITTLE,‘ JR., Adjuster 
FIRE and AUTOMOBILE LOSSES 


1025 New York - ge Bidg. KANSAS CITY, MO 
Over 30 Years Experience 











KANSAS 


JOHN M. KINKEL W. P. KINKEL 





KINKEL ADJUSTM AGENCY 
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NEBRASKA WESTERN I0WA 
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OHIO—WESTERN PENNSYLVANIA 


FRANK A. DUNNING CO. 
Claims & Adjustments 








Bick Bullding “Phone ‘Ne 77, Georgetown, 111, | Ohio Bldg., Akron, O. Main 50, O. C. 2667 
SOUTHERN [INDIANA KENTUCKY WISCONSIN AND MICHIGAN 
H. L. MAURY Fire Loes Adjustments Nusthern Michigan 


ADJUSTER OF LOSSES 
612 Columbia Bidg. Louisville, Ky 


Kaosas Oklahoma Eastern Colorad 








Wisconsin and 
Over 25 years’ experience. 
DAVID LAWSON 
Room 1, Cook B Oshkosh, Wiscossir 





WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 
Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Bailding 


Wichita, Kansas 
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Underwriter Believes General and Local 
Agencies Should Each Stand on 
Their Own Bottom 


One of the leading Denver men who 
read the recent contribution in this 
column from D. J. Main of Standart 
& Main of that city in which comment 
was made on the local situation there, 
makes these observations: 

The Denver resolutions have all worked 
out save as to the one item of Section 10, 
which deals with the matter of general 
agencies. This latter is a company mat- 
ter alone and does not affect the local 
agent. 

The general agent, if he represents his 
own general agency company, locally 
also receives: more commission for him- 
self than does the “simon pure” local 
agent. However, the general agent will 
receive the over commission if he ap- 
points a Denver local agent to represent 
locally his general agency company and 
thus operate his general agency plant 
in a “legitimate” manner and without 
camouflage. 


Must Have a Few Privates 


The general agent stands to receive a 
greater income (with its attendant 
greater expense), just as a company 
president or manager has an income in 
excess of that enjoyed by his special 
agent. While the ambition is laudable 
and may succeed, it stands to reason we 
cannot all be presidents and general 
agents as the private in the ranks makes 
up the army. 

The companies, however, are affected, 
and greatly so. If, for instance, an agent 
represents in his office six fire companies, 
for four of which he acts merely as a 
local agent and reecives therefrom the 
usual graded scale of commission, 
namely, 15-20-25, while the other two are 
planted with him on a general agency 
basis, so-called, he also representing 
these ‘two locally and with a total com- 
mission compensation of 35 percent or 
more—what companies in that agency 
stand to enjoy a growth therein and 
therefrom? How old is Ann? What is 
Bogey? That is the whole situation as it 
stands today and human nature does not 
change. 


Started with the Imperial 


The situation originated many years 
ago when the Imperial of Colorado, on 
the assumption that it was a local insti- 
tution and thereby entitled to certain 
privileges, began acecpting local busi- 
ness over its home office counter, from 





broker was born and has greatly flour- 
ished and multiplied. 

In order to meet this competition the 
so-called general agency came into be- 
ing. A company merely appointing a 
Denver local representative, calling him 
general agent and compensating him on 
an excess basis, so he could compete by 
paying the regular agency commissions 
to brokers and have some profit left for 
himself. 


Brokerage Is Controlled 


A few far-seeing Denver local agents, 
beginning to see whither they were 
drifting, and also the time approaching 
when the genus local agent would be- 
come extinct, supplanted entirely by 
brokers, decided on an organization pro- 
viding for brokerages to be paid at a 
rate under the graded commission agency 
scale and the Denver Local Agents Asso- 
ciation was formed. Today no broker 
may receive more than the brokerage 
scale, and competition, on the cut rate 
commission plan, and that is what excess 
brokerage amounts to, is eliminated. 
Competition is now on a basis of service 
and personality, as it should be. 

This condition much irritates several 
“eweneral agencies” and they foolishly 
long for the old days when one did not 
have to hustle for business, merely buy 
it and pay for it out of excess commis- 
sion allowances. 


Room for Beth Classes 


The statements that have been made 
that the larger companies were endeavor- 
ing to force the smaller companies out 
of business is farcical. A small mercantile 
store located in the residence district of 
a city with a small capital, stock and 
working force would not be expected to 
transact the same volume of business as 
a million-dollar concern located in the 
retail district. The smaller store could 
not handle the business if it had it. 
Still there is a place and room for both. 
The matter of service rendered is all in 
favor of the larger company as a matter 
of course, inasmuch as they have ail the 
tools to work with, but in every city and 
town you will find the smaller company 
doing business and sometimes’ with 
greater success and results than its 
larger brother, this depending entirely 
on the resident local agent. 


Some Are Legitimate 


There is to be found in Denver an oc- 
casional legitimate general agency, doing 
no local business save through its accred- 
ited local agent and having and main- 
taining a bona fide general local plant 
throughout the one state or more. 

The general agency company that does 
not operate in this manner, or that has 
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Write Hail and Cyclone Insurance 


Highest Commission Paid 


23 YEARS SUCCESSFUL BUSINESS—ALL LOSSES PAID IN FULL 


For Agencies Address As Follows 


TEXAS—Burt & Stebbins, Houst CCLORADO—E. J. Vieno, P. O. Box 1255, Denver 
~~~"Minnesota, Wisconsin, Illinois, lowa, So. Dakota, Wyoming, Nebraska, Idaho 


ST. PAUL MUTUAL HAIL & CYCLONE INSURANCE CO. 


805-806 Pioneer Bidg. ST. PAUL, MINNESOTA 











The Great American is Ohio’s 
Largest and Strongest Automobile 
Insurance Company. 


Why? There’s a reason—ask any 
one of the company’s 400 loyal 
agents in the state or any one of 
its thousands of policy holders. 


Full coverage automobile insurance 
at reduced rates. 


Full legal reserve back of every 
policy. 





MANGEIEE RN AHID. 








Nothing but hail insurance—naturally the best service on 
this highly profitable, quick return line of indemnity. 


K.T. MARTIN & CO. 
FORT WQRTH TEXAS 


The only exclusive hail insurance general agency in Texas. A low 
loss ratio for the seven years in business, a fine record on returns 
to agents, a reputation second to none among buyers of hail coverage. 





More than 60,000 property owners 
cooperate through the Northwestern 
Mutual Fire ‘Association to insure 


their own property and to combat 
the fire waste. To date they have received over $3,000,000 in losses paid, and 
an even larger amount in dividends and savings, while the Company has re- 
sources of over $1,000,000. Associated with the Northwestern Mutual are 20 


other strong mutual Insurance 
Northwestern Mutual 


companies. 
Fire Association 
Main Offices: Central Building, Seattle 


P. J. MARTIN, Pres. 
H. K. DENT, Vice-Pres. 
M.D.L. RHODES, Sec’y. 


















Combined Cash Assets 
Over $2,000,000.00 



































































POLICY WY f 
es ok Grete a MUTY Sires CE CO, Satisfactory. 
Agency Openings Al, Claim 

in Ohio. 


J.R. Jones, Secy. Settlements. 


, KNOX MUTUAL INSURANCE CO. The M Mansfield Mutual 
Dayton Mutual Fire | | incorporated 1838 MT. VERNON, OHIO Fire Insurance Co. 
DAYTON SURPLUS OVER $200,000.00 MANSFIELD, OHIO 
Insurance Co., “ouo Business Confined to Ohio An Agency Company "Incorporated 1873 
B. M. ALLEN, President H. S. JENNINGS, Secretary siaette > + on 427. 
B. C. COLEMAN, Secy. Net Cash Surplus $ $145,037. 00 $206,427.03 
Conservative and Careful . eis ee vt 
Total Resources of Company $536,867.28 
Managenest MINSTER MUTUAL FIRE archon 
IN R L Teal omeniagmat  -_ - _ sommaaae 
AGENTS WANTED INSURANCE CO. Inc. 1849 MINSTER, OHIO Total Savings to Policy Holders vo ng 
Address Home Office. J. B. RATERMAN, President JOS. E. SCHMIEDER, Secretary Re cata meee 
VERNON B. ARNOLD, Special Agent, Lima, @hio « 25 Per Cent 
MRE Sees asm aguget | | AUTOMOBILE INSURANCE ASSOCIATION OF/AMERICA 
“FIRE, B EE co MINNEAPOLIS, MINNESOTA 
COLLISION SPECIAL” Minnesota’s largest Automobile Mutual writing full ‘floater, Fire, 
JAMAGE and t Professional Men Lightning, Tornado, Transportation, Windstorm, Theft, Property Dam- 
“TABI hg HOME OFFICE 3 Tee ei ee. age and Collision. We specialize on term coverage and dealers’ insur- 


in every town in Minnesota. 





ance. Attractive rates and agency proposition. We want live agents 
A. J. Schunk, Supt. of Agents. 














The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN; GHIO 
It ie the Age of the Specialist. Q@ur Specialty is Automobile Insuranes. 


@rganized under and supervised by the @hio Insurance Bapartment 
To @hio Agents: Give us your Automobile business! 
Agents wanted where not represented 








MANSFIELD, OHIO 
Incorporated 1850 
TOTAL ASSETS - - <¥- - - $2,486,445.48 


Richland Mutual Insurance Company 


| A. C. CUMMINS, President BUSINESS CONFINED TO OHIO R. SMITH, Secretary — ‘ 








The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 





Organized 1883 





Nearly Fifty Yous of success under same management 


ICORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. 


Total Cash Assets $344,207.54 SALEM, OHIO Net Cash Surplus $250,358.96 
Losses Paid Since Cigintedion, $1,290,498.45 


J. R. VERNON, President J. AMBLER, Secretary 











HENRY WENTZ, President 
The only Ohio Company Specialising on Plate Glass Insurance. Not on 


SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 


L. A. DENNIS, Sec. and Gen’l Agent 4 
Experiment. 














The one big complete weekly newspaper of insurance, covering all the news of all 
lines of insurance in all parts of the country—That’s The National Underwriter. 
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Asurance (0. 
or NEW HAVEN. CONNECTICUT. 


CASH CAPITAL, $ 1,000,000 


Western Department, Roc ¢ford, Illinois 
WALTER D. WILLIAMS, Mgr. 





















AUTOMOTIVE 


Insurance Company 
Cash Capital $100,000.00 
Home Office 
Mason City, lowa 
Offers an attractive agency contract to IOWA and SOUTH DAKOTA 


AGENTS. _Insures Motor vehicles against the hazards of FIRE, THEFT, 
TRANSPORTATION, TORNADO and WINDSTORM 


E. H. WARNER, Secretary-Manager 
STANLEY K. WILLIAMS, Agency Supervisor J.H. BUNTEN, Special Agent 















Aggressive Representation Solicited 


Martini-Roberts Company 


FIRE, TORNADO, AUTOMOBILE, HAIL and CASUALTY LINES 
Brandeis Theatre Bldg., Omaha, Neb. Insurance Exchange, Chicago, Ill, 





















a general agent in Denver representing 
the company also on a local basis, with 
either no outside plant or an abortive 
attempt at one, is placing its .general 
agency contract for just one purpose, 
namely, the payment of excess commis- 
sion for Denver business. 

The Western Insurance Bureau, the 
Western Union and the Pacific Board, in- 
cluding in their organization practically 
every company transacting the business 
of insurance in Colorado, have all 
affirmed their intention to go through 
with Section 10, and this section is on 
its way to enforcement. Then the gen- 
eral agency will be a general agency 
and not a hybrid combination as is now 
too prevalent. General and local agen- 
cies, ‘there is a place for both and the 
day is soon coming when both will be in 
their place. 


Fires in National Forests 


In the national forests of the Rocky 
Mountains of Colorado, Wyoming and 
the Black Hills of South Dakota, there 
were 277 fires last year, which burned 
over 14,600 acres of land and destroyed 
31,000,000 board feet of lumber, enough 
to build more than 1,000,000 five-room 
frame houses. The most striking fact in 
recording these fires is that seventy-six 
percent of them were caused by human 
agencies, mostly carelessness, and this 
loss could, therefor, have been pre- 
vented. To suppress these fires cost the 
Forest Service many days and weeks of 
hard work and over $40,000 each. This 
is only a small part of the National For- 
ests, there being 2,528 fires in addition to 
the above occurring in the forests of 
the northwest country alone. 


Many Farm Lands Idle 


DENVER, COL., June 8—Idle Colorado 
farming lands are due to farming costs, 
the high price of seed, equipment and 
labor being blamed for non-cultivation. 
The abandonment seems to have been 
heaviest in the north central part of the 
state, where unfavorable weather condi- 
tions caused either a partial or a com- 
plete failure last year. In the extreme 
eastern and southeastern parts’ the 
amount of land under cultivation will 
be much greater than last year. 

A considerable number of farms in the 
non-irrigated district have for various 
reasons been allowed to lie fallow this 
season, .In some counties the amount of 
land under cultivation this year is less 
than it was last, while in other counties 
the abandonment has been more than 






















HOME OFFICE, PIERCE, BUILDING 


St.Louis 


CHAS. W. DISBROW, PRESIDENT 








“All Kinds of Insurance on Automobiles” 
























The Leading Fire 
Company of the World 


Fire, Tornado 





P. W. CADMAN, Asst. Mgr. 


GEORGE W. LAW, Manager 
ELWIN W. LAW, Asst. Mgr. 





Not Here for a Day 
But for All Time 


INSURANCE COMPANY, Limited 


Assets in United States $19,489,740 


Invested in the highest grade of American Securities and held in trust for sole protection of 
American Policy Holders by United States Insurance Departments and United States Trustees. 


WESTERN DEPARTMENT, ROYAL INSURANCE BUILDING, CHICAGO 


Sprinkler Leakage, Automobiles 


W. A. SMITH, 2nd Asst. Mgr. 
H. L. DALTON, 2nd Asst.Mgr. 

















compensated for by the breaking of raw 
lands on farms heretofore used mainly 
for pasture. A fair average will doubt- 
less be struck. 

The acute shortage of stock feed is 
causing a vast increase in the acreage 
devoted to rough feed crops and in addi- 
tion a great many new silos are being 
erected in all districts. 


To Vote on New Colorado Counties 


DENVER, COLO., June 8—The people 
ef Colorado will be asked to vote on 
the creation of two new counties at the 
November election. Residents of Elbert, 
Lincoln and Kit Carson counties, dis- 
satisfied with existing conditions, will 
initiate laws creating the counties of 
Limon and Flagler from parts of these 
three counties, greatly reducing the size 
of the original three counties. Limon, 
at present in Lincoln county, would be- 
come the county seat of the new county 
of Limon, and Flagler the county seat 
of the county by the same name. 


Petroleum Production Decreased 


DENVER, COLO., June 8—The produc- 
tion of _ petroleum in Colorado in April 
was 8,0 barrels, according to announce- 
ment by the geological survey. This is 
a decrease of 1,000 barreis from the rec- 
ord of March. Production in Wyoming 
was 1,303,000 barrels, a daily average of 
43,432. 


Town—One Building—Burned 


The whole town of Fosston, Colo., on 
the branch line of the Union Pacific rail- 
road to Briggsdale, was totally destroyed 
by fire last week. The town consisted 
of one large building, which included the 
postoffice, public hall, church, telephone 
exchange and general store, The loss is 
estimated at $10,000. Telephone service 
for several other communities was 
affected. 


Colorado Notes 


S. H. Shoniger of Chicago is backing 
a movement to erect a 67-room apart- 
ment building in Greeley, Colo., at a cost 
of $250,000. Plans are about com- 
pleted. 

Lee H. Simonton, manager of the 
Rocky Mountain Fire Underwriters Asso- 
ciation, will spend the next two weeks 
on the western slope of Colorado inspect- 
ing new conditions there. 

Colorado state banks, as of May 4, 
showed an increase in resources of ap- 
proximately $500,000 since Feb. 28. On 
May 4 there were 233 state and savings 
banks and 25 private banks and trust 
companies, with total resources of $120,- 
700,025. 


Harry L. Sinfpson of the firm of Dick 
& Simpson, managers of the Pacific 
Coast department of the Connecticut and 
Westchester, is visiting his old friends at 
Denver, en route home to San Francisco 
from a visit to his agency plant in Mon- 
tana and Idaho. 

The board of regents of the University 
of Colorado at Boulder has authorized 
the expenditure of $410,000 for new build- 
ings. The new liberal arts buildings as 
planned will cost $300,000 and $110,000 
will be expended on the completion of 
the Mackey auditorium. 

Denver is planning for the early fu- 
ture the building of a trolley line to con- 
nect the city with the U. S. General 
Hospital No. 21, about two miles east of 
Aurora. A subway or viaduct that will 
furnish a shorter route from the center of 
the city to the stockyards district is also 
planned. 


INTEREST IN MARINE 
INSURANCE GROWING 


(CONTINUED FROM PAGE 3) 


wants to write marine insurance, there 
will be little change in the manner in 
which this coverage is handled. If more 
local agents should handle marine in- 
surance, if this business should be more 
widely distributed (and there are hun- 
dreds who think that it should), it is 
up to the companies to make the first 
move. The local agents can do nothing 
so long as the companies deal exclusively 
with the few brokerage offices now han- 
dling marine insurance and actually dis- 
courage local agents who attempt to 
write the class.” 


The Merchants Trust & Savings Com- 
pany of Muncie, Ind., is planning to put 
in an insurance department. As this is 
a strong banking institution and is in 
touch with important business interests, 
this will, no doubt, become one of the 
large insurance agencies of that section 
of the state. 


W. B. Meikle, president of the British 
America and of the Western of Toronto, 
is back from a trip to England. 
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COMPLICATIONS HAVE ARISEN 





American Equitable and Knickerbocker 
Cannot Be Represented by Non- 
Board Office 


Complications have arisen over the 
American Equitable and the Knicker- 
bocker of New York being members 
of the Pacific Board and also being un- 
der the jurisdiction of the Central Fire 
Office, which also has the coast general 
agency of the Millers National of Chi- 
cago, Manufacturers and Great Lakes, 
both of Chicago. The Pacific Board 
will not admit a mutual company to 
membership. The Millers National 
writes both stock and mutual busi- 
ness. Through its stock department it 
operates on a local agency basis. The 





A. G. OGLE, Secretary AUTOMOBILE CASUALTY INSURANCE 


and General Manager Facilities For Full Coverage Planted With Our Agency 






United States Automobile 
Insurance Company 


CAPITAL $500,000.00 AUTHORIZED UNDER THE LAWS OF IOWA 


Des Moines, lowa 








Millers National is perfectly willing to 
join the Pacific Board if it could be 
admitted. The Millers National had 
the original general agency in San 
Francisco, of which the Central Fire 
Office is the successor. It had the 
company for California. This formed 
the nucleus for the Central Fire Office. 
The result, no doubt, will be that the 
American Equitable and the Knicker- 
bocker will have to leave the Central 
Fire Office. 

They have recently connected with 
the Stockholders Auxiliary Corpora- 
a which is owned by the Bank of 
taly. 

G. E. Schwartz of the home office of 
the Millers National of Chicago has 
gone to San Francisco to be connected 
with the Central Fire Office. 








Snyder on Coast Trip 


General Manager Claude F. Snyder of 
the Henry Clay Fire of Lexington, Ky.. 
is leaving this week for San Francisco 
to establish a coast department for the 
company. On his way out he will stop 
at Denver, where Mrs. Snyder is visiting 
her mother, Mrs. Snyder will accom- 
pany her husband on the trip. The Henry 
Clay is expanding ocnsiderably these 
days. 


California Agents’ Convention 


The 13th annual convention of the Cali- 
fornia Association of Insurance Agents 
will be held at Santa Barbara Friday and 
Saturday of this week. Among the ques- 
tions to come up are the following: The 
bank situation, proposed legislation, in- 
roads of non-agency mutual competition, 
overhead writing, multiplicity of agents 
and adoption of the graded dues systems. 
Among the speakers will be Insurance 
Commissioner Alexander McCabe, Con- 
gressman William Kettner of San Diego, 
Thomas H. Anderson of the Liverpool & 
London & Globe, James J. Ryan of the 
California Insurance Federation, Jay W. 
Stevens, the fire prevention man, and 
J. H. Schivley. There will be plenty of 
entertainment. Matt T. Mancha is presi- 
dent and a live one, 


Two Men Are Promoted 


NEW YORK, June 9—Clifford Conly 
and Harry Benner, who have been super- 
intendents of agents for the George H. 
Tyson General Agency, representing the 
Great American, Phoenix of Hartford and 
other well known companies in the Pa- 
cific coast, have been appointed assistant 
general agents. 





C. I. Magill Is Promoted 


Chas. I. Magill, who has been with the 
San Francisco department of the Home 
of New York for a number of years, 
lately as special agent, has been ap- 
pointed assistant general agent under 
General Agents Roff and Decker. 


Get the William Penn 


Watson & Taylor of San Francisco 
have been appointed general agents in 


STATEMENT, JANUARY 1, 1920 
ASSETS LIABILITIES 
U. S. Gov’t Securities...... $ 3,562,500.00 Unearned Premiums......... $ 6,803,786.19 
Other Bonds and Stocks.... 9,753,842.76 


Losses in Course of Adjust- 


INS. C0. OF AMERICA — * —_ ie sweet 60,000.00 RM Ce Ao 0 segadtasanen magn 


Premiums in Course of Col- Other Liabilities, Taxes, etc. 
NEW YORK | JOSHI <eccccccce * jpies oe gp ee eee $2,000,000.00 
Cash in Banks and on Han 743,762.2 c 
N Surplus...... ,477 ,00.84 
Accrued Interest and Other ek: Seapine 577 G08 
‘One of the Giants” ASSETS ..ccevccccsccccccccces 295,225.09 | Policyholders’ Surplus....... 7,477 00.84 
$15,871,765.03 $15,871,765.03 





Western Department >. D. McGREGOR, Manager 
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A. R. MONROE, Assistant Manager 
CHICAGO W. E. McCULLOUGH, Agency Supt. 








Automobile NEARE. GIBBS & LENT 


THE GENERAL AGENCY OP 


CINCINNATI 





A e nt Ss tion insurance and has an agency organization, with first class 
e * ° . . of 
9 special agents’ and adjusters service, in fourteen states. 


“The Office With the Quick Service” 
Handles eight companies for automobile fire, theft and transporta- 





At tent ion Write Us for an Agency 


Prompt correspondence with agents, quick cdjustments and settlements. Only 
high grade companies handled. 


We also handle river hull, yacht, river cargo, ocean cargo, parcel post, registered mail, tourist, 





floater, transportation floater and traveling salesmen floater insurance. 











FEDERATED FIRE RE-INSURANCE COMPANY 


When Completed Will Have Capital of $1,000,000.00 


314-320 M. B. A. Building Mason City, lowa 





NOW ORGANIZING 


Will Do a Re-insurance Business Only 
Home Office 




















California for the William Penn Under- 
writers of the Pennsylvania Fire. The 
new adjunct takes the place in the 
agency of the City of New York, which 
has been transferred to the California 
department of the Home of New York, 
effective July 1. It is understood that a 
Similar transfer of the City of New York 


ris 


American National Fire Insurance 


Company “onto” 


Capital $500,000 


JOHN W. ZUBER, President JOHN A. DODD, Secretary 


Its Name Indicates Its Character. Progressive, Yet Conservative. 


Operating Along Sound Lines. 

















Got enough accident and health insurance? Want to sell more? A tip—read The Casualty Review, an illus- 
trated monthly magazine for accident and insurance salesmen. Full o’ pep! Full of ideas. Send ten cents for 
sample copy or a dollar for a year’s subscription to The Casualty Review, 1362 Insurance Exchange, Chicago. 














— 































































oH Ea 


Sancege pos Sts teers 








See 








THE NATIONAL UNDERWRITER 





June 10, 1920 

















PITTSBURG UNDERWRITERS 


ay ek Commonwealth Bldg., Pittsburgh, Pa. 
Underwritten by 


Allemannia Fire Ins. Co. 


National-Ben Franklin Fire Ins. Co. 
All of Pittsburgh, Pa. 


Combined Capital $1,900,000 Assets, $10,011,358 
Surplus to Policyholders $3,899,135 


G. R. Goodsell, Columbus, Ohio, State Agent for Ohio 
Eliel & Loeb yay a General Agents for Illinois and Indiana 
ow 4 hag Mgr., Indianapolis, Ind. 
Fish & Schulkamsp, N Madison, Wis., General Agents for Wisconsin 


NEW AGENTS SOLICITED 


Republic Fire Ins. Co. 
Superior Fire Ins. Co. 





will be made in Oregon and Washington, 


| where the company has been represented 


by McGargar, Bates & Lively of Port- 
land and Lamping & Co. of Seattle. 





Stevens Campaigning in Montana 


BUTTE, MONT., June 1—Jay W. Stev- 
ens, head of the Fire Prevention Bureau 
of the Pacific, has been making an active 
fire prevention campaign in Montana, 
speaking in the principal cities of the 
state and showing a motion picture film 
which depicts ways of preventing fires. 

In his address here, Mr. Stevens de- 
clared that Montana has the worst fire 
record in the country and that there are 
two buildings burned in this state for 
every new one that is built. 

“Incendiary fires have a greater total 
in Montana than any other state,” he 





said, ‘and you people are to blame for 


it, because you'do not make your public 
officials do their duty and you do not 
stand behind them and have everyone who 
starts a fire punished to the full extent 
of the law.” 

Mr. Stevens has announced the ap- 
pointment of T. J. Lorke as Montana 
state representative of the bureau, with 
headquarters in Great Falls. 





Pacific Coast Notes 


Enginers of the National Board report 
inadequate fire protection at Berkeley, 
Calif. 

The Pacific Underwriter insurance 
chart, giving statistics for all companies 
operating on the coast is now out, cover- 
ing 1919 business. 

E. G. Pieper, vice-president of the 
Rhode Island and managing underwriter 
of the Starkweather & Shepley compa- 
nies, has gone to the Pacific coast. 











INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


United States Branch, 92 William Street, New York 


E. C. STOKE, npn a. nes, 
United States Manager iate 


ARTHUR WALLER, 
g Assistant Manager 











Organized in 1883 


SECURITY FIRE INSURANCE COMPANY 
DAVENPORT, IOWA 
Assets, $955,247.71 Cash Capital, $200,000 
Policy Holder’s Surplus, $290,750.47 


The lowa Insurance Department in its recent report says of the company: 


“The affairs of this company have been conducted along conservative and economical lines 
and its steady an: tial growth refl credit upon the management.” 











Nationa! Diberty 


Insurance Gompany 
of Ametira. 


WACORPORATED UNDER THE LANS OF THE STATE OF NEW YORK 1050, 


STATEMENT JANUARY 1, 1920 
Cash Capital - - — $1,000,000.00 
Assets - - - « «= $10,748, 46. 37 Net Surplus - - - + $3,109,647.98 


Liabilities, including Capital 7,638,598.39 Surplus to Policy Holders -  4,109,647.98 
D OFFICE: 709-717 Sixth Avenue, Cor. 41st Street, NEW YORK 








New Jersey Insurance Company 


CAPITAL ONE MILLION DOLLARS 
Head Office: 


40 Clinton Street, 
Newark, N. J. 


Arthur Hoyt, Vice-President. 
J. B. Guthrie, Secretary 


C. P. Stewart, President. 
F. L. Brokaw, Treasus 





WESTERN DEPARTMENT: 
Insurance Exchange Bldg., Chicago, Ill. 
H.H Ingalls, Manager. 


PACIFIC COAST DEPARTMENT: 
140 Sansome St., San Francisco, Cal. 
Seeley & Co., Managers. 


. Fire Association ......... 2 














FIRE, MARINE, WINDSTORM, 


é AUTOMOBILE, oe 
Swawance Compomy LEAKAGE, RIO 
of WatartowuN.B: EXPLOSION INSURANCE 


STUART MORGAN, State Agent, Michigan, East Lansing 
HMAN & EVANS, General Agents, Colorado, Denver 
ULIAN, State Agent, Ohio and West Virginia, Columbus 
F. G. Ty RMAN, State Agent. Indiana and Kentucky, Indianapolis, and. 
O. T. PRICE, State Agent, Missouri, Kansas and Oklahoma, Kansas pgs Pm 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, F moe 
J. D. LA TEER, 2127 Ins. Exc., State Agent, Illinois and Wisconsin, Chicago 
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READY FOR BIG CONVENTION 





Strong Program Arranged for Meeting 
of New York Association of 
Local Agents 





SYRACUSE, N. Y., June 9.—Every- 
thing is in readiness for the big meet- 
ings of the New York State Associa- 
tion of Local Insurance Agents which 
will take place today (Thursday) and 
Friday. There was a “curtain raiser” 
last night in the form of a get-together 


stag dinner. President Frederick V. 


Bruns has shaped up a strong, well- 
balanced program. There is consider- 
able regular business to be transacted 


at the meeting and there will be prac- 


tical demonstrations of sales, addresses 
by company officials and discussions of 
important questoins affecting the inter- 
ests of agents. 

The principal addresses will be on 
the proposed new fire rating plan by 
Lawrence W. Daw, assistant secretary 
of the Underwriters’ Association of 
New York state; a talk on burglary in- 
surance by Samuel B. Brewster, as- 
sistant secretary of the American 
Surety; an address entitled “The New 
Relationship,” by W. H. Stevens, presi- 
dent of the Agricultural; and Walter H. 
Bennett, the new secretary of the Na- 
tional Association will make his first 
appearance before a state agents’ asso- 
ciation. President Frederic V. Bruns 
will preside at the annual banquet, and 
the principal speakers at the dinner will 
be Thomas B. Donaldson, insurance 
commissioner of Pennsylvania; A. G. 
Martin, United States manager of the 
Northern of England, and William B. 
Mann, superintendent of agencies of 
the Ocean Accident & Guarantee. 





Camden Leads the League 


A number of insurance offices at Phila- 
delphia have an Insurance Baseball 
League. The first round has been tabu- 
lated, the home office of the Camden Fire 
leading. The Camden has lost no games 
and has won seven. The Camden has a 
crack team, possessing some hard hitting 
men. The standing of the teams is as 
follows: 

— — PC. 
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Motorizing Philadelphia Department 


PHILADELPHIA, PA., June 8—The 
Philadelphia fire department will be 75 
percent motorized upon delivery of ap- 
paratus comprised in contracts awarded 
last week, which aggregated $294,696. 


| The new equipment consists of eleven 


engines, eleven combination hose and 
chemical engines and three aerial trucks. 
Delivery is to be made between Sept. 1 
and Dec. 1. 

Upon Mayor Moore’s return from the 
Republican convention he will appoint a 
commission of three of the best water 
experts in the United States to take 
action for an adequate water supply for 
Philadelphia. 


LOSS RATIO THIS YEAR LOW 





Experience in Middle Department Very 
Satisfactory, So Far, Field 
Men Report 





BALTIMORE, MD., June 8.—The 
loss ratio in the Middle Department 
since Jan. 1 has been very low, accord- 
ing to field men, who declare that out- 
side of January there have been very 
few losses. 

There have been few large fires in 
this territory this year, the only one 
of any consequence being that of the 
Wellington Glass Company, at Cum- 
berland, Md., where there was a $400,- 
000 property loss and $250,000 insur- 


ance loss. 


The residence loss ratio is moderate. 
Maryland occupies a unique position in 
the Middle Department. Outside of the 
farms, Maryland’s loss ratio is very 
low. Pennsylvania and New Jersey are 
bad in this line. 

Field men report a great deal of use 
and occupancy insurance being written, 
There are no special classes of risks on 
which this line is being written, the 
underwriting seeming to be general. 
This coverage, which was. written 
mainly on manufacturing plants, is now 
also being written on retail stores. The 
Middle Department field men report a 
large demand for this coverage among 
the retail storekeepers. 

Hail insurance throughout this terri- 
tory is not in demand. There is also 
very little riot and civil commotion 
insurance being written. There was a 
big demand for it during the war, but 
since the cessation of hostilities the 
demand has been very slight. 





Van Riper to Address Bankers 

J. F. Van Riper of New York, branch 
secretary of the Norwich Union, has been 
asked by the National Board to address 
the New York State Bankers’ Association 
on “Insurance and Credits.” The bankers 
will hold their annual meeting at As- 
bury Park, N. J., June 15-17. They re- 
quested the National Board to furnish a 
speaker for the occasion. 





Want Golf Club Rates Reduced 


Some of the Baltimore agents are peti- 
tioning the Baltimore Board to reduce 
rates on country clubs in that vicinity. 
The Baltimore Board people seem to 
favor this move, although the companies 
are very much opposed to it. The loss 
ratio on golf clubs has been heavy. In 
the case of some companies it runs 100 
percent or more, The recent total losses 
on the Glen View and Hinsdale clubs near 
Chicago have only served to point out 
hazards of these risks. 





Commissions Issue at Baltimore 


BALTIMORE, MD., June 9—A report is 
a floating in Baltimore insurance circles 
that local fire agents have banded to- 
gether in an effort to get an increase in 
commissions from the companies. Cut of 
a dozen agents interviewed none would 
discuss the matter, yet not one agent 
denied the report. 

That there is a’ movement of this sort 
on foot was admitted by one agent who 
named two of the biggest agencies in 
Baltimore as being at the head of it. 
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nothing we care to have anything said 
about, was the statement of one of the 
reported leaders. 

Another was still more vehement in 
his statement. 

“There is no campaign,” he stated. “We 
have our expenses to meet and we want 
to meet them.” 





Denver to Honor Russell 


PHILADELPHIA, PA., June 7—Gilbert 
A. Russell, who was recently elected 
vice-president of the Hartford Fire, is 
to be honored this week by a dinner 
given by Mr. Russell’s old associates in 
the field. It was expected that about 25 
would attend. Mr. Russell recently cov- 
ered eastern Pennsylvania and southern 
New Jersey for the Hartford and Citi- 
zens. 


Benton Heads Boston Society 


BOSTON, MASS., June 8—Charles E. 
Benton, member of the firm of John C. 
Paige & Co., and son of Col. Sverett C. 
Benton, president of the Massachusetts 
Fire & Marine, was elected unanimously 
president of the Insurance Society of 
Massachusetts at the annual meeting of 
the organization. Other officers elected 
were: Vice-presidents, L. C. Lunsted, 
Henry T. Hugard and George A. Wil- 
liams; secretary and treasurer, Wayne 
K. Worcester; directors, Robert A. Sul- 
livan, Frederick M. Salles, John D. Mc- 
Kee, John Gahan; trustee, Charles H. 
Nudd; auditors, Nelson H. Newell, Hor- 
ace A, Magee and Percy A. Upham. 





Massachusetts Bars Some Mutuals 


BOSTON, MASS., June 1—Attorney 
General Allen has rendered an opinion 
for Commissioner Hobbs which tends to 
prevent certain mutual fire companies 
from being admitted to do business in 
Massachusetts. The commissioner called 
the attention of the attorney general to 
the statute which provided that mutual 
fire companies must charge and collect 
on policies a full mutual premium in 
cash or notes absolutely payable, with 
the exception that “such companies or- 
ganized prior to May 21, 1887, and now 
lawfully doing business upon the plan of 
taking deposit notes for a percentage of 
the amount insured and making a call 
or assessment thereon for expenses and 
for payment of losses only after such 
losses are incurred, may continue such 
system and such deposit notes shall con- 
stitute the entire liability of their mem- 
bers.” 

The commissioner states a company is 
seeking admission which does business 
on the plan outlined under the exception 
quoted which is also allowed under its 
charter to issue policies for a cash pre- 
mium, but without the features peculiar 
to mutuals as to dividends and liability 
of assessment. 

The attorney general rules that the 
company cannot be admitted, inasmuch 
as a domestic company could not be or- 
ganized to write business in the same 
manner, and the fact that it was organ- 
ized before 1887 does not qualify it as it 
was not “lawfully doing business in 
Massachusetts before that date.” 





Eastern Notes 


H. C. Stocker, assistant general agent 
of the automobile department of the 
North British & Mercantile, has left for 
a month’s vacation at Haines Falls in 
the Adirondacks, 


The agencies of Charles H. Jacobs and 
O. C. Michael, at Aberdeen, Md., have 
been consolidated and business will be 
conducted under the firm name of 
Michael & Jacobs. 


Charles W. Austermuhl, secretary and 
treasurer of the Smith-Austermuhl Com- 
pany, one of the three general agencies 
of Camden, N. J., exclusively devoted to 
the insurance business, has been elected 
a director of the Central Trust Company 
of that city. 


State Senator David Martin, Pennsyl- 
vania insurance commissioner from 1905 
to 1909, died recently at his home in 
Philadelphia. He was at one time the 
most powerful political figure in Phila- 
delphia. He resigned the insurance post 
when elected city registrar of wills. 

Among the recent agency changes in 
Philadelphia are the appointment of 
Brady & Furlong to represent the Na- 
tional Reserve of Dubuque and the with- 
drawal of the Massachusetts F. & M. 
from the office of John W. Buchanan and 
the California Insurance from the office 
of B. D. Prince. 


The eight-story building upon the 
southeast corner of William and Cedar 
Streets, New York, long occupied as 
the headquarters of the National Liberty, 
has been purchased by the Banca Com- 
merciale Italiana of Milan. The struc- 
ture will be remodeled and several addi- 
tional stories added. 
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DES MOINES 


P. J. CLANCY, President 


g negotiated with standard companies. 


RE-INSURANCE FIRE COMPANY 


F. E. HATHORN, Secretary 


Began business January |, 1920. Re-insurance contracts now 
Correspondence solic- 
ited. Conservative underwriting. Experienced management. 











Reinsurance Only. 


No Direct Business Written. 














PROVIDENCE WASHINGTON INSURANCE CoO. 
PROVIDENCE, RHODE ISLAND 





Every Form of Policy Issued Covering the Hazards of Fire—Tornado 
—Marine—Transportation—Riot and Civil Commotion—Sprinkler Leakage— 


Automobiles, 


Against Fire, Theft and Collision. 


New England’s Oldest Company—One Hundred and Twenty-one Years of Service 
WESTERN DEPARTMENT, CHICAGO, ILL. 


S. T. COLLINS, Manager 


C. E. CLUTIA, Asst. Manager 








F, C, VAN DUSEN, President 


tell them to you. 


Minneapolis 


JOHN D, McMILLAN, Vice-President 


FIRE AND 
MARINE 


WALTER C. LEACH, Secy, 


Insurance Company 


' MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the 
question of its representation. 
The underwriters are former field men who had had long experience in agency operations. 

There are many striking features in the Minneapolis F. & M. which make it attractive. We can 











ANNUAL STATEMENT AS OF DECEMBER 3ist, 1919 


Hey Pa on Ohio Real Estate ance. Sot $ 341,599.63 
RealEstate - - - - © «© « -« 9,000. 
BondsandStocks - - + - - «= - 1,265.460.00 
Cash in OfficeandinBanks - - - - - 54,353.85 
Due from the Company s Se ee eee ee 128,102.03 
Interest Due on Mortgages, Bonds, Bank Deposits 28,526.. 
Total Assets -  $1,827,041.87 
Total Liabilities - 1,420,548.70 


Balance or Net Surplus $ 406,493.17 


E. KIMBALL 
President 


Poy Sinomere whem 
’ -Treasurer 
ARCHIBALD KEMP 
Secretary-Treasurer and Managing Underwriters 


Cleveland National Fire 


Insurance Company 





LIABILITIES CLEVELAND i OHIO 
Reserve for Losses e+ - «+ $ 85,861.81 
Reserve for Pelicies in Force  - - - 476,420.97 RESULTS OF THE YEAR 1919 
- INCREASE in Premiums a - 48,592.97 
Reserve Sen Tens endl Sills Pat EF 18,685.92 INCREASE in Premium Reserve - ‘477031 
Capital Stock = a ae Ree ee 839,580.00 INCREASE in Assets -  - / 164,829 
Policy Holders Surplus $1,246,073.17 Total Liabilities $ 1,420,548.70 | INCREASE in Net Surplus * 36,260 83 








Incorporated 1911 


CITY 


Incorporated 1870 


INSURANCE 
COMPANY 


NORTH BRANGH FIRE. company. 


Capital $500,000 


Net Surplus $160,493.14 


SUNBURY, PA. 


Assets $1,392,556.14 








Capital $250,000 


OF PENNA., PITTSBURGH 


Net Surplus $68,381.07 


Assets $660,328.77 

















PITTSBURGH FIRE comeaxy’ PITTSBURGH, PA. 
Incorporated 1851 Capital $200,000 Net Surplus $116,057.35 Assets $644,677.62 
(Established in 1782) Head Office: 
100 Williams St., New York 
PHOENIX ASSURANCE COMPANY, Ltd. “azz... 
) a Insurance Exchange, Chicago 
oF LonDoN pee 
FIRE, (ote ecposion and Rose und Ciel Comme gD Sansome St; San Francisco 
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MAY REVISE COLLISION RATE 





Much Protest From the Field Over 
the Sharp Advance in 
the Cost 





Word is being whispered around 
that there may be some revision in 
automobile collision rates. The agents 
in various parts of the country and 
many of the automobile underwriters 
have raised a big roar because of the. 
sharp increase that was made this year. 
In some cases, the increase amounts 
to 100 percent. It seems impossible to 
sell collision insurance at the new rates, 
unless a man is very wealthy. Many 
of the automobile underwriters say 
that the increase should have beer more 
gradual. They advocated a greater 
increase last year and another this 
year. Just at this time when the pub- 
lic mind is fixed on seeing prices come 
down, automobile collision rates go up 
higher than ever. This is not meeting 
with a favorable response on part of 
insurance buyers. 

Undoubtedly collision insurance is the 
hot end of the bargain so far as the 
companies are concerned. The cost of 
labor and parts have gone up tremen- 
dously. There are more collision 
claims than any other kind. The com- 
panies undoubtedly need more money 
and probably the present rates are not 
too high. The agents did not feel the 
pressure so much up to June 1, as 
almost all companies advised them to 
get the new rates at that time. 

The casualty companies undoubtedly 
look with disfavor on collision insur- 
ance and would be glad to see the 
fire companies take it all. In fact, many 
casualty companies discourage the 
writing of collision insurance. Some 
agencies will not write a policy with 
a deductible. clause. They feel there 
is too much chance for friction. The 
full coverage collision rate is very high 











and hence they will advise their clients 
not to buy collision insurance. Other 
agents, however, feel that the de- 
ductible clause can be explained and 
is the best form of collision insurance 
to buy owing to the heavy cost. With 
the increase in automobiles, collision 
claims have become more and more 


frequent. This is particularly true in 
the city. Furthermore, the collision 
coverage is very wide. It includes 


almost any sort of damage and hence 
results in a multitude of claims that 
insurance companies really should not 
pay. 





SEES MISTAKE IN SCHEDULE 





Automobile Underwriter Says Experi- 
ence Proves More Favorable Col- 
lision Rate Should Be Given 





An automobile underwriter gives 
the opinion that the companies have 
made a mistake in making a higher 
charge for collision insurance for new 
cars than for the machines two or 
three or four years old. He says that 
the experience of his company shows 
that the older cars cause the heavy 
losses under the collision policy. New 
machines usually escape with less 
damage and the claim is comparatively 
inexpensive to handle. 

He bases his argument on the fact 
that the age of the car has a great 
deal to do with the length of time that 
it takes to repair it. The car that is 
from two to four years old and sells 
at a moderate price is liable to be in 
rather poor condition. It takes some 
time to strip the car and assemble it 
again after the seat of the trouble has 
been located. The new car can be 
taken down and put up again quickly. 
It responds to treatment readily. It 
is no trouble for mechanics to handle 
rt. 

On the other hand, the old car that 








has been run for several years is diffi- 
cult to handle. The parts are worn 
and it takes some time to complete 
repairs. This underwriter says that 
garage men when they are asked to 
handle a repair job on an old car of 
rather cheap make, do not like to 
undertake the work, but when they 
are told that an insurance company is 
going to pay for the job they are will- 
ing to handle it. They know that in 
stripping the car in order to locate the 
trouble, they are going to spend a lot 
of time. Labor is costly and it is 
not so much the actual physical dam- 
age done to a car in a collision as 
the time taken to repair the damage 
that counts. The new car can be 
easily and quickly handled. The old 
machine eats up the time and causes 
a much heavier expense. 


MANY TRUCKS USED ON FARM 





Survey by United States Department 
of Agriculture Shows at Least 
50,000 Now in Use 





A recent survey made by the United 
States department of agriculture shows 
that at least 50,000 trucks are now being 
used on farms in the United States. 
The sale of trucks to farmers during 
the past two years has been heavy and 
gives promise of showing an increase 
this year. New York state leads in the 
number of trucks used on farms, Penn- 
sylvania ranks second and Nebraska 
third. Automobile writing agents ordi- 
narily think of trucks as belonging to 
the large cities only and would be 
rather surprised to discover the num- 
ber of trucks being used on farms 
throughout the country. The govern- 
ment survey shows trucks used by 
farmers in the various states as follows: 
Nebraska, 2,739; Alabama, 847; Ari- 
zona, 95; Arkansas, 721; California, 
1,019; Colorado, 804; Connecticut, 357; 
Delaware, 100; Florida, 380; Georgia, 
1,808; Idaho, 329; Illinois, 2,261; Indi- 
ana, 1,548; Iowa, 2,732; Kentucky, 818; 
Louisiana, 310; Maine, 435; Maryland, 
596; Massachusetts, 661; Michigan, 
1,636; Minnesota, 1,255; Mississippi, 957; 
Missouri, 2,065; Montana, 359; Ne- 








vada, 41; New Hampshire, 283; New 
Jersey, 862; New Mexico, 104; New 
York, 3,171; North Carolina, 1,450; 
North Dakota, 501; Ohio, 2,261; Okla- 
homa, 723; Oregon, 369; Pennsylvania, 
2,760; Rhode Island, 152; South Caro- 


lina, 1,190; South Dakota, 1,708; Ten- 


nessee, 978; Texas, 
Vermont, 282; Virginia, 1,128; Wash- 
ington, 682; West Virginia, 465; Wis- 
consin, 1,465; Wyoming, 174. 


1,668; Utah, 173; 





Expect Big Pennsylvania Business 


PHILADELPHIA, PA., June 8—The 
Pennsylvania premium income of com- 
panies writing automobile lines will 
show a very large increase over 1919 
if the receipts of the automobile divi- 
sion of the State Highway Department 
can be taken as a criterion. The rev- 
enue of the state from this source dur- 
ing the twelve months of 1919 was 
$5,106,000. On May 15 of this year the 
receipts exceeded $6,250,000. This is ap- 
proximately 25 percent ahead of the 
corresponding portion of 1919. 

Although: the record of the number 
of stolen machines in the Philadelphia 
district during the first three months of 
1920 is considerably less than in the 
corresponding period last year, it re- 
mains to be determined whether this 
was due to the severity of the weather 
curtailing the use of motor cars or the 
improvement of the police service. The 
manager of the autmobile department of 
one of the largest companies operating 
in the Philadelphia territory declares 
that the responsibility in the permanence 
of the favorable action rests squarely 
upon the shoulders of the automobile 
owners, the police department and the 
courts. 





Coverage Is for Specific Hazard 


CINCINNATI, C., June 8—Loui A. 
Lent, of Neare, Gibbs & Lent, who is one 
of the best informed automobile under- 
writers in Cincinnati, is not in accord 
with what seems to be a very general 
consensus of agency opinion in opposi- 
tion to a recent decision in superior 
court here recently that intent to steal 
must be shown before an assured could 
recover under a theft policy. The de- 
cision, rendered in a suit against the 
London & Liverpool & Globe, held that 
taking an automobile “for a joy-ride, or 
for other purpose,” even though un- 
authorized, does not constitute theft, and 
that damage to a car, incident to such 
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Asset, over $1,000,000.00 
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St. Louis, Mo. 
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surance company ever organized under the State Laws of Iowa. 
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unauthorized taking, cannot be made re- 
coverable under the theft clause of a 
policy. 

Most of the agents hold to the view 
that the assured should be recouped, 
even though he has no collision insur- 
ance. Mr. Lent believes, and expresses 
his belief strongly, that each kind of 
automobile insurance should “stand on 
its own bottom.” In this case the ma- 
chine was damaged by collision. “If 
the owner had had collision insurance, 
there would be no doubt of his right to 
recover,” said Mr. Lent. “As he was 
not covered against collision, I can see 
no reason why a strained interpretation 
of the theft clause should be utilized to 
reimburse him for a loss against which 
he actually or inferentially refused to 
pay for coverage. 

“The court was clearly right in its 
decision, and I hope the case will be 
carried up and decision affirmed. The 
sooner we get to the point where every 
one interested understands that insur- 
ance is specific coverage against a spe- 
cific hazard, and cannot be made into 
blanket cover for every possible con- 
tingency that may arise, the better it 
will be for all concerned, and especially 
for sound underwriting.” 


Bumpers and Full Coverage 


Some automobile underwriters say that 
they find it difficult to understand the 
reason for making allowance for bump- 
ers on a full coverage collision policy. 
It is considered entirely legitimate to 
make an ailowance on a deductible pol- 
icy, but in case of a collision the bump- 
ers themselves are sure to be damaged 
and therefore form a basis for a claim 
under a full coverage policy. It is pos- 
sible that in some cases they may reduce 
the size of the claim, but in many other 
cases there are sure to be claims when 
only the bumpers themselves are dam- 
aged. 


Reciprocals Gain in Texas 


DALLAS, TEX., June 8—The recip- 
rocals and interinsurers writing auto- 
mobile business in Texas have gotten a 
greater part of the automobile business 
in the larger towns and they are now 
getting a foothold in the smaller towns 
of the state. 

On account of the anti-trust laws in 
Texas the stock companies’ hands are 
tied to a certain extent in combating this 
competition, in that they can not enter 
into any agreements or organization of 
any kind. 


Kansas City Theft Declining 


KANSAS CITY, MO., June 8—The quiet- 
ness with which the Auto Salvage Corps, 
organized by local insurance men about 
two months ago, has proceeded has not 
disclosed the efficiency with which the 
organization has functioned nor the suc- 
cess that has resulted from its activities. 
There are unmistakable signs that the 
number of motor car thefts is declining, 
due in the largest measure to the ac- 
tivities of the corps. The results of the 
work will be made public within a com- 
paratively short time. 


the sale of extra parts, accessories and 
replacements for the year the grand total 
amounts to $3,166,584,594. The passenger 
car output alone is valued at $1,461,785,- 
925; the truck output, $423,326,621. 

The total number of passenger cars 
in the United States in 1919 was 6,808,848; 
the number of motor trucks, 750,000; 
total, $7,558,848; an increase of 25 per- 
cent over the 1918 total registration, 
which was 6,146,617. 

Of the total number of cars registered 
in the United States, 2,366,475, or nearly 
one-third, are owned by farmers. Over 
60 percent of the new cars last year 
were sold to the rural population. Auto- 
mobile manufacturing, according to these 
figures, is the leading industry of the 
country. 





States May Prosecute Thieves 


Frederick Van Nuys, federal district 
attorney at Indianapolis, gives an opin- 
ion that in every case where an automo- 
bile is stolen in Indiana and transported 
to another state, the offender can be 
prosecuted under the state law of In- 
diana for grand larcency. County prose- 
cutors had been of opinion that thefts 
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involving interstate shipments must 





necessarily be prosecuted in the federal 
court. Mr. Van Nuys quotes the federal 
statute making it a felony to steal an 
interstate shipment of freight or ex- 
press: “Nothing in this act shall be held 
to take away or impair the jurisdiction 
of the courts of the several states under 
the laws thereof and a judgment of con- 
viction or acquittal on the merits under 
the laws of any state shall be a bar to 
any prosecution hereunder for the same 
act or acts. 


Would Cut Indianapolis Thefts 


The directors of the Hoosier Motor 
Club of Indianapolis at a meeting last 
Friday appointed a committee to in- 
vestigate and take action on the auto- 
mobile theft situation in that city. The 
number of cars stolen in Indianapolis has 
been constantly increasing, and the auto 
owners of the city are greatly agitated. 

The determination of the Hoosier Mo- 
tor Club to reduce the number of auto 
thefts is shown by the action which it 
took in protecting cars during the speed- 
way races last week. The number of 
autos stolen at these events in the past 
has been enormous. This year the club 
delegated a number of its members to 
act as guards to the automobiles that 
were parked in the vicinity of the speed- 
way. As a result there were only six 
cars stolen, and four of these were later 
recovered. 

BE. L. Rickards of Chicago, manager of 
the Automobile Protective and Informa- 
tion Bureau and secretary of the West- 
ern Automobile conference, attended the 
meeting and urged greater cooperation 
between the auto owners and the insur- 
ance companies. He said that if some- 
thing were not done to correct the 
situation in Indianapolis, the insurance 
companies would soon be forced to dis- 
continue writing automobile insurance 
there. 

The committee which was appointed 





The committee, of which Joseph McGee 
is chairman, has decided definitely upon 
employing an experienced detective 
agency in plans that have been laid for 
increasing the scope of its work. 

Not only have the number of thefts 
been reduced, but probably more im- 
portant as a means of minimizing the 
practice is the fact that a number of 
“fences” have been discovered through 
the salvage corps. Insurance men feel 
that the “fence” is more of a menace 
than the thief himself, as it is pointed 
out that his existence does more to en- 
courage motor car thievery than any- 
thing else. 





Joins North British Staff 


NEW YORK, June 8—R. H. Monds, 
formerly with S. A. Coykendall & Co. 
brokerage office in New York, has joined 
the staff of the North British & Mer- 
cantile in the automobile department as 
assistant underwriter to W. S. Allyn. 


Big Growth in Industry 


Figures have been compiled by the 
National Automobile Chamber of Com- 
merce, showing the remarkable growth 
of the automobile industry since 1899 to 
the present time. In 1919 the number of 
motor vehicles produced in the United 
States was 1,974,016. Of these, 1,657,652 
were passenger cars and 316,635 were 
trucks. The total output represented a 
gain of over 71 percent. 

The aggregate wholesale value of the 
complete truck output of 1919 was 

















$1,885,112,546. If to this figure is added 





will work to secure more adequate police 
protection and more stringent legisla- 
tion for the prosecution and punishment 
of auto thieves. The detective corps now 
handling automobile thefts in Indianap- 
olis consists of six men, and the commit- 
tee plans to have several more appointed. 


Wolverine Fire Licensed 


A license to begin business has been 
granted the Wolverine Fire of Lansing, 
Mich., which plans writing fire, theft, 
collision, tornado and sprinkler leakage 
insurance, but which will specialize on 
automobile business, having already con- 
tracted with three Michigan automobile 
finance companies for handling their 
risks. Robert K. Orr is president; Clar- 
ence E. Holmes, vice-president; Bernard 
B. Smith, secretary, and Robert Y. Spier, 
treasurer of the company. 


In March American automobile manu- 
facturers exported 3,185 trucks valued at 
$4,600,000 and 14,702 cars valued at more 
than $16,000,000. 


Former Secretary Albert N. Wold of” 
the Insurance Federation of Pennsyl- 
vania is now in Detroit actively engaged 
in his duties as assistant secretary of 
the Insurance Federation of America. He 
will return to Philadelphia in July to de- 
vote a month or longer to organization 
work throughout Pennsylvania. 


Frank L. Kendall, one of the promi- 
nent agents of New Hampshire and 
secretary of the Prudential Fire, died 
while on a fishing trip last week of 
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Agents Wanted: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. Lib- 
eral commission paid to live producers. 





Central Business Men’s Association, 
H. G. ROYER, Pres. Westminster Bldg. 
C. O. PAULEY, Secy. & Treas. CHICAGO, ILL. 
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SiO erpeeS 5. << 0. a8 os 0 8,740,470.60 


Total Assets . . . . $21,738,530.74 
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Che Columbian Pusurance Co. 


¢ 430 N. Pennsylvania St., Indianapolis, Ind. 


as ok sw « ee 
Surplus to Policyholders . 344,529.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 
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Many Life Men Are Beginning 
To Sell Accident and Health 


Are you one of them? To sell this income insurance 
to your old policyholders you want to know the 
sales points. Read the monthly sales manual and 
revivifier, The Casualty Review, devoted entirely to 
health and accident insurance. One dollar puts you 
on the subscription list for a whole year. 

Send your dollar to 


THE CASUALTY REVIEW 
1362 Insurance Exchange Chicago 








CUSTOMERS’ EXPIRATION BOOKS 
ive your customer something useful. 
ALL STYLES AND SIZES. 
THE NATIONAL UNDERWRITER CO. 
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Warren, O., June 6.—The King Furn- 
iture Company’s plant was damaged by 
fire. A 20 per cent loss is reported on 
the building and stock. The insurance: 


Knox Co Mut.$1,000 Fire Assoc. .$1,500 
Mer. & Man.. 1,000 Stand. (Stk). 1,000 
Western Mu.. 1,250 Coml. Union . 1,000 
Mansfield ... 1,000 County ..... ,500 
Ohio Mutual. 1,000 Farmers 1,500 
Ohio Unds. .. 1,500 Northern 1,250 
Richland Co. ..1,500 Automobile 1,500 


filw. Mech.. 1,5 
Com’l. Union. 
Nat’d. Union. 
Republic ..... 
Hanover 


Millers Natl.. 2,000 
Continental 5 
1,000 Niagara ..... 2,500 
New Bruns. 


Boston, Mass., June 3.—Fire started at 
238 Purchase street, occupied by Foss & 
Co., wool supplies, and spread to 248 
Purchase street, occupied by Greene 
Electric Supply Company, worked its 
way through to Atlantic avenue and set 
fire to that part of the black occupied by 
the Armour Leather company. Loss $400,- 
000. Hot air explosions spread fire. Wa- 
ter front along Atlantic avenue, near 
South Station, masked in smoke, Cause, 
spontaneous combustion. 

* * * 

Boston, Mass., June 3.—Fire caused se- 
rious loss in the Baldwin buildings on 
Atlantic avenue through to Purchase 
street, in which was stored the wool and 
wool stock of Foss & Co., Inc. The fire 
was easily handled, kept confined to the 
Baldwin buildings, but the loss con- 
servatively estimated will be in excess 
of $400,000. The buildings are completely 
gutted and the prospects for material re- 
sults from salvage are not good. The 
insurance: Foss & Co., Inc., 593-595 At- 
lantic avenue, woo] and wool stock. 

x * 7 

Rochester, N. Y.—June 2.—Fire dam- 
aged upper part of St. Patrick’s Girls’ 
Orphanage. Loss $35,000. 

od * s 

Albuquerque, N. M., June 1.—The Elks 
Club burned here, the loss being total. 
The building carried insurance of $150,- 
000. 

* * a 

Lake Wawassee, Ind., June 1.—The 
Vawter Park hotel, one of the largest 
summer hotels here, was totally de- 
stroyed by fire with loss estimated at 
$45,000. The fire is believed to have 
started from a defective flue. A residence 
house close to the hotel was also totally 
destroyed. Companies carrying insur- 
ance on the building and contents are: 
Concordia, Cleveland National and Globe 
& Rutgers. Only a small amount of in- 
surance was carried. 


Fort Wayne, Ind., June 7—AS the re- 
sult of two small boys playing with 
matches, the laboratory belonging to 
J. C. Hutsell, secretary of the state 
pharmaceutical board, was destroyed by 
fire, together with a barn and automobile 
and a dwelling house. The loss is esti- 
mated at $18,000. 


Elmhurst, Il, June 6.—The theological 
seminary insured under the name of 
Reverend D. Irion was damaged 30 per- 


cent. Insurance: 
Atlas ........$5,000 Fid. Phoenix. $5,000 
ee Sere 5,0 Amer. Eagle.. 3,500 


Continental... 7,500 | Farmers Mut. 1,500 


Griffin, Ga., May 31.—Fire destroyed 
the storehouse and building of the H. V. 
Kell Wholesale Grocery Company. The 
loss is estimated at $165,000, partly cov- 
ered by insurance. The building was 
packed to its capacity with flour, sugar 
and other supplies. a 


Cincinnati, 0., June 5.—A terrific ex- 
plosion followed by a fire which threat- 
ened to wipe out part of the river dis- 
trict known as the “bottoms” caused a 
loss of several hundred thousand dollars. 
The flames originated in the building of 
the Miholovitch Company, manufacturers 
of flavoring extracts, and spread to the 
mail-order house of the Perry G. Mason 
Company, where the explosion occurred. 
A total loss was suffered on this latter 
building. Several other buildings in the 
vicinity were damaged with varying de- 
grees of seriousness. 


Detroit, Mich. June 1.—A fire which 
is believed to have originated from 
spontaneous combustion damaged the 
plant of the Paige Detroit Motor Car 
Company. A large stock of autos and 
parts was stored in the building in which 
the fire started. The loss was $20,000. 


Insurance: : 

oe Sa $15,000 Coml Union.$20,000 
Hartford - 15,000 Ins. Co.ofNA 20,000 
Continental . 15,000 Hartford 


oc ee 
Fire &MarUn 15,000 | Springfield . 20,000 


Toledo, O., June 6.—Defective wiring 
caused a serious fire in the factory of 
the Valentine Bootery Company at 402 
Adams street. The loss will total $15,- 
000. Insurance covering stock: 


Great Amer.$10,000 Prov. Wash .$2,000 
Aetna ...... 3,000 | Niagara . 2,000 
Jackson, Mich... June 7.—The Grand 


Leader store at 223 West Main street, a 
dry goods house owned by Jacob H. 


Insky, was swept bv fire causing severe 
damage to the building and stock. 


The 





loss is estimated at $50,000. 


The insur- 
ance amounted to $172,000. 
* 


Forney, Okla., June 6.—The cotton gin 
of Parker & Parker was destroyed by 
fire. A 40 percent loss is reported on 
in force. 

* * * 

Saginaw, Mich. June 8.—The lumber 
plant of the F. D. Barton Company was 
destroyed by fire with a 75 per cent loss 
to the insurance involved. 


Attica, Ind., May 31—Fire destroyed 
the high school building at Williams- 
port, three miles west of here, with a 
loss of $50,000 and insurance of $28,000. 


Philadelphia, Pa., June 4.—Fire start- 
ing in basement, damaged William 
Kolb’s grain store, 3047 Chestnut street. 
Loss, $20,000. 


COVERAGE ON WHISKEY 
NOW IN GREAT DEMAND 


(CONTINUED FROM PAGE 3) 


in their policies. The marked differ- 
ences in the provisions of their policies 
are due to the fact that the companies 
are all going by their own experiences. 
The greatest difference lies in the ‘con- 
ditions under which the whiskey may 
be stored. 

Whiskey that is kept in a bonded 
warehouse is recognised by all the com- 
panies as the most favorable risk. 
When it is stored in the unbonded 
warehouse, however, it can be insured 
in but a few of the larger companies 
and practically none of the smaller 
ones. Why the unbonded warehouse 
should or should not be regarded favor- 
ably is argued well on both sides. The 
reason given by the smaller companies 
for not accepting the unbonded risk is 
that they cannot afford to take chances. 
As long as the demand coming from 
the bonded warehouses is sufficiently 
strong they are satisfied to pursue this 
policy. 

Little Moral Hazard Seen 


The larger companies who are ac- 
cepting the unbonded risks base their 
argument on the fact that there is little 
or no moral hazard involved in writing 
the business. The minimum indemnity 
which has been set on the gallon ob- 
literates dangers of a moral hazard. A 
loss by fire would bring to the owner 
only a small fraction of his stock’s 
present value. The high prices which 
whiskey is bringing now have shown 
the folly of taking advantage of the 
insurance policies. The opinions of the 
people throughout the country as re- 
gards prohibition are still very un- 
settled, and there is a chance of again 
having a legitimate market. All these 
things enter into the lessening of the 
moral hazard either in the bonded or 
the unbonded warehouse. 


Bonded ws. Unbonded Warehouses 


Some underwriters say that the un- 
bonded warehouse is often times safer 
than the bonded one. The majority of 
unbonded warehouses are _ fireproof 
structures built expressly for the pur- 
pose. They include many public ware- 
houses where all kinds of food and 
other products are stored. These gen- 
erally have private police protection, 
and are constantly watched so as to 
prevent fires or thefts. The bonded 
warehouse is not often protected so 
thoroughly. The government seal 
which frequently discourages thieves 
will not prevent a fire. A fire may oc- 
cur at any time and unless the structure 


is fireproof it may wipe out everything. 


What the experience of the com- 
panies under present conditions will 
bring out remains to be seen. As long 
as the unstable condition of the whiskey 
market continues the companies will 
have to exercise care. 


Dr. George Tucker, medical director of 
the Aetna Life, has just returned from a 
trip to Iowa and adjoining states where 
he has established new medical units in 
connection with compensation risks 
handled by the Aetna companies. 






















ee ae 











| 





June 10, 1920 


THE NATIONAL UNDERWRITER 39 

















LIVE STOCK INSURANCE | 








| 
| 
| 
| 
| 
| 
| 











ONE WAY TO GET PROSPECTS | 





Much Valuable Information to be 
Found by Agent in Various Live 
Stock Periodicals 





After rounding up most of the busi- 
ress in the immediate neighborhood 
live stock agents often wonder where 
and how they are going to get addi- 
tional prospects. When all of the busi- 
ness close at hand has been closed, and 
all personal friends and customers have 
been dealt with many agents writing 
live stock insurance have worked out 
no system for getting further business. 
They are content to let it go at that. 

But there are plenty of prospects to 
be found and many ways of finding 
them. Here is one way: There are a 
dozen or 15 monthly and weekly peri- 
odicals devoted to live stock news 
which are veritable gold mines of in- 
formation for the man selling live 
stock insurance. The names of the 
advertisers in any one of these papers 
would furnish the live stock agent with 
a prospect list that it would take many 
weeks to work out. In addition, and 
this is more important, there are hun- 
dreds of items printed about owners 
and breeders which, if followed up, 
can be turned into business. 

The live stock insurance agent who 
is not reading some sort of live stock 
periodical is out of date. He is not in 
touch with what is going on. He can- 
not talk intelligently to the live stock 
breeder. Unless he has some other 
means of getting up-to-date informa- 
tion, and this is very unlikely, he is 
placed at a disadvantage in calling on 
prospects. 

The chief advantage in reading a live 
stock periodical is in the fact that from 
it an agent can get the names of good 
prospects. However, it is important to 
keep in touch with current events, to 
know what is going on in the live stock 
world, and to keep abreast of the times. 

For this reason, the live stock peri- 
odical is valuable to the agent selling 
live stock insurance, and who wants to 
build up a big list of live stock insur- 
ance customers. 


Ireland Is Auto Race Judge 


Clifford Ireland, formerly president of 
the Western Live Stock of Peoria, IIl.. 
was the official referee in the interna- 
tional 500-mile automobile race held at 
Indianapolis May 31. Mr. Ireland proved 
to be an excellent referee, to the satis- 
faction of the speedway officials and the 
racing drivers. Besides being an author- 
ity on racing rules Mr. Ireland is repre- 
senting his district as United States con- 
gressman, 





Hartford Enters Arkansas 


The Hartford Live Stock has been ad- 
mitted to Arkansas. This is the only 
company in Arkansas at present writing 
insurance on live stock. 

The Hartford has also been admitted 
to North Dakota. 





Entering Coast States 


The Liberty Fire of St. Louis is apply- 
ing for admission to several Pacific Coast 
states. It has appointed Bently & Water- 


POINTERS 


CANNOT MIX UNION AND 
BUREAU COMPANIES 


Question—I have a Bureau Agency 
and write only town business. I am 
unable to get a bureau company to 
write farm business. Would it disturb 
my Bureau connection if I could get 
a Union company to write farm busi- 
ness only? 


Answer—The agreement between 
the Union and Bureau companies is to 
the effect that there can be no mixed 
agency of the agent’s own creation. 
You cannot take the farm writing 
agency for a Union company without 
affecting your commissions. It makes 
no difference what class of business 
you intend writing for a Union com- 
pany, the mere fact that you represent 
one would operate to affect your stand- 
ing. The rule is made regardless of 
the class of business written. 





LIABILITY FOR DAMAGE 
TO ADJOINING PROPERTY 


Question—If a stack, metal or brick, 
on a manufacturing establishment 
should be blown over by a windstorm 
or tornado, and do damage to property 
of others that is adjacent, would the 
people or corporations owning property 
so damaged have recourse against the 
owner of the factory? And if the owner 
of the factory should be liable for such 
damage, would it be possible to secure 
tornado insurance that would protect 
him against loss on other people’s prop- 
erty, as well as on his own? 


Answer—With very few exceptions 
all of the fire companies specifically 
exclude metal stacks in writing tor- 
nado insurance under a general form. 
They will write the stacks separately 
at several times the rate charged for 
the other properties, but they will write 
them only to protect the owner against 
damage by tornado to his own stack. 
The court decisions on cases of this 
kind are very similar to those rendered 
in passing upon fire insurance cases. If 
A owns a building that accidentally 
catches fire, and destroys the building 
and the adjoining building belonging to 
B, then A cannot be called upon to pay 
the damage done to B’s building, unless 
it can be proven that the fire resulted 
from gross negligence upon the part of 
A. The courts have held that an un- 
avoidable fire is an act of God and 
something that the owner of the build- 
ing in which the fire originates is not 
responsible for. 

The same is true of a tornado and 
exactly the same attitude is assumed 
by the court in cases of this kind. Ifa 
property owner having a building ad- 
joining one on which a stack was 
erected, should have his property dam- 
aged by the stack falling on his build- 
ing, he could collect from the stack 
owner only if he could prove that the 
stack before the tornado was known to 





Agents Writing HAIL Insurance 


Our territory for the Globe and Rutgers Fire Insurance Co. of New York 

(assets $33,687,274), and the Camden Fire Insurance Association of 

New Jersey (assets $6,075,176), comprises the following states entirely: 
Kansas, Nebraska, Colorado, Wyoming, South Dakota, lowa. 

We offer wide-awake, up-to-the-minute service to agents writing hail 
insurance. 
REYNOLDS-MORRISON-RATHBURN CO. 

Brandeis Theatre Bldg.,. OMAHA, NEB. 512 Main St., FREMONT, NEB. 


We also write Fire, Tornado, Automobile, Riot and Civil Commotion and 
Inland Marine Insurance. 














HOTEL FONTENELLE 
OMAHA, NEB. 


H. EDGAR GREGORY 


Manager 





330 ROOMS—330 BATHS 














AUTOMOBILE ADJUSTMEN T BUREAU 


Fire, Theft, Property Damage and Collision 
Losses Adjusted, Recover Stolen Automobiles 
Investigations of Any Nature 


“WE ARE NOT SATISFIED 
UNTIL YOU ARE” 


14 Arlington Block 
OMAHA, NEB. 
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“Tf I’m worth raising—I'm worth insuring.” 


NATIONAL HOG 
INSURANCE CO. 


SPRINGFIELD, ILLINOIS 
Capital $150,000.00 


Illinois Agents Wanted 
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THE BIGGEST EXCLUSIVE HOG INSURANCE COMPANY 
IN THE WORLD 


AMERICAN LIVE STOCK INSURANCE CO. 


AN “AMERICAN”? POLICY MEANS PROTECTION 


OMAHA, 
NEB. 








The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territery in Ohio, Indiana, Illinois, Michigan, Minnesota, Oklahoma, Missouri and lowa 
THE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 











man of San Francisco as general agents | be faulty and kept in a poor state of Home Office: ° - - Shelbyville, Illinois 
for reinsurance. repair. 
Michigan Livestock Insurance Co. i at crn cn ee ee 


HARMON J. WELLS, 


308 Davidson Building, Bay City, Michigan 


COLON C. LILLIE, President and Superintendent of Agencies 


Secretary and General Manager 





and owners of livestock agaifist death from any cause. 


AGENTS WANTED 








Agents wanted in 
ILLINOIS 
and IOWA 


NATIONAL LIVE STOCK INSURANCE CO. 


Cash Capital $100,000.00 
FLYNN BUILDING, 











The Original 
Hog Insuring 
Company 


DES MOINES, IOWA 
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FIVE MONTHS’ 


MAY’S RECORD WAS BAD ONE 


LOSSES 


Total Amount for the First Five 
Months of This Year 
Is $138,791,000 





The fire losses in the United States 
and Canada during May again show a 
heavy increase, and just how far this 
can in credited to the higher values 
now being placed on property is very 
difficult to determine. The May losses, 
as compiled from the daily records of 
the Journal of Commerce, reach a total 
of $25,440,300, as compared with $16,- 
516,300 for the same month last year, 
the increase equaling 54 percent. 

The five months’ fire loss figures 
show a total of $138,791,000 property 
values destroyed since the first of the 
year, an increase of over twenty-eight 
millions. The following table gives a 
comparison of the losses by months for 
the first four months of this year and 
the two preceding years: 


Losses for Five Months 





1918 
RD ik Ses ke as ° te +5 575, 100 
ea ere Fi aE ‘ 20,688,155 
OS ee . 20;213,980 
a Sam - 20,108,900 
Pas chs wha cbaie acess etak@ae 20,545,900 
co RR BES ee eee me $119,132,035 

1919 
nn SO Be ee Ge Ie eee - $29,446,325 
RS Ea nM ecards Sstnel.g nets mene 4. ae 26,891,950 
PEED owns s.scbaive s-osctemcdes. o 22,201,900 
SE ee wy et Sn Re Mae eee 15,484,750 
Mi ton wile din oe daha ocaskse ce 16,516,300 
| ee Re ee Sa, $110,541,225 

192 
DOE dis ie s~ Se sihadwalbss «de eee $37,012,750 
3S Se Eee ae 26,631,500 
SOFT ETE 27, 597, 700 
5 SS SY Fe eee 22,108,750 
al eRRSPSE ST, Ge —: oh Sa ap Ia 25,440,300 
EL oy cans cde ooee eave ae $138,791,000 


A survey of the May fires shows a 





continuation of the higher proportion of 
outbreaks resulting in considerable 
property loss. This feature has been 
noticeable for several months past, and 
it will be seen in the May record of 242 
fires, each resulting in a loss of $10,000 
or over. Some 64 fires are credited with 
having destroyed property worth $100,- 
000 or over. 


Moral Hazard May Develop 


From a fire underwriting standpoint 
the fire losses, while heavy still leave a 
margin for institutions enjoying a wide 
spread of business, but, on the other 
hand, managers believe that with any 
shrinkage in commodity values a serious 
moral hazard may develop which, to- 
gether with the general disorganization 
in many lines of industry, would be 
likely to result in a further material in- 
crease in the country’s fire losses. 

This would mean the disappearance of 
chance of profit this year, and with 1919 
underwriting results being used by the 
supervising officials to press for rate 
reduction the situation might develop 
very unsatisfactorily. This is a very 
important phase of the fire underwriting 
situation, as the companies have as- 
sumed vast policy liabilities under the 
pressure of the great business expansion, 


| and until these obligations are in some 





measure liquidated the situation might 
easily turn critical, particularly if the 
price decline movement should become 
pronounced. 








Additional Texas Returns 








Additional figures on casualty com- 
panies’ business in Texas, supplement- 
ing those in the table published in the 
issue of May 13, have been received as 
follows: 


Midland Cas., Wis. 


BIIOE  .kcceac Sens 587 132 

See ere 587 359 
WORMS 5 is ciewewiee'e 1,174 491 

Inter-State Cas., Ala. 

ee ae 66,423 18,198 

Auto & T. P. damage 27,345 10,405 
TORN 0 6v.0g 6s 91 00 93,768 28,603 


Kansas Central — 











Accident .. 616 443 

Health ...... 611 48 
Totals 1,226 929 

Aetna 

MBOUBORE Seance scene ‘ 74,241 21,335 
DOIG sept ys tess 31,326 15,028 

PENG Sep Sane 83,298 8,91 

Workmen’s comp’n.. 117,260 55,544 
i ee eae 06,126 110,818 

Lion Bonding & Surety 

POIMOING © oa eis 50's o's 12,164 10,069 

AGO: i586 6< 14,915 25 

le Ae 27,421 —193 

Plate glass 10,884 1,872 

Burglary and theft.. 2,215 27 

Auto & T. P. damage 42,327 4,273 
TE San aedahesee 109,925 10,305 

Western Live Stock 

TAVOG BOGGM 20d. ie sce 8,518 10,766 

Royal Indem. 

PS ee 14,995 6,628 

TAORIER oc.ccssecawece 3,258 2,351 

cio Oe Pee ,02 9222 

Workmen’s comp’n.. 9,408 3,263 

Pe ON SS eee 's | okies 137 

Steam boiler ....... ae. eee 

Burglary and theft. 2,125 1,886 

Bio WOGGL 66 oink dei s i Saree ar 

Auto & T. P. damage 4,582 1,691 
"OUAEE 56335 5 ceca ,637 18; 178 

American Auto, Mo. 

Auto & T. P. damage 149,657 94,678 

Lloyds Plate Glass 

ye eee 22,812 8,230 

Metropolitan Cas, 

pe 6 a ee 3,157 535 

os Rae ae 987 576 

PUGCS-GIRSS. 66s cscs 12,232 5,888 
i ee 16,376 6,999 

Integrity Mutual Cas. 

LAMIAUIES Soc besa pces oA Ty SMe eee 

Workmen’s comp’n.. 12,436 7,137 

Auto & T. P. damage 3,4 ,291 
| ae 17,715 9,429 

Inter-Ocean Cas. 

Accident and health. 22,925 11,691 

Loyal Protective 

Accident and health. 7,827 5,235 

Maryland Motor Car 

PLOCMORG: sods cscs 7,906 2,136 

Michigan Emp. Cas. 

ee Ss eee 5,616 110 

Auto & T. P. damage 2,643 1,850 
(eee are 8,259 1,961 

New York Plate Glass 

le En 29,435 19.475 

Provident L. & A. 

Po | ee 92,550 37,886 

Western Auto & Indem. 

Auto & T. P. damage a Sore 

Fire, theft and col.. S| Sees 
DOCRME <0 45. on chaww e Bee. < gaese% 

Western Cas., Col, 

Accident and health. 31,996 13,328 

Dallas Title & Guar. 

> SR ee Oe 3,011 aweie'y 

NE 5 ate Oa oes eae SAMGG-  < Walesee 











Mortgage guarantee. 
TOCGIS oc cwecses 
Commonwealth Cas, 
Accident and health. 
Connecticut General 
es eecge psvcee 


Acciden 
Liability ........... 
Workmen’s comp’n.. 
Plate glass . 
Burglary and theft. 
Auto & T. P. damage 
OCH 6 ccscseecse 
Union Auto, Neb. 
MURS 00 Kev eectsecce . 
Occidental 
Accident & health.. 
Security Mut. Cas. 
ee ae 
Workmen’s comp... 
3 | ES ir 
U. S. Fid. & Guar. 
Accident 
Health 
ERA UIICY 8s ca wie 
Workmen’s comp.. 
Fidelity 
MUTORY  Socccccciocses 
PEARS BiMOe ca ccccs 
Burglary and theft. 
Auto & T. P. dam.. 
OTAIS wcccceceece 
Gulf & Atlantic 
Accident, Health .. 
Fidelity, Surety .... 
Totals 


ee ey 


ee 


Fidelity & Deposit Co. 


MOCTAGORE osc cervccce 

WOIEM.- 05 ce cere cease 
TAG WACY- 6.66 ec ewes ee 
Fidelity 
en ee eee 
Plate Glass ........ 
Burglary & Theft.. 

Totals 


NEVADA ...... 


National Casualty 
Accident and health. 


1,860 
16,736 


9,151 
2,600 
625 
3,225 
11,465 
35,187 
54,701 
3,716 
437 
20,566 
126,071 
165,439 
9,997 
8,272 


41,444 
49,716 


757,096 
7,875 


6,180 
14,055 


1,568 
4 


206 


7 
20,357 


277,587 
2,381 
7,711 


14,238 


137 


Much Riot Insurance Written 


Governor Hobby of Texas has declared 
martial law at Galveston on account of 
the Longshoremen’s strike. 
the unsettled conditions existing a large 
amount of riot and civil commotion in- 
surance is being written in Galveston. 
Triple rates are being charged for poli- 
cies covering commodities on the wharf. 
Many of the merchants all over town are 


seeking this class of coverage. 


In view of 
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Casualty Insurance 
Fidelity and Surety Bonds 


MARYLAND 
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Life Insurance 


Accident - Health Insurance 
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EASTERN MEN REPORT 
CONTRACT LINE HEAVY 


Activity Increasing Despite Diffi- 
culties With Labor and 
Transportation 





LIGHT IN MIDDLE WEST 


Volume of Business From Other Sec- 
tions, However, Overcomes Loss 
in That Region 


BALTIMORE, MD., June 8 — A 
large volume of business, which is in- 
creasing all the time, is reported by 
local companies in the contract bond 
line. This statement seems very sur- 
prising in view of the fact that it was 
felt that the labor and transportation 
situation were putting a damper on 
building operations and road work. 
However, local officials declare that the 
business is very active, with every in- 
dication of its being so far the balance 
of the year. There is no special line 
from which the bulk of the business is 
coming. While the early part of 1920 
found very little private work being 
done, at the present time the com- 
panies report this line just as active as 
the rest of the business. 


Public Work in Southwest 


Arkansas has just mapped out a pro- 
gram whereby $80,000,000 will be spent 
tor sewer draining i in three years. The 
states of the southwest—Jexas, Ar- 
kansas and others—have big road 
building plans, which will necessitate 
the letting of contracts of several hun- 
dred million dollars. 

The business is so active at present, 
declare local underwriters, that con- 
tractors are picking their contracts. 
Within the past month, about 30 con- 
tracts were advertised in Pennsylvania 
for roadwork. One fourth of the con- 
tracts were not even bid on. 


Contractors Watch Conditions 


“When a contractor takes a contract 

now,” said Mr. Conlon, of the United 
States Fidelity & Guaranty, “he first 
sees that it is near a railroad; then that 
it is near a quarry where he can get his 
stone and then that it is near a city so 
that he can get his labor and cement. 
I am not talking of the small contrac- 
tor who bids on anything at all, but of 
the larger contractor. The large vol- 
ume of business thus gives the contrac- 
tor a chance to choose his contracts 
and take only’ those whereby he will 
not be hampered by labor or transpor- 
tation situations.” 
_ However, all sections are not immune 
from the labor and transportation con- 
ditions. There are parts of the country 
where the companies are experiencing 
losses due to these two conditions— 
particularly around the middle west, 
but the volume of business in other sec- 
tions is so vast that the losses are being 
swallowed up. 

Local underwriters declare that to 
their knowledge there is a: large number 








of cost-plus contracts being written, 
but that they are not affecting their 
business to any extent. The larger 
portion of the cost-plus contracts are 
being written in the cities and suburbs. 
There is very little in the country. In 
rural sections, the contractor generally 
has a straight contract. 

Local officials are very enthosiiatic 
over the present situation. The U. 
F. & G., for the first part of this wf 
ending with March 31, reported the 
largest volume of business it had ever 
handled. 


BUSINESS LIGHT IN THE WEST 


While contract bond business in Chi- 
cago and the middle west has been a 
little better the last two or three weeks 
than it had been for a month or so 
prior to that time, surety men there 
do not consider that there is any prob- 
ability of a general resumption of build- 
ing work until material and labor costs 
become more settled. Property owners 
are unwilling to let any big contracts 
and contractors are unwilling to under- 
take them under present conditions. 

A Pacific Coast contractor bonded by 
one of the large companies, who had a 
time limit in his contract, was held up 
by inability to get material which was 
to be furnished by Chicago firms. The 
San Francisco representatives of the 
bonding company wired the Chicago 
representative of the same company to 
try to hurry things along, but the mate- 
rial men reported that they had experi- 
enced unavoidable delays, and unless 
they could get an extension of time 
from the contractor, they would ‘have 
to pay the penalties provided for being 
late with their part of the work. 


Even Cost-Plus Plan Risky 


As one way of getting around the 
uncertainties as to labor and material 
costs, many of the contracts which have 
been let recently have been on the cost- 
plus basis. The contractor usually con- 
siders that he is perfectly safe on a 
contract of this kind, but one case that 
came up recently in the middle west 
shows the risk there is even in that 
form of contract under present condi- 
tions. A large contracting firm took 
the contract for the erection of a big 
hotel on the -cost-plus basis. The man 
who was building it had only the site, 
which was a very valuable piece of 
property, and borrowed on it what he 
thought would be enough money to 
complete the building, but costs in- 
creased so greatly after the preliminary 
estimates were made that it was found 
that this money would take care of 
about only two-thirds of the cost. In 
order to protect itself, the contracting 
firm had to finance the remainder of 
the work and take a second mortgage 
on the property, on which it is finding 
some difficulty in realizing, in view of 
prevailing money market conditions. 


Some Blame Prohibition 


The present difficulties of the build- 
ing industry are attributable primarily 
to the shortage of labor, and some 
surety underwriters insist that prohibi- 
tion is in a measure at least responsi- 
ble for this. There is no question that 
a large number of Italians, most of 
whom have been engaged in construc- 
tion work, have returned to their native 
land, having promises of plenty of 
work there, and also an abundance of 
the wine which they can no longer 
get in this country. 

In Chicago alone, approximately $100,- 





“BIG CLAIMS |EXTEND COINSURANCE 
BURGLARY MEN’S PLAN 


BIG VERDICTS; 


| 
Publicity Given to Settlements In- | 
creases Demands of Claimants | 
} 
| 
| 
| 
| 


in Other Ca : ivati i 
in oe Spee Committee Investigating Chicago 


Situation Would Make Plan 
Nation-Wide 


|'CHICAGO TROUBLE ENDED 


The newspaper publicity given to 
large verdicts and settlements in connec- | 
tion with publicity liability claims, such as | 
the $20,000 reported to have been paid | 
by one company to an actress for the | 
loss of an eye while attending a Chi- 
cago theatre, seems to be having the 
effect of causing other claimants to ne ae 
present larger claims than ever be- | Agents There Now Thoroughly “Sold” 
fore. Conditions in Chicago in this re- | 
spect have been rather more favorable on Proposition—Further Rate 
from the companies’ standpoint here- | Raise Also Forecast 
tofore than in the East, where large | 
verdicts have been much more numer- | —_—- 
ous, but it is feared that publicity of 
this sort will have a tendency to en- 
courage exorbitant claims, and in fact 
some effects along that line are already 


That the requirement of the 80 per- 
| cent coinsurance clause on residence 

burglary policies under $2,000, as re- 
noticeable. 


S 4 : d h | gards jewelry, furs, oriental rugs and 
J Ss fea 7S- ° . . 
ome underwriters regard such news- | -iiverware, should be made nation-wide 
paper articles as a rather effective ad- | >’. Saar i 
vertisement, calling the attention of | i its application was the recommenda- 
people generally to public liability in- | tion made by the committee of the Na- 
surance, but most of the companies are | tional Association of Burglary Insur- 
inclined to regard their effects as un- ance Underwriters, which met with 


favorable. ey ; ; 

The $20,000 Chicago claim had its | Chicago Burglary men in Chicago last 
origin in a theater. Theaters are re- | week to discuss the Chicago situation. 
garded rather unfavorably as public | The Chicago agents, some of whom 
liability risks by many of the com-| jaq strenuously opposed the applica- 
panies, which are not anxious for that 
class of business. The hazards in-| tion of the coinsurance clause, are now 
volved are greater and more varied thoroughly “sold” on the proposition, 

as a result of the showing made by 


than in almost any other class of busi- | - Gikeinls in ehteiedenes 04-4 
ness, and the case in question shows | FS a _—— 
-eting. 


that even the most unexpected kind of 
an accident is likely to occur at any 
time. Rather contrary to what might 
be expected, the theatres that are pat- 
ronized by the highest class of people 
offer the greater risks, as people of that 
class are likely to get larger verdicts 
when cases are brought into court. 


Chicago Troubles Ironed Out 


All of the difficulties which had arisen 
yi connection with the use of the co- 
insurance clause in Chicago were 
ironed out at this meeting and no 
| residence policies under $2,000 will be 
| written hereafter by any ee con- 

ERD ee ? ference companies in ook county 
Employers Mutual Liabliity Meeting | Ssewene the acsanneuen clause. 

The Iowa Bonding had been granted 
permission to write the smaller policies 
without the coinsurance clause to meet 
the competition of the New Jersey 
Fidelity, a non-conference company 
which reentered the Chicago field after 
its business had been reinsured there 
by the Iowa Bonding, but that com- 
pany agreed voluntarily to puts its bus- 
iness on the same basis as the other 
conference companies. One or two 
other companies which had also writ- 
ten some business in Chicago without 
coinsurance, under the stress of com- 
petition, also agreed to abide strictly 
by conference rules hereafter. There 
was some talk of raising the minimum 
to $5,000, but that will not be done for 
some time, if at all 


The Employers Mutual Liability of 
Wisconsin, at its ninth annual meeting 
at the home office in Wausau, Wis., re- 
elected all gfficers and directors, H. J. 
Hagege being retained in the position of 
secretary and general manager. The 
comparative statement of income and 
disbursements for 1918 and 1919 showed 
an increase of more than 50 per cent. 
On Wisconsin business the premium in- 
come for 1919 was $1,198,171. The ratio 
of surplus to premium income is 38.8. 
A total of $227,841 was paid in dividends 
to policyholders during the past year. 


The Southern Surety of Des Moines has 
been admitted to North Dakota. 








000,000 for building had been tied up by 
the high cost of building material, trans- 
portation, and labor conditions, according 
to secretary of the Building Construction 
Employers Association. Up to May 27, 
only five permits to build apartment and 
flat buildings, as against 70 in May, 1919. 
a sub-normal year, had been issued in 


Chicago. Permits were issued for 134 : ; 
xpe anies. Pol- 
small homes and bungalows, as against the experience of the companie y 


632 in May of last year. Industrial buila- | cis containing the coinsurance clause 
ing work is the only class that is keeping | ate written at a rate 20 percent lower 
up in Chicago, and most of the permits | than the full coverage policies, and 
issued recently have been for buildings | even then that business showed a 15 
of that class. percent lower loss ratio than the full 
coverage business, which would mean 
35 percent difference if they were on 
the same premium basis. 

The figures. of the various companies 
residence burglary business last 


Loss Lower with Coinsurance 


The committee’s recommendation in 
regard to the extension of the use of 
the coinsurance clause was based on 


_ 


The agent who fiddles away his time 
in the field and dances around his office 
desk will enjoy a lot of jazz business 
at the end of the month. on 
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A 
MORAL EPIDEMIC 


HERE were never so many hold-ups, 

robberies and burglaries as there are 
now. There is a moral epidemic in the 
country almost as serious as the physical 
epidemic of influenza that struck the country. 

And like an epidemic of physical disease 
it is costly. Insurance will not prevent but 
it will indemnify those who suffer loss. 

The Southern Surety writes 


Bank 
Residence 
Mercantile Sate 


burglary insurance. 

Three good lines of insurance for the 
agent—especially good at this time when 
values are high and hazards are magnified 
by the moral epidemic. 

For further information regarding these 
lines and the unusual service rendered by the 
Southern Surety address 


E. W. VIOLET, 
Supt. Burglary Dept. 


SOUTHERN 
SURETY 
COMPANY 


DES MOINES 


IOWA 
C. S. Cobb, President 
J. H. Huckleberry and Jno. T. Suggs, Vice-Presidents 
E. G. Davis, Secretary M. H. Cohen, General Counsel 


CAPITAL, $1,000,000.00 ASSETS, $3,807,893.65 
SURPLUS, 564,840.25 LIABILITIES, 2,243,053.40 


WRITES 


all forms of fidelity and surety bonds, workmen’s 
compensation and public liability, automobile liabil- 
ity, property damage and collision, burglary and 
plate glass, commercial, monthly premium and 
group accident and health, 


IN THE STATES OF 


Arkansas Minnesota 
Arizona Nebraska 
Colorado New Jersey 
Delaware Oregon 
District of Columbia Oklahoma 
Illinois Ohio 
lowa Pennsylvania 
Indiana Rhode Island 
Kansas South Dakota 
Kentucky Tennessee 
Louisiana Texas 
Maryland Utah 
Michigan Washington 
Missouri Wisconsin 
Wyoming 

















year, as tabulated by the National As- 
sociation, which were presented by the 
Chicago conference, showed the im- 
perative need of some action which 
would either increase the premium re- 
ceipts or decrease losses. The loss 
ratio on an earned premium basis last 
year was 67 percent, against 48 per- 
cent the year before, or an increase of 
19 percent. There is no profit to the 
companies that the loss ratio gets ma- 
terially above 50 percent, so that it can 
readily be seen that some radical action 
is necessary. In Chicago the loss ratio 
on residence business was over 70 per- 
cent, which shows further why the 
companies took action there before 
they did in the rest of the country. 
Would Enforce Adequate Insurance 


The statistics show that nearly 85 
percent of the losses were on policies 
for $1,000 or less. It was to cut down 
the number of policies of this char- 
acter, enforce the carrying of more 
adequate amounts of insurance, that 
the coinsurance clause was brought 
into play. It is now required through- 
out the state of New York and in Cook 
county, IIll., on policies of less than 
$2,000, and in Kansas City on all res- 
idence policies, without regard to their 
size. In many other localities the pol- 
ity with the coinsurance clause has been 
written quite generally, at the request 
of the assured, who desired the lower 
premium. 

People Are Under-Insured 

“The proposition is simply that people 
are underinsured,” said F. S,.Garrison 
of the Travelers, a member of the com- 
mittee. “It is true in burglary insurance 
as well as fire and life insurance and 
practically all other lines. The fire in- 
surance companies found out 120 years 
ago that it was not fair for the man who 
had $5,000 insurance on a $5,000 stock 
and the one who carried $5,000 on a 
$20,000 stock to pay the same rate. We 
are just now arriving at the same point. 
There have been plenty of cases where 
we have had reports of a $7,000 or $8,000 
loss on a $1,000 policy. We want to make 
the policy come nearer covering the ex- 
posure.” 

Even the general application of the 
coinsurance clause will not, however, 
obviate the necessity for a raise in resi- 
dence burglary rates, in the opinion of 
members of the committee. It may 
merely serve to lessen the amount of 
that raise. The reason given for the ap- 
plication of the coinsurance clause in 
Chicago is*that a raise of 100 per cent in 
premiums would have been necessary un- 
der former conditions in order to show 
a profit on residence business in Chicago. 
The companies were unwilling to go to 
that extreme, and decided to try out the 
coinsurance idea and then determine how 
much of a raise would be needed in addi- 
tion. 

Residence burglary business amounted 
to about one-half of the total last year, 
and the heavy loss ratio on it therefore 
creates an especially serious condition 
for the companies. 


Royal Indemnity’s New Policy 


The Royal Indemnity is writing a new 
form of insurance which covers against 
breakdowns of electrical motors while 
in operation. This coverage indemnifies 
the assured against accidents whether 
due to breakage of parts, burning out, 
failure of installation or other cause 
resulting in the stopping of the motor 
for repairs. Only motors rated between 
5 and 100 horsepower will -be covered. 
There will be an inspection service in- 
stalled in connection with this insurance. 


American Indemnity—<Assets, $1,999,- 
837; unearned premiums, $464,431; re- 
serve for claims, $157,445; reserve for 
liability and workmen’s compensation, 
$267,320; capital, $600,000; surplus, $426,- 
109.- Business for 1919: 





Class Premiums Losses 
Tt Seer gee: $ 3 Saar Oo 
SOIURT Ss gs vctw ce 448,826 $ 122,520 
Workmen’s comp... 68,738 59,778 
pl Le ers ae 38,336 306 
WORE. 5 2s 5. ykleakine 121,319 13,701 
PISS BInes. oo 19,417 15,522 
Burglary and theft. 8,372 5.923 
Marine & war risks. 48,847 38,251 
Auto fire & theft.... 65,352 25,522 
Auto & T. P. dam... 227,282 122,808 

RAE >t cps ice aise 2 $1,046,995 $404,331 


United States Manager Fred W. Law- 
son of the London Guarantee & Accident 
nee gone on a three weeks’ trip to Cali- 
ornia. 





FIND GLASS BREAKERS 


IMPORTANT CHICAGO ARRESTS 





Insurance Employes Found to Be in 
Collusion with Plate Glass 
Manufacturers 


Chicago plate glass insurance men 
feel that with the arrest last week of 
Benjamin Beris, president of the Amer- 
ican Plate Glass Company, and Fred 
Galvin and Arthur A. Bastian of the 
American Bonding of Sioux City, the 
plate glass losses in Chicago will be 
greatly reduced. For several weeks 
there have been many mysterious 
breakages of large lights of glass in 
Chicago. Plates have been smashed 
late at night and the cause has been 
undetermined. Last week Fred Galvin 
was caught in the act of throwing a 
stone through the window of the Wolff 
Drug Company at 340 So. Wabash Ave. 
His arrest and a complete confession 
followed. 


Paid for Smashing Windows 


Beris, as head of the American Plate 
Glass Company, had a contract with 
the American Bonding to replace all 
broken glass. Arthur Bastian and Fred 
Galvin, both with the Chicago Bonding 
Agency Company of Chicago, general 
agents of the American Bonding, were, 
according to the confessions made, in 
the employ of Beris. Galvin said that 
he has been employed by Beris to 
smash windows for the period of a 
year. He was paid $50 for breaking a 
small light of glass and $75 for a large 
one. 

How Scheme Worked 


The system employed was. this: 
Bastian, who was superintendent of the 
plate glass department of the Chicago 
Bending Agency, supplied Beris with 
the name of various business es- 
tablishments carrying insurance with 
the American Bonding. Galvin, 
would then be sent to break a 
window and, in order to see that 
the job was properly done, Bas- 
tian would sometimes accompany him. 
The plan was always to smash the 
window close to the frame, in order 
that as much broken glass as possible 
might be salvaged. Galvin and Bas- 
tian, in adjusting the claim, would re- 
port a total loss. The American Plate 
Glass Company would then be called 
upon to set an entire new window for 
which the American Bonding would 
pay. The salvaged glass would then 
be cut and measured and Galvin would 
be sent out to break a smaller window 
which could be replaced with the sal- 
vaged glass. The American Plate 
Glass Company was furnishing glass 
to the American Bonding at a 10 per- 
cent reduction from the regular rate. 
It is felt that when full confessions are 
made, many of the plate glass losses 
that have occurred during the past 
year can be accounted for. 


Companies Victims of Feads 


E. J. Collins, of W. A. Alexander & 
Co., president of the Chicago Plate 
Glass Association, says that for the 
past year or so the plate glass com- 
panies have been made the goats in 
many of the labor feuds that are rag- 
ing in-Chicago at the present time. Mr. 
Collins says that where a storekeeper is 
having labor trouble of one kind or 
another it has become a common thing 
for employes with a grievance to break 
the storekeeper’s plate glass windows. 
It has become quite the usual thing for 
disgruntled employes to manifest dis- 
satisfaction in this way. It has also 
been noticed that where a new mer- 
chant moves into a neighborhood. the 
merchants in the same line who have 
been established in the neighborhood 
for some years very often attack the 
newcomer’s store, breaking the plate 
glass windows, smashing the counters, 
(CONTINUED ON PAGE 43) 
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Watching the Postal Conditions 


THE present plight of the postal 
service is a very strong argument 
against government irsurance. The 
postal service finds that it is losing 
its men because the salaries are not 
sufficient. But the postoffice depart- 
ment has no authority to increase sal- 
aries and save its experienced employes. 
Congress must enact a law before this 
can be done. The people at large are 
beseeching Congress to act. In the 
meantime the postal service is in a state 
of chaos. 

A private corporation could have 
remedied this defect long ago. It 
would have seen the condition coming. 


Entering the 


THE announcement that the Lonpon 
GuARANTEE & ACCIDENT will in due sea- 
son operate a fire insurance company 
in this country is but another indica- 
tion of the tendency of companies to 
travel in groups. The Lonpon has been 
on the outlook for a favorable oppor- 
tunity to inaugurate a fire department 
for some time. It has had negotiations 
on with some of the existing fire com- 
panies to purchase the controlling in- 
terest. 

The Lonpon GuARANTEE is one of the 
best managed companies doing busi- 
ness and is held in high esteem. When 


It could have acted without delay. 
There would have been no red tape. 
Those who are advocating the national- 
ization of various industries might 
make a study of the postal service and 
learn much to their edification. The 
Socialist party has a long list of in- 
dustries which in its national platform, 
it advocates nationalizing, one of them 
being insurance. Government opera- 
tion is always cumbersome, inelastic, 
bureaucratic and arbitrary. We can 
find much to our advantage by watch- 
ing the postoffice department these 
days. We have had a mighty good 
taste of government in business. 


Fire Business 


it gets into the fire insurance field it 
will be able to swing considerable busi- 
ness through its own plant. A number 
of fire companies are now operating 
casualty companies and some of the 
casualty companies, seeing the trend 
of the times, will enter the fire busi- 
ness. One of the most interesting 
public announcements made by the 
late Joun T. Stone, president of the 
MarYLAND CASUALTY was that in due 
season a fire insurance company would 
be organized by the MaAryLanp to 
cperate in conjunction with it. Other 
companies will soon follow suit. 








PERSONAL GLIMPSES OF CASUALTY MEN | 

















The “Insurance Field” of Louisville 
is publishing the new book of Martin 
P. Cornelius, attorney for the Conti- 
nental Casualty of Chicago, on “Third 
Party Insurance,” it being insurance 
against liability imposed by law upon 
an individual, firm or corporation by 
reason of injuries to persons or prop- 
erty sustained by a third person on 
account of a specified activity of the 
assured. The book is dedicated to 
President H. G. B. Alexander of the 
company. Mr. Cornelius is an au- 
thority on the subject concerning 
which he -writes. 

William E. Tucker, vice-president of 
the American Bonding & Casualty of 
Sioux City, is a delegate from Iowa 
to the national Republican convention 
being held in Chicago. Mr. Tucker is 
in charge of the surety department at 
the home office. 


J. J. Reynolds, office manager and 
underwriter for the Chicago office of 
the American Surety, has resigned and 
on July 1 will take charge of the surety 
department of the Ocean Accident and 
the Columbia Casualty in the office of 
Manager Joseph E. Callender of Chi- 
cago. The Ocean Accident writes 
fidelity bonds and the Columbia 
Casualty, the new running mate of the 
Ocean, will write all forms of surety 
and fidelity. Mr. Reynolds graduated 
from the University of Illinois and then 
took a law course. He has been con- 
nected with the American Surety for 
ten years. He is a student of surety- 
ship and is held in high regard. He 
served the Chicago Surety Under- 
writers’ Association as secretary until 
the last annual meeting. 


F. Highlands Burns, the new presi- 
dent of the Maryland Casualty and 
Maryland Assurance, is impressing all 





who come in contact with him as a 
strong executive who will carry on 
the work of the Maryland Casuaity 
along business lines. Mr. Burns is a 
worthy successor to the late John T. 





F. HIGHLANDS BURNS 


Stone. He was given a splendid train- 
mg by his tormer chief. The Mary- 
land Casualty and its running mate, the 
Maryland Assurance, have “assumed 
large proportions in the insurance 
world. Mr. Burns is a keen executive, 
a good business man and always has 
his feet on the ground. : 





President Thomas A, Whelen of the 
Fidelity & Deposit is back in Baltimore 
after an extensive trip among the com- 
pany’s agents in the middle west. 





CHANGE HOLDUP PLAN 


TO RAISE MINIMUM PREMIUM 





Plan Prepared by S. B. Brewster to 
Take Care of Small Insurers 
Also to Be Proposed 





Important changes in connection 
with holdup coverage are expected to 


.be made at the next meeting of the 


Burglary Insurance Underwriters Asso- 
ciation. Two plans are likely to be 
suggested, one for an increase in the 
minimum premium and the other for a 
change which would take care of the 
small insurers, without increasing the 
moral hazard which is involved in re- 
quiring that small merchants take out 
more insurance than he really needs. 


S. B. Brewster’s Plan 


S. B. Brewster, head of the burglary 
department of the American Surety, has 
prepared a plan which will probably be 
presented to the National Association, 
providing for a flat charge of $6 for 
the first $100 of holdup coverage, with 
$1 added for each additional $100 of in- 
surance taken out. 

“The $6 charge would be sufficient to 
cover all of the inspection expense,” 
said Mr. Brewster, “and I believe that 
the plan would adapt itself better to the 
needs of many prospective insurers than 
the one now in use. 

“Tf the proposed increase in the mini- 
mum premiums should be adopted, the 
lowest premium which could be col- 
lected in Chicago, for example, would 
be $12.50. If merchant inquires what 
is the smallest amount of holdup insur- 
ance he can carry and is told that it is 
$1,250, he will probably take that 
amount if he cannot get any less. But 
if he has a loss under this $1,250 insur- 
ance, he is very likely to try to make 
the loss appear to be as nearly the 
amount of his insurance as possible. It 
seems to me that there can be no ques- 
tion that there is a greater moral haz- 
ard under conditions of this sort than 
there would be if a man were allowed 
to take out only the amount of insur- 
ance that he actually needed.” 

If the minimum premium should be 
increased as suggested by many of the 
burglary underwriters, the same differ- 
ential which is now in effect in some of 
the cities where the experience has 
been particularly bad would still be 
maintained. If the minimum for the 
country generally were placed at $10, 
it would be made at least $12.50: for 
Chicago or possibly even higher. 

The plan for an increase in the min- 
imum premium was endorsed at the 
burglary conference in Chicago last 
week. 


BALTIMORE MEN FAVOR RAISE 


BALTIMORE, MD., June 8.—An 
increase in the minimum premium on 
hold-up rates to $10 a thousand is pre- 
dicted by local burglary underwriters, 
who declare that this step will be 
taken at the meeting of the Burglary 


‘ Underwriters’ Association to be held 


soon in New York. The present rate is 
$5 a thousand. The rate in Chicago, 
now $10 a thousand, will be raised to 
$12.50 or $15. F. M. Sporrer of the 


‘U.S. F. & G. says the companies find 


that they cannot afford to cafry the 
small risks at the present figure of $5. 

“The cost of the investigation and 
the agents’ commission cover prac- 
tically the entire premium,” said Mr. 
Sporrer, “and the company does not 
get a cent out of it. The increase in 
the minimum premium is something 
that is very necessary.” 

Local underwriters, outside of this 
increase, are opposed to any change in 
rating hold-up risks. These officials 
believe that the companies are justified 
in making a flat rate on all classes of 
concerns. 

“In open stock and residence there 
is a sliding scale,” stated a local un- 
derwriter. “But in hold-up insurance, 





WILL REINSURE CLASS 


MARYLAND ASSURANCE ACTION 





Will Give Up Its Accident and Health 


Business, Confining ' Itself 
to Life End 





The Maryland Assurance, the running 
mate of the Maryland Casualty, has 
voted to reinsure its accident and 
health business as of Aug. 1, confining 
its operation entirely to life insurance. 
It is stated that this reinsurance will 
be put into effect only in the event that 
the Maryland Casualty directors are 
willing to place that company in the 
accident and health business again. 
The Maryland Assurance directors have 
voted favorably. The two companies 
have many directors in common, so it 
is supposed that the deal will be con- 
summated. This will increase the sur- 
plus of the Maryland Assurance. 
Organized by Maryland Casualty 

The Maryland Assurance was organ- 
ized by the Maryland Casualty to en- 
gage in the life business, to relieve the 
Maryland Casualty of its accident and 
health business and to engage in dis- 
ability underwriting. It was felt that 
the three classes of business are all 
personal insurance forms and could 
better be handled in one company. The 
health business of the Maryland As- 
surance received a severe jolt becausé 
of the influenza epidemic. It sustained 
an underwriting loss of $294,000 on its 
disability business. Additional funds 
were paid in last year, but at the close 
of the year the Maryland Assurance 
had a net surplus of $134,000, as com- 
pared with $300,000 when the company 
started. The directors felt that the 
Maryland Assurance should not be ex- 
posed to further loss. The Maryland 
Casualty has a very large surplus and 
can better handle this branch of the 
business. 








company is justified in charging a flat 
rate on all concerns.” 

All of the companies are experiencing 
a very heavy business—double and, in 
some cases, triple that of last year. An 
increase of at least 100 per cent in new 
business for 1920 is looked for’ by all 
local underwriters. Yet, despite this 
big increase in business, the companies 
do not expect to make any money on 
hold-up insurance this year. 


GET PLATE GLASS BREAKERS 
(CONTINUED FROM PAGE 42) 


etc. Where the new merchant is not 
welcome, where his entrance into the 
neighborhood results in a loss of profit 
to the older merchants, it is not at all 
unusual for the new man to find him- 
self the victim of the old-timers in the 
neighborhood, who band together to 
run him out. 


Many Mysterious Losses 


There are still hundreds of plate glass 
losses to be accounted. for. For exam- 
ple, one of the big windows in Charles 
A. Stevens & Son on State street, one 
of the big Chicago department stores, 
has been broken eight times in the last 
three months. Plate glass insurance 
men are at a loss to understand: this. 
There seems to be no reason why this 
store should be singled out by window 
smashers, as there has been no labor 
trouble of any kind. 

Losses to Other Companies 


Many companies have suffered at the 
hands of the newly discovered “glass 
busting trust.” Often the wrong win- 
dows were smashed. The activities of 
the two men arrested last week have 
cost plate glass companies at least 
$100,000. O. F. Roberts and B. L. Heath, 
managers of the Chicago Bonding 
Agency and formerly officials of the Chi- 
cago Bonding, had complete confidence 
in Bastian. They were amazed at the 
disclosures. He had been employed by 
them for nearly two years. 





where there is a total loss involved, the 
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American 


Indemnity Company 
Home Office 
Galveston, Texas 


CASH CAPITAL ASSETS OVER 


$600,000.00 $2,000,000.00 


E announce the appointment of F. J. Carroll as 

Executive Special Agent for Indiana with offices at 
3355 College Avenue, Indianapolis. Mr. Carroll has 
been equipped to give SUPERIOR SERVICE. Applica- 
tions from reliable and responsible Agents for Indiana 
territory will be given prompt attention. 


ARTHUR S. NATHAN & COMPANY 
GENERAL AGENTS 


1925 Insurance Exchange CHICAGO, ILL. 
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Interstate Casualty Company 


Home Office: Birmingham, Ala. 


Capital, Surplus and Reserves, $747,657.55 


Specializing in Automobile and Public 
Liability and Excess Insurance 


General Agents 
STATE AGENCY 


THE AGENCY COMPANY 
Insurance Exchange, Chicago 


Salt Lake and San Francisco 
CRAIG BELK & CO. FERGUSON & HARRIS 
Chronicle Bidg., Houston, Texas Columbia Bldg., Louisville, Ky. 
STATE AGENCY, No. 1 Montgomery St., Jersey City, N. J. 
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FOUNDED 1889 
INDIANAPOLIS 

Specializing on monthly Premium Health and Accident 

with non-classification of risks. Benefits paid weekly. 

Policy includes $100.00 funeral benefit. 


< Representatives Wanted in Indiana and Illinois. Our Victory Policy Will Interest You 
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The American Credit-indemnity Co. 


of NEW YORK 


CREDIT INSURANCE ONLY 
E. M. TREAT, President 


The American’s Unlimited Policy not only provides absolute protection against abnor- 
mal loss on all outstanding covered accounts, but serves to prevent losses. 








If you are a manufacturer or jobber, write for the full particulars of this service. 

415 Locust St., St. Louis, Mo. 91 William St., New York 
OFFICES IN ALL PRINCIPAL CITIES 

R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 


( 














CLAIM SUPERVISION 
The busy claim executive likes to feel that the cases he 
refers to a field representative will be promptly and 
efficiently handled without further supervision. 
: R. L. NASE 
Adjuster for C. Ity Comp 
1169-10 Mutual Bldg., Richmond, Va. 
ry, Compensation, Accident and Health Claims. 
erritory:— Virginia and No. Carolina 


Expert Claim Adjuster and Confidential Advisor 
Thirty years’ experience in adjusting 
Health and Accident Claims, etc. 


J. STEPHENSON 


624-26 M. & M. Bank Bidg., 
Milwaukee, Wis. 
For Wisconsin and Northern Michigan 
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WILL PROVIDE NEW COVERAGE 





Company to Issue Policy on Open 
Stocks of Merchandise in Towns 
of 10,000 and Under 





It is understood that a large eastern 
company is planning to issue a new 
policy, providing burglary insurance on 
open stocks of merchandise in towns of 
10,000 and under. The company has 
been led to enter this heretofore un- 
occupied field through the urgent 
recommendation of bankers. ‘The rapid 
development of good roads and motor 
trucks has created a new hazard for 
the small town merchant. It has al- 
ready come to be 2 common thing for a 
band of bold robbers to back a truck 
up to the door of a store in a country 
town and cart off thousands of dollars 
worth of goods in a single load. In 
an Indiana town the other night silks 
valued at $15,000 were thus secured by 
burglars. Shoes, clothing, laces, em- 
broidery and even thread on spools now 
represent such large values in small 
compass that it is very easy for a gang 
of robbers to make a rich haul in a trip 
from a city to a distant town over 
night. 

The very boldness of these robberies 
is the assurance of their almost certain 
success. They are carefully planned 
in advance. The robbers know the con- 
ditions that they are to meet and, by 
timing their visits, they avoid attracting 
attention on the part of those who 
might know they were unauthorized to 
enter the store. Others who might see 
a truck in front of such an establish- 








ment and men going in and out uncon- 
cernedly carrying bundles of goods 
would naturally assume that they had a 
right to do so. The company’s repre- 
sentatives believe that there will be a 
big demand for this form of coverage 
and that agents will find it readily 
salable. 





Many Burglaries at Indianapolis 


INDIANAPOLIS, IND., June 8—Numer- 
ous cases of robberies of private homes 
have been reported in Indiana, especially 
at Indianapolis, in the last few weeks. 
The robbers are being well paid for their 
trouble as they are getting away with 
large amounts of money and valuable 
jewelry. One daring robbery, done in 
broad daylight, while the people of the 
house were in the kitchen and on the 
back porch, netted the robber over $1,500 
in money and an equal sum in diamonds 
and jewelry. With the coming of the 
hot summer months, and the usual clos- 
ing of homes for vacation trips and the 
numerous robberies being reported, local 
agents writing burglary insurance will 
find that the commissions resulting from 
the pushing of this line of coverage will 
more than repay them for their time. 





Bank Loses Liberty Bonds 


The State Bank at Richland, Ind., was 
robbed of $50,000 in Liberty bonds re- 
cently. The robbers forced open the 
vault door and rifled the safety deposit 
boxes, securing the Liberty bonds and 
$85 in dimes which had not been placed 
in the money box. A large amount of 
cash was in the money box in the vault, 
which could have been easily opened, but 
was not molested. The bonds were owned 
by individuals and many of them had 
been registered. No insurance was car- 
ried on the stolen bonds, 
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DISABILITY FIGURES FOR 1919 





Premiums and Losses of All Companies 
With More Than $300,000 Pre- 
mium Income 





An incomplete list of health and ac- 
cident premiums and losses for 1919 
was printed in a recent issue, but sev- 
eral of the large companies were 
omitted from that list. The figures for 
all companies collecting over $300,000 
in premiums last year are given here- 
with. 


Prems. Losses. 
Nat'l. Life & Acci...$8,696,260 $3,306,628 
"ECAVORGES 3. o5.50'04:6 3:86 8,205,694 3,318,110 
Continental Cas. ... 4,598,532 1,929,743 
Metns Tite 2.545268 4,102,569 1,546,886 
Paciic. Mutial....... 2,482,853 03,4 
Standard Acci. ..... 2,255,101 1,027,721 
Mass. Bonding ..... 2,189,347 49,2 
Nat’l. Life U. S, A... 1,855,225 614,345 
Fidelity & Cas..... 1,758,084 674,299 
Maryland Assur..... 1,719,168 903,111 
North Amer. Acci... 1,682,791 752,085 
Preferred Acci. 1,313,791 536,005 
Général Acci. i...;. 1,230,643 610,040 
European Acci. ..... 92,536 376,444 
United States Cas.. 895,752 441,201 
Provident L. & Acci. 873,833 394,384 
Coml. Travelers Mut. 873,273 564,087 
Wat’l, -Cas x. oes esc sis 77,670 325,252 
Employers’ Liability 733,031 417,714 
American Cas....... 730-653 351,45 
LIDFA> POG a 5s 75 <0 722,348 403,490 
Inter-State B.M.A.A. 719,485 408,011 
Central B. M. A..... 635,757 347,401 
Commercial Cas. ... 623,414 231,936 
Clover Leaf L. & Cas. 640,721 186,496 
Great Eastern Cas.. 604,171 270,178 
Great Western...... 595,855 258,221 
U. S. Fid. & Guar... 591,955 281,040 
Conn. GOW. < kis sss 590,023 221,167 
| Ocean Acci. & Guar. 557,242 260,341 
| Southern Surety 550,311 199,668 
| Globe Indemnity ... 538,530 248,636 
Bankers Acci. ..... 531,577 219,993 
Inter-Ocean Cas. ... 520,673 219,410 
Federal Life ....... 465,763 201,281 
AMEN: MAC L | iacase: 456,016 156,622 
Interstate L. & Acci. 444,207 194,908 
Columbian Nat’l. ... 426,439 164,999 
Federal Cas. ....... 408,052 152,009 
Washington L. & A. 401.419 96,031 
Commonwealth Cas. 378,703 110,251 
Amer: COR. «vs 02%s's 353,998 115,168 
London Guar. & Acci. 333,014 190,520 
New Amsterdam Cas. 331,699 202,573 
Travelers Indem.... 322,316 114,860 
Hart. Acci. & Ind... 307,577 133,142 








Royal Indem. ...... 304,875 150,573 
Brotherhood Acci. .. 301,515 165,125 
"Timi: THB s-0.st6:2 s's-00 301,461 129,518 





REPORT ON PACIFIC MUTUAL 





Examiners Say Accident and Health 
Business Has Proven Very 
Profitable in Past 





The report on the examination of 
the Pacific Mutual Life just completed 
by the examiners for the California, 
Illinois, Wyoming, Oregon, Virginia 
and Washington departments shows 
that the company’s net premiums on 
accident and health business for 1919 


were $2,492,843.62, as against $1,793,- 


629 in 1915. This business is divided 
into three main branches—commercial, 
monthly premium and limited. The 
examiners state that the accident and 
health business has proven extremely 
profitable in the past. It is suggested 
that better statistics should be main- 
tained to enable checking of outstand- 
ing claim liability. 

It is stated that the “limited” business 
has been placed upon the company’s 
books mainly through reinsurance of 
other companies. Executives of the 
company are quoted as stating that 
there is a determination gradually to 
eliminate the “limited” business because 
of the unsatisfactory conditions pre- 
sented when claims arise thereunder. 

The report says that commissions in 
both the accident and health depart- 
mient are normal, but those paid for 
combination life and accident business 
are subnormal. The combination pol- 
icy supplies the company with a large 
volume of accident and health pre- 
miums. : 

The report «as a whole is compli- 
mentary to the company, its officers, 
and its home office organization. 

Regarding accident and health claims 
the report says: 

It was found that in some instances 
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Burglary Insurance, 
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Public Liability Lines. 
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EXPERT SAFETY ENGINEERING 
and INSPECTION SERVICE 





HOME OFFICE: 
715 Locust Street, 
DES MOINES, IOWA 


EMORY H. ENGLISH, Pres. 
JOEL TUTTLE, Secretary 
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technicalities were availed of. This mat- 
ter was directed to the attention of the 
president, with the result that there was 
instituted a plan which should bring 
about a broader and more liberal spirit 
for the claim adjustments in the future. 
A general reviewer who will act in the 
capacity of an inspector of adjusters has 
already been employed by the company, 
and representatives of the legal depart- 
ment, the medical department and the 
accident and health department will 
serve as a committee to supervise all 
adjustments, so that any criticism of the 
policy used in the adjustment of the 
claim might be averted. 


Revolving Fund for Claims 


To meet the necessity of speedy ad- 
justment of claims arising out of its 
accident and health business, the com- 
pany has created a system of revolving 
funds, permitting the retention upon the 
part of all general agents of a sum suf- 
ficient to meet the current requirement 
in the adjustment of claims, the general 
agent in all instances being empowered 
to adjust claims up to a given amount, 
depending upon the responsibility of the 
general agency. 


Kentucky Central Convention 


The fourth annual convention of the 
agents and employes of the Kentucky 
Central Life & Accident, at the home 
office at Anchorage, Ky., was attended 
by agents from Ohio, West Virginia, 
Kentucky and Indiana, numbering sev- 
eral hundred. Governor Morrow ad- 
dressed the agents at a flag raising on 
“The Flag and What It Means to Each 
| Citizen of the Country.” Reports made 
by the executive officers of the company 
showed a large growth in business. 


Travelers Covers Curtis Employes 


The Travelers has entered into a con- 
tract with the Curtis Publishing Com- 
pany of Philadelphia, protecting the em- 





A COMPANY WITH 
A RECORD 


for 
MEN WHO CAN MAKE 
A RECORD 


All forms of Health and Accident Insurance 


Low-premium Commercial Policy pay- 
ing for life for total disability from 
Accidents. 


Good territory open in nearly 
all of twenty-two States. 


INTER-OCEAN CASUALTY 
COMPANY 
Cincinnati, Ohio 


J. W. Scherr, President W.G. Alpaugh, Secretary 





ployes of the corporation holding mem- 
bership in the Curtis Employes’ Benefit 
Association. The benefit association pays 
members weekly benefits during disabil- 
ity and also provides each member, after 
three months’ employment, with a $500 
life insurance policy, increasing $100 for 
each year of service to a maximum of 
$2,000. 





Will Have Noncancellable Contract 


The Aetna Life wiil soon send out its 
new noncancellable accident and health 
policy contracts. The printers are hold- 
ing back the work, but the plans are all 
laid. The Aetna Life will follow the Pa- 
cific Mutual Life as to premiums and 
benefits. The Travelers and Continental 
Casualty cut the Pacific Mutual Life pre- 
miums in two, although the Travelers 
will not write a policy giving full bene- 
fits from the start. The Pacific Mutual 
has liberalized its noncancellable policy. 
The Aetna Life evidently feels that the 
Pacific Mutual rates are as low as sucha 
policy can be written safely. 








Takes Monthly Business 








THE 
JIFFY 
PEN 


The word ‘“‘Jiffy” de- 
notes speed and action. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen 
Prices from $2.50 up. 
Self-filling without a 
r sac. 





Senu ‘for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 


Sioux City, lowa 


The National Life, U. S. A., has rein- 
| sured the monthly payment accident and 
} | health business of the American Bonding 
| & Casualty of Sioux City, Ia. The Ameri- 
| ean Bonding wrote only a small monthly 
business until it took over the Chicago 
Bonding, which, had a regular monthly 
department and a good volume of this 
class. J. C. McCormick, superintendent 
of the industrial department of the 
American Bonding, goes to the National 
Life, U. S. A., as assistant to Manager 
Cc. H. Boyer. Most of the employes of this 
department of the American Bonding go 
to the National and the office will be 
moved to the National Life building. 


Pennsylvania Grade Crossing Figures 


HARRISBURG, PA., June 8—Fourteen 
persons were killed and fifty-nine in- 
jured in grade crossing accidents in 
Pennsylvania in April, autos figuring in 
70 percent of the accidents. Only eight 
were killed in April, 1919. 


Contest Virginia Claim 


RICHMOND, VA., June 8—Not until 
after its examiners had made a thorough 
examination and _ satisfied themselves 
that the claim was without merit did the 
Fidelity & Casualty decide to resist pay- 
ment of an accident policy on which 
George D. Whipple,- wholesale lumber 
dealer of Norfolk, recently sought to 
recover for the alleged loss of the sight 
of an eye. For the accidental loss of 
one eye under the policy he was entitled 











to $2,500 and double that amount for 
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All Liabikty Lines 


Accident and Health 


Where We Are Doing Business: 


Cal., Conn., D. C., Ills., Ind., la., 
Md., Mass., Mich., Minn., Mo., 
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United States Head Office : 
431 Insurance Exchange, Chicago 
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& Surety Co. 


INDIANA SOUTH DAKOTA UTAH 
IDAHO MISSOURI KANSAS 
MONTANA OKLAHOMA NEBRASKA 
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Home Office: OMAHA 


Takes a keen pleasure in announcing to 


ALL AGENTS 


IN THE STATES OF 
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FREDERICK RICHARDSON, 
General Building 


United States Manager 
4th & Walnut Streets 
PHILADELPHIA 
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Arranged by Correspondence 


Employers Indemnity Corporation 
35 Nassau St. Commerce Bldg. 
NEW YORK KANSAS CITY 


Ins. Exchange 
CHICAGO 











The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD’s 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





ESTABLISHED 1865 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago F. W. LAWSON, General Manager 








CON mianG, PRICE & WEBB...........- Gen, Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, Chicago 
RED. GRAY COMPANY .6 vccccccess Northwestern Managers, 328-336 Security Bank B)dg., Tstensapelis 
RAYMOND i Ps cices ccckbess pekoeneue General Agents, Southern Michigan, Journal Bldg., Detroit 
JLL & SON........... General Agents, West Virginia, Board of Trade Bldg., Wheeling 
4 UE & KETCHUM Gen. Agts., Northeastern Ohio, Leader-News Bldg., Cleveland 
0. C. ROTHIER & COMPANY..... en. Agts., So. Ohio, 1217-18 First Nat. Bank Bidg., Cincinnati 
a & ROWLA VLAND, we Gen. Agts., Wash., 214 Tacoma Bldg., Tacoma; 1708 L. C. Smita Bldg., Seattle 
THE ERRILL, oe. & JACKSON N CO 


Leccees ‘Gen. Agts., Lucas Co., Produce Exch. Bidg., Toledo, Ohio 
Dist. Agts., Savings Bidg., Lima, Ohio 








W.E. SMALL, President E. P. AMERINE, Secretary 


When Insured in Georgia Casualty Company 
Everyone 


Eg (), ERVICE 


Surplus and Reserves te Policyholders Over Two Million Dollars 
HOME OFFICE: MACON, GEORGIA 














Re-Insurance DEE A. STOKER 


Excess Re-Insurance RE-INSURANCE UNDERWRITER 


Catastrophe Hazard 11 So. LaSalle St. CHICAGO 
Accident Re-Insurance Underwriter. Employers Indemnity Corporation 











both. Whipple alleged that the sight of 
his eye was lost as a result of breaking 
a tooth while biting a piece of peanut 
brittle, the trouble in his eye developing 
after several dentists had worked on the 








tooth. The alleged accident occurred 
about eight months ago. Some time in 
February the claim for the impaired 
sight was presented by Whipple who is 
said to be well advanced in years. 














WORKMEN'S COMPENSATION 








PROPOSES GOVERNMENT FUND 





Compensation Measure for District of 
Columbia Introduced in 
U. S. Senate 





WASHINGTON, D. C.,, June 8.— 
Senator Jones of Washington has in- 
troduced a bill creating “the District of 
Columbia insurance fund” for the 
benefit of employes injured and the de- 
pendents of employes killed in the Dis- 
trict of Columbia, and providing for the 
administration of such fund by the 
United States employes’ compensation 
commission. The bill was referred to 
the District of Columbia committee of 
the senate. 

The words “hazardous employment” 
as contained in the bill mean “any em- 
ployment in which one or more em- 
ployes are regularly employed in the 
same business, or about the same es- 
tablishment,” and the word “employ- 
ment,” means “private employment.” 
The sum of $50,000 is appropriated 
under the act to put it into effect, and 
the insurance provision would become 
effective July 1, 1921. 

Under the biil every employer would 
furnish the compensation commission 
all information requested in regard to 
their employes. In June of each year 
every employer would be called on to 
mail to the commission a statement of 
the number of employes during the pre- 
ceding year, the kind of employment 
each was engaged in and the aggregate 
amount of wages paid. The commission 
is given the right to examine under 
oath any employer or his agent, and 
failure to furnish the requested infor- 
mation will make the employer liable 
to a fine of $500. 





ADMINSTRATION FAVORS LAW 





Monopolistic State Fund Measure Will 
Have Powerful Backing in South 
Dakota Legislature 





BISMARCK, S._D., June 8.—Insur- 
ance men are taking great interest in 
the forthcoming special session of the 
South Dakota legislature, which _ is 
called to meet June 21. ‘The main in- 
terest centers around the proposed 
monopolistic state fund for workmen’s 
compensation insurance. At the re- 
quest of the governor of this state the 
industrial commissioner has prepared a 
bill providing for such a fund. A copy 
was sent to Representative W. H. 
Lyons of Sioux Falls, chairman of the 
labor committee of the House, with the 
request that he endorse it as a com- 
mittee bill. Mr. Lyons, however, was 
very much opposed to state funds and 
particularly monopolistic ones. The 
bill will not have his personal backing. 
Just how the other members of the 
committee feel about it cannot be 
learned. The administration is very 
strong for it. 





Compensation Notes 


Cc. K. Knapp, formerly instructor of 
payroll auditors for the Aetna Life, and 
recently of the Fairbanks Company, has 
returned to the Aetna companies as a 
special accountant. He will be associ- 
ated with the field supervisor of ac- 
counts, P. B. Griswold. 


Edward J. Boleman, secretary of the 
industrial board of Indiana, was married 
at Martinsville, Ind., Wednesday, June 9, 
his bride being Miss Mary K. Sweet, 
daughter of Dr. and Mrs. Edward Mor- 
ton Sweet. Mr. Boleman is known to a 
large number of insurance men. 
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SECOND YEAR HARD TO GET 


Difficulty in Collecting Subsequent Pre- 
miums on Court Bonds Causes 
Proposal for Change 





On account of the difficulty experi- 
enced in many cases collecting second- 
year and subsequent premiums on court 
bonds, some surety men are advocating 
the plan of putting those bonds on a 
flat term rate. It is claimed by the ad- 
vocate of this plan that it would be pos- 
sible for the companies to collate their 
experience, showing about how long on 
the average administrator’s or ex- 
ecutor’s bonds run, and fix the rate ac- 
cordingly. In the case of a guardian, it 
can usually be assumed that the bond 
will run until the ward’s majority, and 
the charge made on a basis of so much 
per year, with probably a reduction if 
the premium were paid in a lump sum. 

Joint control is probably the most 
effective way of enforcing the payment 
of subsequent premiums in cases where 
the principal is slow in paying. If 
the company’s representatives will re- 
fuse to approve any other checks until 
that premium is paid, the chances are 
that delays will be minimized. In cases 
where the bond runs for only 14 or even 
15 months, it is the general practice of 
the companies to collect but a single 
year’s premium. Some agents contend, 
however, that this is not really neces- 
sary and that if sufficient aggressiveness 
is shown in pushing collections, it is 
possible to obtain quite large amounts 
on these short term premiums. 





Executive Committee Meets 


At a meeting of the executive commit- 
tee of the National Association of Casu- 


alty & Surety agents held in Chicago this 
week plans for the annual convention 
were discussed. A majority of those in 
attendance favored holding the meeting 
at White Sulphur Springs, W. Va., during 
the first week in October. Those present 
at the meeting were W. G..Wilson of 
Cleveland, president of the organization, 
and George D. Webb, George A. Gilbert, 
Charles H. Burras and Philip B. Shillito, 
secretary, all of Chicago. 


Opens Branch at Seattle 


SEATTLE, WASH., June 9—The Aetna 
Life and affiliated companies have estab- 
lished a branch office at Seattle to which 
the agents in the Pacific Northwest will 
hereafter report instead of to the home 
office as heretofore. Liability and other 
forms of policies which have heretofore 
been written at the home office will now 
be issued at the new Seattle branch, thus 
facilitating the company’s service to 
agents and assureds in the Pacific North- 
west. 


Continental Casualty Contest 


The Continental Casualty announces its 
second annual ninety-day commercial ac- 
cident and disability contest. It starts 
June 21. It is a personal production con- 
test. The first prize will be a Ford road- 
ster or touring car. The second prize will 
be a $500 ring. Lesser prizes will be 
given. All the agents will participate in 
this contest, which promises to be very 
interesting, 





Casualty Interests Represented 


E. I. Fiery, manager of the burglary 
department of the Travelers in Chicago, 
was recently elected vice-president of 
the Insurance Club of Chicago. The club 
was formerly a fire insurance organiza- 
tion, but a year ago its scope was broad- 
ened to include all branches of insurance. 
Mr. Fiery represents casualty insurance 





on the club’s board of directors. 
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A. E. FORREST’S VIEWS 


COMMENTS ON CONDITIONS 





Vice-President, North American Acci- 
dent, Tells About Situation in In- 
dustrial Disability Field 





Vice-President A. E. Forrest of the 
North American Accident, one of the 
commanding figures in the disability 
field, has expressed’ some opinions as 
to the present conditions in the acci- 
dent and health field, especially as re- 
gards the industrial business. Mr. For- 
rest is one of the keenest observers 
in the business. He expresses him- 
self as follows: 

“My observation of the monthly pre- 
mium branch of the accident and health 
business leads me to believe that among 
the alive companies there has been con- 
siderable change during the past two 
years in that branch, and that today 
very few of the large stock companies 
are pushing for monthly payment, 
while it is true that among the manu- 
facturers, almost all of whom seem to 
be alive to the interests of their em- 
ployes, a large monthly pay business is 





being done on the paymaster order plan. 





American Bonding & Casualty Company 
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SIOUX CITY 


MB SURETY |CASUALTY 
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Home Office: Sioux City, Iowa 
Assets December 31st, over $3,000,000.00 
Writing Fidelity and Surety Bonds and Casualty Insurance 


The unprecedented growth of this Company is evidence of the quality of our service. 
Agents are invited to avail themselves of this service where we are not represented. 




















Change Is Seen 





“The high wages being paid has placed 
so much money in the hands of those 
previously buying a small policy and 
paying premium monthly that. now a 
considerable portion of the old risks have 
doubled their insurance and are paying 
annually, semi-annually or quarterly. 
What may be termed an intermediate 
branch of the business has come into 
existence, in which the monthly payment 
policy is sold on a basis above indicated, 
affording the wage earner insurance at 
a lower cost than previously obtained 
when the premium was paid monthly. 


Loss Ratio High 


“The volume of business being done 
among the wage earners has increased 
this year over last. All seem alive to 
the necessity of health insurance espe- 
cially. Health losses have run _ high, 
owing to the return of influenza during 
the first three months of 1920, but the 
months of April and May have brought 
about a reduction in the number making 
claim. While the ratio is above normal 
at present labor conditions give every 
indication that for the year losses will 





be normal. 

“These conditions keep the policy- 
holder at work because he can earn more 
than the amount of his insurance and 
therefore does not choose to malinger. 
Further, the employer is awake to the 
value of a reduction in turnover of em- 
ployes and is most solicitous about all 
of his people being safeguarded against 
accident and sickness, and even follows 
them to their homes with attentions to 
which the wage earner was a stranger 
in pre-war days. 


Preferred Classes Are Hazardous 


“IT regard the man who works with his 
hands as a better risk today than the 
employer, as the latter can very easily 
indulge himself in a couple of weeks at 
home or at ‘the springs’ and under the 
all-inclusive coverage of the present day 
disability policy draw total disability 
benefits for sickness while actually only 
taking a rest. The two sieges of in- 
fluenza and the widely advertised advice 
of physicians to stay at home when not 
feeling well has brought a new class of 
hypochondriacs among the so-called pre- 
ferred classifications. This, in my judg- 
ment, calls for a serious consideration of 
whether or not the present rates for 
health insurance are adequate. 

“The companies collecting premiums 
weekly are cutting into the monthly 
business to a considerable extent, espe- 
cially among the colored people, and as 
large bodies of colored labor have left 
the rural districts and congregated in 
cities where organizations can be readily 
built we may expect large increases in 
volume in that branch of underwriting. 

“The company banking a year’s pre- 
mium instead of a month’s premium has 
a distinct advantage in the final round- 
up, as the disability business has resolved 
itself largely into a matter of banking 
rather than underwriting profits.” 


Secretary F. H. Kingsbury of the Globe 
Indemnity is on a western trip and will 


Farmers and Bankers Accident and Health Company 


Home Office, Mattoon, IIlinois 


WHY WE GROW 


Our new Policies containing real selling features, and our 
Prompt Service and assistance to Solicitors are among the 
Reasons for our growing Agency Organization and business. 


Write us. You don’t have to be from Missouri to be shown. 


H. B. Miller, Pres. T. S. Lyons, Vice-Pres. A. S. McKellar, Vice-Pres. F. B. Gore, Secy. 


Lincoln Bancroft, General Manager. 
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Preferred Accident Insurance Company of New York 


The only Company confining its Accident and Health Business exclusively to “preferred” (non-hazardous) risks 


THAT’S WHY 
We offer larger benefits and better policies for the same premium than do companies insur- 


ing all occupations. If you write “preferred” business send for rates and sample policies. 


Get the Benefit Due Them as Superior Risks 


Assets, Over $4,200,000 Net Surplus, $1,000,000 
$12,000,000 Paid in Losses 


_ KIMBALL C. ATWOOD, President 80 Maiden Lane, “!>- York 
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Business-Builders 


Developing 
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Elevator and General Liability, Accident, 
Health, Burglary and Plate Glass Insurance 
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BOSTON T. J. FALVEY, President 
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DEFENDS BURGLARY COINSURANCE CLAUSE 








burglary risks works to the advan- 

tage of both the assured and the 
company, is the contention of Fred S. 
Garrison, assistant secretary of the 
Travelers Indemnity and head of its 
burglary and plate glass department. 
Commenting on a recent article in THE 
NATIONAL UNDERWRITER in regard to ob- 
jections to the co-insurance clause of- 


[barat the co-insurance policy for 


| fered by burglary underwriters in Chi- 
| cago, he says: 


In the first paragraph of this article it 
states that “the 80 per cent clause is used 
only in Chicago and Kansas City.” This 
is absolutely untrue, as the standard res- 
idence policy containing the standard 80 
per cent coinsurance clause adopted by 
the bureau has been used approximately 
seven years in the entire United States, 
with the exception of possibly one state, 
where the law does not permit the issu- 
ance of the coinsurance policy. 

I quote from the next paragraph of 
this article as follows: ‘In view of the 
heavy losses during the past year, the 
companies felt that it was necessary 
either to decrease their liability or to in- 
crease rates.” This statement is partly 
untrue, because the companies had no 
intention of decreasing their liability—in 


| fact, they are doing everything possible 


to increase their liability by encouraging 
their policyholders to carry larger pol- 
icies. Another way to put it is that if 


| we had no policies on our books for less 


than $2,000, we would have a much lower 
ratio than at present, and could without 


| doubt charge a lower rate for $2,000 of 
| insurance than 


we are charging today. 
This would mean doubling the companies’ 


liability on more than 75 per cent of all 
| residence policies written, but the com- 


panies would be only too glad to do this 
because even at lower rates the company 


| would receive more premium for $2,000 
| of insurance than it would for $1,000, but 
| they 


would 
amount of insurance 


receive a premium 
that 


on 
is nearer 


an 
the 


average amount required by the average 
| householder today. 


Rates on Two Forms Compared 


In the third paragraph of this article 
it is stated that “under the new arrange- 
ment it is necessary for the Chicago 


| householder to increase his coverage to 
| $2,000, 
| most cases, or else have only partial cov- 
| erage under the 80 per cent clause.” The 


which is more than he needs in 


latter part of this statement is very mis- 


| leading indeed, because the coinsurance 
| ; 
policy 


grants just as full insurance as 
the policy without this clause, and fur- 
thermore a $5,000 coinsurance policy is 
issued today on a private residence in 
Chicago at a premium of $44, whereas 
the premium on $4,000 on the same risk 
for a policy without the coinsurance 
clause is $48.40; or, to put it another way, 
a premium of $44 will purchase a $5,000 
coinsurance policy, whereas the same 
premium will purchase only $3,333 under 
the policy containing no coinsurance 
clause, so that for the same premium the 
policyholder is much more likely to have 
full protection under the coinsurance 
policy than he is under the other policy. 

On apartment and flat house risks in 
Chicago $3,000 insurance under the co- 
insurance policy may be purchased for 
$37.40, whereas $2,000 of insurance under 
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| the policy without the coinsurance clause 
costs $38.50. Therefore, if a man decides 
to spend a certain sum of money for 
burglary insurance, he is much more 
likely to have full protection under the 
coinsurance policy than he is under the 
other policy, because for the same pre- 
mium he can purchase considerably more 
insurance under the former policy than 
he can under the latter. 


Calls It Fair Proposition 


The 80 per cent coinsurance policy does 
not require a policyholder to carry any 
specified amount of insurance on all of 
his household property, but it does re- 
quire him to carry an amount on the 
entire contents of his house which shall 
be at least 80 per cent of the value of his 
jewelry, articles of gold and sterling sil- 
ver, furs, oriental rugs and oil paintings. 
The clause, however, does not affect any 
other property in the slightest degree, 
and anyone who will carefully consider 
the application of this clause, together 
with the lower rates for this form of 
policy, will find that it is a very fair 
proposition, especially in these times 
when nearly everyone needs more bur- 
glary insurance than formerly because of 
the increased valuation of household 
property. 

Another point that should not be lost 
sight of is that many policyholders in 
these times find they are coinsurers any- 
way, even though the coinsurance clause 
is not contained in the policy, because of 
the increasing number of losses that ex- 
ceed the total amount of insurance under 
the policy. 


Kansas City Case Cited 


An actual illustration of the correct- 
ness of the theory on which this particu- 
lar coinsurance policy is based may be 
had by referring to the Kansas City busi- 
ness. The loss’ ratio on_ residence 
business in Kansas City has been so high 
for years that the rates were raised there 
from time to time until they were almost 
equal to the Chicago rates. In Septem- 
ber, 1919, the residence committee of the 
Burglary Insurance Bureau recommended 
that the rates for Kansas City be made 
the same as those for Chicago, but this 
was not done because the experience 
showed that even at Chicago rates the 
Kansas City business would still have 
been unprofitable, and the companies 
unanimously agreed to restrict all resi- 
dence policies on Kansas City risks to 
the 80 per cent coinsurance form at a 
lower premium than had been charged 
for the other form. The present rate in 
Kansas City for the coinsurance form is 
$13.20 for the first thousand on a private 
residence, whereas it was formerly $16.50 
for the other form. Almost every com- 
pany, with possibly one exception, reports 
a most favorable outcome of this experi- 
ment, and some companies increased their 
business more than 100 per cent during 
the months of November and December, 
1919, and many policies that were form- 
erly carried for from $1,000 to $3,000 
have been renewed on the coinsurance 
form at a lower rate for amounts rang- 
ing from $5,000 to $7,500. 


Only One Valid Objection 


I firmly believe that there is only one 
valid objection to the present 80 per cent 
coinsurance residence burglary policy, 
and that is that unless the coinsurance 
cJause is clearly explained to the as- 
sured when he takes out the policy, it is 
quite possible that he will not under- 
stand its operation. In most cases it will 
not be necessary to apply this clause, 
because the amount of insurance carried 
is sufficient. Those companies who have 
made a specialty of this form of policy 
take the greatest pains in having their 
agents explain to the prospective as- 
sured the operation of the policy, and 
show him exactly how it will work in 
ease he has a loss and is underinsured. 
It is difficult to escape the conclusion 
that this policy is the very best for both 
the assured and the company when the 
cold facts show that the assured can buy 
more insurance under this form for the 
same premium than he can under the 
other form, and, as he desires to have 
his jewelry, silverware and furs fully 
insured anyway, he should carry enough 
insurance to cover these particular ar- 
ticles, in which event the coinsurance 
ciause does not affect his risk in the 
slightest degree, and his policy applies 
then in exactly the same manner that 
the other form does, except that he will 
have more insurance for the same pre- 
mium under the coinsurance policy than 
he will have: under the other policy. 
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“AMERICA FORE” 


Partners In Prosperity— 


Every American is a partner in the well-being of 
the United States. 


By acquitting ourselves like partners, by co-operation 
to the utmost among Americans, American prosperity 
will be best maintained and American progress best 
assured. 


The AMERICAN EAGLE, with its funds secured in 
the United States, co-operates to the fullest extent with 
American Agents and American enterprise. 
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HALE AND HEARTY 
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“One Today is worth two tomorrows.” -Benjamin Franklin 


A Good Company to Represent 
Liberal Contracts 
Complete Service Organization 


Management well known for its practice of 
prompt and equitable adjustment and pay- 
ment of loss claims. 




















STATEMENT JANUARY, 1920 





Cals Ae Ss sr 8 oi $5,300,191.85 
oe: a ee ree 1,000,000.00* 
EE ert nt eet T 3,002,172.40 
Net Beroltes «.<..< sc. sce 55: 1,298,019.45* 


*Surplus as regards Policyholders, $2,298,019.45 


Fire, Lightning, Automobile (Complete Cover in Combination Policy), Explosion, 
Hail, Marine, Profits and Commissions, Rents, Rental Values, Riot and Civil 
Commotion, Sprinkler Leakage, Use and Occupancy, Windstorm. 
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